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Last YEAR 23,582 foreign claims—claims 
which had to be handled in cities other than 





those in which the policies were written— 
were settled through this Company’s 10,000 


agencies and claim offices. 


The Seattle policyholder who figures in an 
accident in Albany need but telephone our 


Albany agent. 


UNITED STATES FIDELITY AND GUARANTY COMPANY 
with which is affiliated 


¥F &G FIRE 


FIDELITY AND GUARANTY FIRE CORP. 


Home Offices: 
BALTIMORE, MARYLAND 









































OVER A THOUSAND AGENTS 
NOW REPRESENT THE 
AMERICAN STATES INSURANCE CO. 
IN THE MIDDLE WEST 


Leeds Agency Connections Open In 
INDIANA 
OHIO 
ILLINOIS 
MICHIGAN 


American States Insurance Company | ' 


INDIANAPOLIS, INDIANA 


AUTOMOBILE INSURANCE EXCLUSIVELY 
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The British General Insurance Games 
Limited 











The Commercial Union Fire Insurance 
ompany 



































The Ocean Accident and Guarantee 
orporation, Limited 











GROUP STRENGTH 


INTERNATIONAL COMPANIES 
WORLD-WIDE OPERATION 
AND LOSS SETTLEMENT 
FACILITIES 






HE “Commercial Union Group” constitutes one of the largest and strongest 


insurance. organizations in the world. Its activities extend to all parts of the 


world and embrace practically every known form of insurance. 


Since their inception these individual companies have withstood the shocks 


of conflagrations and commercial recessions. Their far-flung operations in every 


phase of human activities offer greater financial protection to policyholders. These 


operations also make available to policyholders unsurpassed and world-wide loss 


settlement facilities. 


These companies have steadfastly maintained a business policy based upon 


the knowledge that the purpose of an insurance company is to provide safe indemnity 


to its policyholders and security to the business interests of its agents and brokers. 


All the companies of the “Group” take great pride in their business progress 


but even greater pride in the high character of their agency and brokerage repre- 


sentation which has been the bulwark of their success. A well-balanced agency 


will include one of these Fire and Casualty Companies. 


Let the “Commercial Union Group" be your anchor of safety. 





























The Californie Insurance Company 


The California Insurance Company 
Established 1864 
Statement as of December 31, 1932 
Rendered California Insurance Department 


PM riviiticadesiditexcuccieterecedatetodeet $ 5,066,913.43 
GOs a. ckewer oss s conces wyeneeammaraes 2,524,991.27 
Surplus to Policyholders on Basis of Market 
Wee Can la Wit e boots dards oh cea ees 2,541 ,922.16 
Surplus to Policyholders on Basis of Amortized 
a ee 2,918,372.68 
Rr Peet I vin ok. ocean dkcscvecewexe ds 18,929,424.10 
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COMMERCIAL UNION GROUP 


ONE PARK AVENUE 
NEW YORK 


ATLANTA 


SAN FRANCISCO 
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Strength in an insurance com- 
pany must be enduring to 
deserve confidence from the 
insuring public. For genera- 
tions the strength of the Royal- 
Liverpool Groups has rebuilt as 
the elements have torn down. 
Throughout the seven seas— 
as enduring as the tides—that 
same strength will maintain. 
To the agent it means security 
— prompt service to his clients, 
entree, acceptance, salability! 
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Thirty-Seventh Year—No. 


Assureds Protest 
Fine Arts Order 


Insurance Department Asked to 





Halt Canceling of Long 
Term Policies 


DEADLINE WAS OCT. 31 


I. M. U. A. Votes to Enforce the Reg- 
ulation but Department Requests 
90 Day Delay 


NEW YORK, Nov. 1—W. Otis 
Badger, as counsel for a number of 
prominent assureds, protested to the in- 
surance department enforcement of the 
rule of the Inland Marine Underwriters 
Association, requiring that all fine arts 
policies written by member companes 
for term periods some time ago be re- 
formed on an annual basis, and that this 
be done not later than Oct. 31. 

Unwilling to meet the condition, sev- 
eral companies asked for special dis- 
pensation, an appeal that was denied by 
the I. M. U. A. at a recent gathering. 
The majority held that the regulation 
must be met fully within the date set. 
Relief was then sought from the depart- 
ment by a considerable number of 
brokers handling fine arts risks, and 
who felt that the business having been 
placed in good faith for either three or 
five year periods and at a time when the 
fine arts line was unregulated, it was 
unfair to ask them to recall the con- 
tracts for rewriting and at increased 
rates, 

Sanctity of Contract 


The contention of Mr. Badger was 

that to alter outstanding policies would 
violate the sanctity of contract, the 
courts having decreed that neither the 
state nor any private association has the 
nmght to make retroactive new features 
of an assumed obligation. 
_While Deputy Commissioner R. M. 
Clark, before whom the hearing was 
held, declared the department without 
authority to regulate marine rates, he 
endorsed the recommendation of the 
brokers that the I. M. U. A. suspend 
enforcement of the challenged regula- 
tion for 90 days, affording opportunity 
meantime for a possible mutually satis- 
factory adjustment of the matter. It is 
an open secret that at least one of the 
Powerful groups in the association has 
declared its refusal to observe the reg- 
ulation, 

_ The I. M. U. A. people take the posi- 
tion that the rule was adopted 14 
months ago and the brokers had time to 
rearrange the policies. Fine arts busi- 
ness, the I. M. U. A. felt, was being 
raided by brokers who were seeking to 
he up the business for a long term, 
A large agency stated this week that 
tae of its agents and brokers re- 
pti against the requirement and 
ey ened never to submit any more 
scar if they were forced to comply. 

ley stated the term policies had been 









Security Valuation Issue 
Looms Up in Importance 


TWO SCHOOLS ARE DEVELOPED 


One Set of Commissioners Seeks Aver- 
age Formula While Other 
Sticks to December 31 


NEW YORK, Nov. 1.—The question 
of what policy the National Convention 
of Insurance Commissioners will adopt 
at its December meeting as to valua- 
tions for the forthcoming annual state- 
ments becomes an absorbing topic of 
conversation and speculation. It is gen- 
erally agreed that some program will 
have to be adopted that will give a truer 
picture of company conditions than has 
been shown by the June 30, 1931, basis. 
There was some modification of the 
formula for statements as of Dec. 31 
last, but the fraternity believes that the 
time has come when a more satis- 
factory basis will have to be established. 

Some Insist on Dec. 31 Values 


Some commissioners undoubtedly will 
insist on Dec. 31 market values regard- 
less of what they are. They contend 
that that is the only really honest figure 
to take. This contingent of commis- 
sioners is headed by Colonel Dunham of 
Connecticut, who has not been in ac- 
cord with the program adopted hereto- 
fore. Superintendent Van Schaick of 
New York might be regarded as the 
leader of the element that feels there 
should be some average quotation found 
that is not based on the record of a 
single day in the year. He has stated in 
his public addresses that if there is a 
boom time and market quotations rise 
above what they should be it would be 
folly to allow companies to record these 
quotations as actual values. 


Believe in Amortization Plan 


Most commissioners feel that the 
amortization plan for bonds that are not 
delinquent should be applied to fire and 
casualty securities as well as life. Bonds 
that are not paying interest, mortgages 
under foreclosure, stocks whose con- 
cerns have passed dividends, will have 
to have special treatment in the opin- 
ion of many of the commissioners. Of- 
ficials generally agree that there should 
be some fair and comprehensive way of 
arriving at values without doing injus- 
tice to companies ably managed that 
might have their surplus wiped out if a 
stringent measuring stick were used. 





written in good faith and many assureds 
were objecting to the change. 

The I. M. U. A. adopted the rule as a 
final step to getting on a strictly annual 
basis. One ground for the action it was 
said was that inland marine forms give 
so large a variety of coverage that the 
annual rates were sufficiently low and it 
was hardly fair to expect the companies 
to discount the premium heavily as is 
done on term business. 

However, there is a great deal more 
behind the ruling than that. Some time 
ago one great company started a drive 
for this business, it being considered in 
the preferred class. This company 
wrote a large volume of fine arts on a 
three year term basis. Much rate cut- 
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M 
George W. Blossom Retires 
from General Agency Firm 





CONTINUES IN LOCAL AGENCY 





W. A. Blodgett and O. F. Wallin Will 
Succeed to the Management of 
the Two Companies 


George W. Blossom of Chicago has 
resigned as joint United States man- 
ager of the Eagle Star and British 
Dominions and the Lincoln Fire of 
New York as of Dec. 31 next, his asso- 
ciate managers, W. A. Blodgett and O. 
F. Wallin of New York, continuing the 
management. Mr. Blossom desires to 





GEORGE W. 


BLOSSOM 


be relieved from the responsibilities of 
agency management in the general field. 
He will continue as chairman of the 
board of Fred S. James & Co., brokers 
and agents in New York, Chicago and 
San Francisco, thus keeping actively in 
touch with insurance. 

Mr. Blossom has been engaged in in- 
surance all his business life and has de- 
voted himself largely to the interest of 
his firm in Chicago and New York. He 
long ago took high rank as a capable 
and far seeing agent and executive. The 
two companies maintain a western de- 
partment at Chicago with H. G. Casper 
as associate manager. 

Messrs. Blodgett and Wallin are for- 
mer western men, having been in the 
business in Chicago. Mr. Blodgett for 
many years was one of the assistant 
managers of the Springfield F. & M. in 
the west and later was an executive 
of the American Central. Mr. Wallin 
had charge of the general agency busi- 
ness of his firm in Chicago before being 
called to New York. 








ting was reported. 
met the competition. 
Soon it became evident that this line 
would be taken from the »rofit column 
unless something were done. An agree- 
ment was reached among I. M. U. A. 
(CONTINUED ON PAGE 25) 
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Conference Setup 
Is Code Solution 


Companies, Agents Agree to Rely 
on Machinery Within the 


Business 
HARRINGTON SAVES DAY 


Atlanta Leader Prevents Joint Parley 
From Breaking Up Without 
Reaching Decision 


NEW YORK, Nov. 1.—While un- 
willing for several reasons to cooperate 
with members of the National Associa- 
tion of Insurance Agents in the prepara- 
tion of a code of practice applicable 
alike to companies and agents, company 
officials were agreeable to a suggested 
plan “which, it is believed, will not only 
attain the objective sought by the 
agents, but will be the most effective 
step possible toward stabilizing the in- 
surance business, by setting up within 
the business the machinery necessary to 
reach this objective.” 

Issue Joint Statement 


In evidence of the accord that had 
been reached between the agents and 
the company executives a joint state- 
ment has been issued and signed on 
behalf of the National Association of 
Insurance Agents by President A. I. 
Wolff, E. J. Cole, chairman executive 
committee, and Secretary W. H. Ben- 
nett, while R. M. Bissell, president 
Hartford Fire; C. B. Morcom, vice- 
president Aetna Casualty, and Douglas 
F. Cox of Appleton & Cox, signed as 
chairmen of the National Board, Asso- 
ciation of Casualty & Surety Execu- 
tives and of the marine underwriters 
committees, respectively. 


To Name Committees 


Each of the parties to the agreement 
will shortly designate committees to 
work out details of the program, and 
will endeavor to complete the task 
within a reasonable time. As its com- 
mittee representatives the National as- 
sociation has named Mr. Wolff, Mr. 
Cole, K. H. Bair, Greensburg, Pa., P. 
H. Goodwin, San Diego; Albert Dodge, 
3uffalo; C. L. Gandy, Birmingham; C. 
F. Liscomb, Duluth: S. O. Smith, 
Gainesville, Ga.; W. O. Wilson, Rich- 
mond; H. E. McKelvey, Pittsburgh; G. 
F. Kern, New York, and Secretary Ben- 
nett. The three company organizations 
will each select its representatives 
within the next few days. 

The agents hope that a meeting of 
the various conference committees can 
be held in New York next week. At 
that meeting discussion is expected to 
center about the setting up of some sort 
of tribunal or institute of a permanent 
nature for the handling of problems at 
issue. The agents apparently want more 
than an agreement on the part of com- 
panies to hold conferences from time 

(CONTINUED ON PAGE 


25) 











4 


THE NATIONAL 


UNDERWRITER 


November 2, 1933 








Stu y in the Government 
Policy of Gold Purchase 





By JOHN F. WOHLGEMUTH 
Secretary The National Underwriter 


Many questions are asked about the 
government’s gold purchase plan. What 
does it mean? How can it affect prices? 
How can it help anybody, and whom 
will it help? 

Gold is the standard measure of value 
throughout the world. Dollar is a term 
for a stipulated quantity of gold. It has 
no other meaning. The same is true of 
all other monetary units. A dollar in 
gold has the same value, whether coined 
or uncoined. Nearly all gold operations 
are in uncoined gold, but gold coins go 
by weight, not by count, in large trans- 
actions. Shortage due to loss of weight 
by abrasion falls on the party delivering 
the gold. 

Money circulates solely on its gold 
value. It not only circulates on its 
weight in metal, it has always circulated 
that way. The earliest known coinage 
did not attempt to mark the weight, but 
only the fineness of the metal. 


Necessarily Affects Prices 


Since money circulates on its value in 
gold, any change in the gold value nec- 
essarily affects prices. Paper money has 
value only as it is convertible into gold. 
When a country “goes off the gold 
standard” it ceases to convert its paper 
money into gold on demand. It does not 
actually go off the gold standard, be- 
cause its money still calls for gold in 
the same quantity. More accurately, it 
“goes off gold,” not “off the gold stand- 
ard.” 

Gold is the only measure of value, but 
a promise to pay gold must itself be 
measured for value. Thus paper money 
may depreciate and be worth less than 
the actual metal. 

Money that is “off gold” is like a bond 
issue in default. The bonds do not im- 
mediately lose all value. Instead, the 
business world sizes up the credit of the 
corporation and the reasons for the de- 
fault and trading in the bonds is done at 
a price that is a compromise between 
the probable eventual value and the in- 
convenience of the delay. Money that is 
“off gold” is valued in the same way. 

Normally an Inactive Factor 


The United States is now “off gold” 
and the value of the dollar is uncertain. 
It ‘has sunk under indirect manipulation 
to below 70 cents, but prices, which the 
government is pledged to raise, remained 
sluggish or showed a tendency to sink. 

The value of money is only one factor, 
and normally an inactive factor, in 
prices. The normal factors that actively 
affect prices are supply and demand. It 
is, however, mathematically possible to 
change prices by altering the currency. 
The recovery measures have not suc- 
ceeded in raising prices and the govern- 
ment is under enormous pressure to re- 
sort to inflation. On one side are the 
advisers who want inflation and on the 
other those who are anxious to sta- 
bilize. 


What the Government Is Doing 


Now what is the government trying 
to do? To use a homely illustration, a 
farmer a number of years ago could take 
a bushel of wheat to market and get a 
gold certificate worth $1 in actual gold 
if he desired to convert the certificate. 
Then the production of wheat increased 
until the supply was far greater than the 
demand, the farmer could no longer get 
a dollar gold certificate for his bushel of 
wheat. In fact, at one time it took over 
two bushels to buy the same dollar cer- 
tificate. The value of the gold certificate 
remained stable. Now the government 
is endeavoring to restrict the production 
of wheat so that the bushel will buy 
more gold than it has in the past. At 
the same time measures are being taken 





to decrease the value of gold, expressed 
in dollars, so that the utility of the metal 
will be extended and in the language of 
the street it will not be worth so much, 
or in other words there will be a certain 
amount of inflation. The farmer will get 
more gold certificates for his wheat than 
he ‘has recently, and the certificates will 
pay off this debt contracted in dollars 
that then represented more gold than he 
pays off with. 


Illustration of the Mortgage 


A number of years ago a farmer may 
have put a $5,000 mortgage on his farm. 
At that time if he had 5,000 bushels of 
wheat he could have paid off the mort- 
gage because wheat was worth $1 a 
bushel. The mortgage still remains and 
in later years it may have taken 10,000 
bushels of wheat or even more to have 
paid off the same mortgage. The same 
amount of effort was put forth and yet 
it took twice the quantity of wheat to 
pay off the mortgage. President Roose- 
velt in his plan is endeavoring to get 
the market on such a basis that the 
farmer can pay off ‘this mortgage by 5,- 
000 bushels of wheat which would be on 
the same basis it was when he contracted 
the debt. 


Seeking Right Level 


Rather than issue an inflation edict 
devaluing the gold dollar to a fixed 
point, which would then be unchange- 
able, the administration is proceeding 
gradually to find the right level by de- 
creasing the gold value from day to day. 
When prices reach the right level, pre- 
sumably the edict will be issued, legally 
decreasing the “gold content” of the dol- 
lar to the gold value that has been 
reached in the purchase operations. The 
government will then “return to the gold 
standard” by freely exchanging paper 
money for gold coins on demand, but 

(CONTINUED ON PAGE 13) 











| Finance Chairman 








FRANK T. PRIEST, Wichita, Kan. 


Frank T. Priest of the large and well 
known local agency of Dulaney-Johnston 
& Priest has been appointed chairman 
of the finance committee of the National 
Association of Insurance Agents, suc- 
ceeding E. J. Cole of Fall River, Mass., 
who becomes chairman of the executive 
committee. Mr. Priest is national coun- 
cillor of the Kansas association and is 
chairman of the local board committee 
of the National association. He formerly 
served on the executive committee of the 
National association, was a former Kan- 
sas association president, is one of the 
famous “four horsemen” that conducted 
a whirling membership campaign in ‘his 
state. He is one of the best known and 
most popular agents that attend National 
association meetings. It so happens that 
Mr. Cole’s predecessor in office, W 
Calhoun of Milwaukee, as the chairman 
of the finance committee, became chair- 
man of the executive committee and la- 
ter president of the National association, 
and now Mr. Cole has started toward 
the high pinnacle. 








THE WEEK IN INSURANCE 





Agreement is reached at joint meet- 
ing of agents and companies to set up 
conference machinery within the busi- 
ness to arbitrate differences rather than 
to invoke the NRA machinery. Page 3 


Prominent assureds pretest to New 
York insurance department new regula- 
tion requiring long term fine arts poli- 
cies to be canceled and rewritten on an 
annual basis. Page 3 


Seven company managers pledge co- 
operation with agents at special meet- 
ing of Detroit local board. Page 5 

* * ok 


Text is given of revised section on 
unfair practices of proposed inswrance 
producers’ code. Page 5 


Practical effects of the uniform defini- 
tion of marine writing powers are 
pointed out. Page 6 
Wohlgemuth of The 
National Underwriter gives a study on 
the federal government’s purchase of 
gold and explains what is back of the 
movement. Page 4 


Secretary John F. 


Frank T. Priest of Wichita, Kan., has 
been appointed chairman of the finance 
committee of the National Association 
of Insurance Agents. Page 4 


Shippers’ “collective” truck cargo 
form of Chieago Association of Com- 
merece found by I. M. U. A. not in viola- 
tion of recent edict. Page7 

* * * 


New Hampshire Association of Insur- 


ance Agents holds annual meeting. 
Rouillard re-elected president. Commis- 
sioner Sullivan will require market 

Dec. 1. Page 5 


value security reports 

Cc. K. Steele elected president of Mas- 
sachusetts Association of Insurance 
Agents at annual meeting. Page 6 





Question of security valuations for 
the forthcoming annual statements 
looms up as an interesting topic. 

Page 3 
* * *& 

George W. Blossom of Chicago has re- 
signed as joint United States manager 
of the Lincoln Fire and Eagle Star and 
British Dominions. Page 3 

* * x 


Peoria Insurance Agents Association 
insists that companies using appraisal 
service be compelled to retire from all 
risks obtained through this method. 

Page 8 
*x* * * 


Six brokers’ associations of 
joining in plan immediately 
“National Federation of 
Brokers.” 


country 
to form 
Insurance 
Page4 


Company officials approve flat refusal 
of S. E. U. A. executive committee to 
modify rules governing writing of tor- 
nado volicies on request of Home Loan 
official. ‘ Page 7 
* * x 

Utah agents consider new code at an- 
nual meeting. Page 6 

* & o@ 

Program for the annual meeting of 
the Ilinois Association of Insurance 
Agents at Rockford next Tuesday is an- 
neunced, Page 16 

* * * 


J. C. Heyer, vice-president Metropoli- 
tan and Commercial Casualty, scans the 
future outlook in the casualty-surety 
field. Page 27 

* * x 

Texas organizes bank 
antee company to 
system. 


deposit guar- 
supplement federal 
Page 28 

* * * 
Canadian insurance department takes 
action against United States companies 
unlicensed in the Dominion. Page 29 





Plan Immediately to Form 
National Brokers Federation 


SIX LOCAL GROUPS NUCLEys 


Tentative Constitution and By-Laws 
Drafted—Initial Membership to 
Be Several Thousand 


Organization of a “National Feder. 
tion of Insurance Brokers” has been de. 
cided on, and preliminary draft of 4 
constitution and by-laws has been made 
it was reported by J. A. Mudd, Jr, 
chairman of the committees on the na. 
tional organization and the NRA, a 
the annual meeting of the Insurance 
Brokers Association of Illinois at Chi. 
cago. It is the intention to proceed 
immediately. 

Brokers’ associations of New York 
Chicago, San Francisco and other cen. 
ters, which have been debating the mat. 
ter of forming a national association for 
several years, were forced to the deci. 
sion by filing of the proposed NRA code 
for insurance agents, which the brokers 
feel unless modified would entirely 
eliminate brokers. ; 


Need Voice in Affairs 


Their business more than ever before 
needs unified representation and a voice 
in conference with company executives 
and agents, Mr. Mudd stated. He 
pointed out that the government is ac. 
cepting no codes from individuals, but 
demands a filing by representative as- 
sociations. 

The purposes of the proposed fed- 
eration, he said, are to foster better 
nationwide relationships, secure strict 
adherence to qualification laws, elimi- 
nate unethical practices, secure and 
maintain fair commission and_ proper 
treatment by companies, secure legisla- 
tion that neither favors companies nor 
discriminates against assureds, gain 
unanimous representation before insur- 
ance departments, secure combined sup- 
port against unscrupulous companies 
and agents. 

The constitution and by-laws as soon 
in final form will be submitted to 
six brokers’ associations which so 
far have endorsed the plan. These, be- 
sides Chicago, are the New York, 
Brooklyn, Brownsville and East New 
York, and Massachusetts associations 
and Insurance Brokers Exchange of 
San Francisco. Combined membership 
totals several thousand licensed and 
qualified brokers. 


Delegate at All 


The brokers’ federation will select 
delegate to appear before insurance 
commissioners, at meetings and _hear- 
ings of company and agency leaders, 
and at conventions, with credentials as 
a representative of all members. Men- 
bers of local associations will be called 
on to represent the federation region 
ally. 

it has not yet been decided where 
the headquarters will be located. This 
may possibly be in New York, due to 
the fact that the New York City brok- 
ers’ association has been active in the 
movement to organize and a majority 0! 
the important insurance conferences aft 
held in the east, as well as_ because 
many companies are located ther 
However the Chicago association als 
has taken a moving part and the lly 
is centrally located. 


as 
the 


Meetings 


STRONG REASON TO ORGANIZE 


NEW YORK, Nov. 1—While bre 
kers of this city have been lukewarm 
hitherto to the proposal to form a ™* 
tional organization, their attitude 
undergone a change as a result of the 
proposed formation of a code of prac- 
tice by the local agents, in the prepat® 
tion of which the brokers were to ™ 
wholly ignored. : 

At the joint conference of compat) 

(CONTINUED ON LAST PAGE) 
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Annual Gathering 
in New Hampshire 
Report 60-day Cancellation Rule 


Favored at Executive 
Session 


ROUILLARD IS REELECTED 


Commissioner Sullivan to Require Mar- 
ket Value Reports on Securities 
Dec. 1—Hickman Speaks 





OFFICERS ELECTED 


President—A. J. Rouillard, Claremont. 

Vice-president—J. F. DeMeritt, Exe- 
ter; A. H. Nelson, Lancaster; Alpheus 
White, Keene. 





Secretary-treasurer — R, WN. Davis, 
North Conway. 

National Councillor—C, W. Varney, 
Rechester. 


Executive Committee—C, J. Spaulding, 

Nashua; Everett Webster, Peterboro; 
Charles MeKee, Concord; A. B. Gile, 
Hanover; J. H. Laflamme, Manchester. 


MANCHESTER, N. H., Nov. 1.—In 
executive session behind closed doors, 
members of the New Hampshire Asso- 
ciation of Insurance Agents at their an- 
nual meeting here, openly spoke their 
minds upon what they thought of the 
relative merits of 45 day or 60 day can- 
cellation rules and other pertinent 
agents’ problems. C. W. Varney, Roch- 
ester, N. H., former president of the 
state association, conducted the round 
table discussion and it was unofficially 
intimated the members favored a 60 day 
limit over the 45 day provision. 

President A. J. Rouillard, Claremont, 
was reelected. 


Will Require Dec. 1 Reports 


Commissioner J. E. Sullivan spoke at 
the banquet. He emphasized most 
strongly that he does not intend to al- 
low any company to do business in 
New Hampshire which is in an in- 
solvent condition. To make certain 
there are none, New Hampshire is 
going to require every fire and casualty 
company to furnish a statement based 
on the market valuation of their securi- 
ties as of Dec. 1 and the companies that 
can not show a sound condition on that 
valuation will be barred. He compli- 
mented the agents on having secured 
the passage of the agents’ qualification 
law. He believes it will so a long way 
toward promoting the best interests of 
insurance. 

The commissioner declared that ab- 
solutely no improvement has been 
shown in automobile casualties during 
the past two years. It means that the 
casualty companies are entitled to 
higher rates and that they will be al- 
lowed higher rates because of the ex- 
perience in the state.. The new schedule 
will be known within a month. He de- 
clared he could not allow companies to 
continue to do business in the state at 
a losing rate. However, more zones will 
be provided. 


Col, Hickman Speaks 


Col. Frederick Hickman, Atlantic 
City, national executive committeeman, 
was the principal guest speaker. He had 
spoken at Rutland, Vt., the evening be- 
fore and encountered a six inch snow 
storm on his way over the hills from 
Vermont to Manchester. Col. Hickman 
read the NRA code provision on 
competitive practices of >~ents and ex- 
Plained the conferences which were 


going on relative to the adoption and 
putting into practice of NRA principles. 
Colonel Hickman also spoke at the 
evening meeting and stressed the im- 
(CONTINUED ON PAGE 13) 








Text of Revised Section of 
Code on Unfair Practices 








Following is the text of section VII 
of the National Association of Insur- 
ance Agents code, as revised by a com- 
mittee following the joint meeting with 
company representatives, at which de- 
cision was reached to confine the pro- 
visions to those practices affecting ex- 
clusively the producer: 

To effectuate the purpose of Title I 
of the National Industrial Recovery 
Act, the following among other things 
are declared to be unfair methods of 
competition and unfair trade practices 
in the production subdivision of the in- 
surance industry: 

(1) Rate cutting, rate differentials, or 
the selling, negotiating or elfecting any 
kind of insurance mentioned in Article 
I of this code, at any other price than 
that established by the constituted rat- 
ing authority for the jurisdiction in 
which the property or risk is located, 
because all rates (the price paid by the 
public) to be reasonable, adequate and 
non-discriminatory (as provided by law) 
must be uniform. 

* * * 


(2) For any producer to make any 
wilful misrepresentation either to an as- 
sured or an insurance company as to 
rate, form, cover, or other material fac- 
tor in any contract of insurance. 

(3) Rebating as defined by state law 
in a given state, or in the absence 
thereof the giving, directly or indirectly 
of any part of a producer’s commission, 
or any part of the premiu™ or anything 
of value, to an assured or to any other 
person as an inducement or influence 
for placing insurance. 

(4) For non-policy-writing agents, 
non-recording agents, office agents, sur- 
vey agents, solicitors, brokers or pro- 
ducers of any similar class, to receive 
any other than such rate of commis- 
sion as can be reasonably paid by pol- 
icy-writing agents to any such class in 
any given city or its immediate trade 
area, such differential to be determined 
by the local code committee. 

*x* * * 


(5) For the total cost of branch of- 
fice or home office counter operation in 
a given city or immediate trade area of 
such city to exceed (a) on fire and 
marine insurance, the prevailing scale 
of local agency commission, and (b) on 
casualty, fidelity and surety insurance, 
the prevailing scale of general agency 
commissions. 

(6) The violation of the acquisition 
cost rules for casualty, fidelity and sur- 
ety business in regard to limitation of 
the number of branch offices, general 
agencies and regional agencies. 

(7) For producers to receive or to 
pay to other producers on a given class 
of business, commissions in excess of 
the prevailing schedule estabiished by 
a recognized local association (as set 
forth in Section 2, Article V, of this 
code) in accordance with the local cus- 
tom of arriving at such established 
schedule. 

oe + 

(8) For insurance producers to op- 
erate contrary to the reasonable rules 
of a recognized local association as set 
forth in Section 2, Article V, of this 
code. 

(9) For the resident agency laws of 
the states to be violated by soliciting, 
negotiating or effecting insurance by 
mail or radio. 

(10) For producers to negotiate or 
effect contracts of insurance with com- 
panies not admitted to do business in a 
given state where the property or risk 
is located, unless specific authority be 
granted by the department of insurance. 

(11) For any producer to receive any 
commission unless such producer is act- 
ing in good faith and produces insur- 
ance premiums on property or risks out- 
side of his ownership or control, or that 
of his employer or relatives, or that of 





a single person or corporation, in excess 
of premiums on property or risks above 
specified. 

a 

(12) The soliciting, negotiating or 

effecting of insurance over the head of 
and in disregard of the territorial rights 
of a local agent as set forth by the 
rules of a local association or in the ab- 
sence thereof, of the overhead writing 
principle of the National Association of 
Insurance Agents. 
_ (13) For any officer or eniploye of an 
insurance company acting as a producer 
to deal or attempt to deal with an as- 
sured direct. 

(14) For producers not to remit col- 
lected company balances promptly when 
due. 

(15) For producers to extend credit 
for insurance premiums beyond a reas- 
onable period or beyond the time fixed 
by the rules of a local association. 

(16) For any producer to receive 
from any insurance company, or use in 
any way any expiration information 
belonging to another producer. 

* * * 


(17) Producers effecting automobile 
fictitious fleet insurance so as to in- 
clude automobiles not under common 
ownership, management or control at a 
fleet rate that is discriminatory. 

(18) Producers effecting fictitious 
group insurance so as to include prop- 
erty not under common ownership, 
management or classification at a group 
rate that is discriminatory. 

(19) Any plan of offering limited in- 
surance contracts as premiums for 
newspaper or magazine subscriptions, 
or any other secondary purpose. 

(20) The execution and furnishing 
of free bid bonds on contract surety 
business. 

+ * = 

(21) For the national government or 
any state or municipal government, or 
any board, bureau or department 
thereof to enter into contracts of insur- 
ance with any insurance company di- 
rect, or over the head of an agent in 
the territory where the risk is located. 

(22) For any producer connected 
with a bank or other financial institu- 
tion, or operating as a loaning agent, to 
use the coercive power of credit lodged 
in a money-loaning institution to influ- 
ence the placing of insurance or to 
make any loan dependent upon the plac- 
ing of insurance with or through any 
such producer. 

(23) Such other methods and prac- 
tices as shall be declared to be unfair 
practices by the national code commit- 
tee or a local code committee with the 
approval of the national code commit- 
tee, or by any amendment to this code 
and at the time in effect. 

(24) For any producer not to op- 
erate, in the production subdivision of 
the insurance business, under and in 
accordance with the provisions of this 
code. 


General Agents’ 1934 Meet 
to Be Held in New Orleans 


Decision to hold the annual meeting 
of the American Association of Insur- 
ance General Agents in New Orleans, 
probably during the last part of May, 
1934, was reached at the meeting of the 
executive committee of that association, 
which was held in Chicago during the 
week when the National Association of 
Insurance Agents was meeting. New 
Orleans is the home city of Henry A. 
Steckler, president of the association. 

The executive committee devoted 
much time to consideration of the prac- 
tice of appointing subterfuge general 
agencies to control business of certain 
large mortgage interests. As a result, 
a resolution was adopted instructing the 





Company Managers 
Pledge Cooperation 


Six Western Department Heads, 
Casualty Executive, Address 
Detroit Board Members 


PRAISE AGENTS’ WORK 


Agency Men Also Tell of Desire to Ce- 
ment More Friendly Relations— 
More Than 200 Attend 


DETROIT, Nov. 1.—More than 200 
Detroit agents heard talks by seven fire 
and casualty company managers an 
several local speakers calculated to ce- 
ment more friendly relations between 
companies and their agency forces at a 
special meeting of the Detroit Associa- 
tion of Insurance Agents, with Presi- 
dent Henry L. Newnan of the Detroit 
Insurance Agency presiding. his was 
the largest turnout of local board mem- 
bers in Detroit in more than two dec- 
ades, the president declared. __ 

J. Alfred Grow of Homer Warren & 
Co. opened the meeting with a vigorous 
criticism of company officials for not 
taking agents into their confidence more 
fully and discussing underwriting poli- 
cies with them before putting them in 
force. The rift between companies and 
field men has been widening for 15 
years, he asserted, and he recommended 
mutual cooperation for better results, 
pledging the support of the agency 
force to the companies for bigger busi- 
ness in the future. 


Tuttle Praises Agency System 


C. R. Tuttle, Chicago, veteran west- 
ern manager of the North America, 
traced the growth of the American 
agency system from its inception 125 
years ago, declaring it indispensable to 
the companies and strengthening year 
by year. 

“There are three factors to be con- 
sidered in the fire insurance business, 
the assured, the agent and the stock- 
holder,” he said. “No fire insurance 
company can be run successfully with- 
out these three elements. Some agents 
feel that a sufficient degree of confidence 
in their agents has not been displayed 
by company officials. I do not believe 
this is so. The company must have con- 
fidence in you, just as the assured must 
have confidence in you, if we are to suc- 
ceed. 

“There has not been one failure of a 
stock fire insurance company that was 
adequately financed and capably man- 
aged in the United States in the last 

(CONTINUED ON PAGE 13) 








conference committee of the general 
agents’ association to confer with the 
Insurance Executives Association, look- 
ing to the establishment of a satisfac- 
tory rule for qualification of general 
agents and to provide for participation 
of the general agents’ association in any 
negotiations looking to adoption of a 
code of fair practice for the insurance 
business. 

The executive committee adopted the 
general agents’ cost sheet as submitted 
by Charles W. Ehlers, secretary of the 
general welfare and statistical commit- 
tee. 

Those present at the Chicago meet- 
ing were Mr. Steckler, Secretary G. E. 
Edmondson, Tampa; B. C. Carter, 
Richmond, chairman executive commit- 
tee: Gilbert Leigh, Little Rock; Wil- 
liam Deans, San Francisco; J. K. Shep- 
herd, Little Rock, and L. C. Quin, At- 
lanta. 
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Miller Elected President 
of Utah Agents Association 


SMITH PRESENTS NEW CODE 
G. V. Lawry of Travelers Fire and 
Secretary Badger of Pacific 
Board Talk 





NEW OFFICERS 


President—E. H. Miller, 
City. 

Vice-president—R. L. Salmon, Ogden. 

Secretary-treasurer — Rulon Sanders, 
Salt Lake City. 

States committee—T. B. 
Lake City. 

National Councillor—Carl C. Gaskill, 
Ogden (retiring president). 

ixecutive Committee—Andrian Hatch, 
Logan; Jay Rogers, Salt Lake City; A. P. 
Brady, Salt Lake City; Con Bohn, Ogden, 
and Fera Young, Ogden. 


Salt Lake 


Muir, Salt 


SALT LAKE CITY, Nov. 1.—A dis- 
cussion of a code of fair practices for 
insurance men of Utah and its adop- 
tion, a comprehensive report of the na- 
tional convention, a resolution asking 
that the insurance commissioner be 
granted a larger appropriation and the 
election of E. H. Miller of the Tracy 
Loan & Trust Co., Salt Lake City, as 
president, were the high spots of the 
annual convention of the Utah Asso- 
ciation of Insurance Agents here. 

The convention was limited to one 
extra-long session, City Commissioner 
H. B. Lee welcomed the agents and 
Walter Cox, Ensign-Kenning Com- 
pany, Salt Lake City, responded. E. M. 
Cannon, secretary-treasurer read the 
minutes of the mid-year meeting. Two 
short talks were given by G. V. Lawry, 
Pacific Coast superintendent of the 
Travelers Fire, and H. F. Badger, sec- 
retary of the Pacific Board. Mr. Lawry, 
a former Salt Laker, said insurance con- 
ditions are improving in Utah. Mr. 
Badger commented upon the efforts 
made to straighten out insurance tan- 
gles by means of the NRA and state 
recovery acts, such as Utah has passed. 
He believes voluntary actions are go- 
ing to be more effective than anything 
that must be forced upon the profes- 
sion. 

C. C. Eubank, Ogden, reported on 
the national convention. “I had never 
seen a convention so full of enthusi- 
asm,” he said. 


Smith Presents Code 


E, A. Smith, Jr., insurance commis- 
sioner presented the proposed code of 
fair competition and conduct of the in- 
surance agency business in Utah. The 
state insurance department, he said, is 
entitled to greater recognition from the 
legislature in the matter of appropria- 
tions for carrying on its work. “We 
are badly hampered for lack of funds,” 
he said. “It is very difficult to do what 
ought to be done. The department is 
operating on less than 5 percent of the 
taxes paid.” He urged that his hearers 
use their influence with the legislature 
and the governor to remedy the situa- 
tion, 

In discussing the code, Commissioner 
Smith declared that although the blue 
eagle was flying everywhere it had ac- 
complished very little in increasing em- 
ployment in insurance organizations, af- 
fecting as it has comparatively few per- 
sons such as bookkeepers, messenger 
boys and the like. The agents, he said, 
were the largest body of men in the 
business. 

Mr. Smith said the commissioner may 
already have sufficient power to right 
the wrongs in the conduct of the busi- 
ness, but he contended that it is much 
better for the agents themselves to de- 
clare a few “I wills” than for his of- 
fice to lay down a list of “Thou Shalt 
Nots.” He told of the preparation of 
the code by the agents. ‘Perhaps er- 
rors will be found in it,” he said, “but 
[ believe on the whole it is a fine 
document.” The cc*-missioner con- 
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| INSURANCE STOCK 
QUOTATIONS 

















By H. W. Cornelius, Bacon, Whipple & 
Co., 135 S. La Salle St., Chicago, 
at close of business Oct. 30 






Div. per 

Stock Par Share Bid Asked 
Aetna Cas, ...- 10 1.60 40 43 
Aetna Fire ..... 10 1.60 31 3 
Aetna Life ..... 10 ae 15 7 
Amer. Alliance... 10 1.00 12 14 
American, N. J.. 2.50 .50 8 9 
Amer. Surety ... 25 nie 15 17 
Automobile,Conn. 10 1.00 17 19 
Boston ..ccoece -100 16.00 420 450 
CRPOURE.coscvecs 10 1.00 13 15 
City of N.. XY ...« 800 7.50 124 128 
Conn. General .. 10 .80 26 28 
Continental Asur. 10 2.00 25 27 
Continental Cas. 5 rips 9 11 
Continental Ins.. 2.50 1.20 25 26 
Fidel.-Phenix ... 2.501.20 23% 241, 
Fireman’s Fund. 5 3.00 45 47 
Fireman’s F.Ind. 10 a 20 25 
Firemen’s ..... 5 cae 5 5% 
Franklin Fire... 5 1.00 14 15% 
Glens Falls .... 10 1.60 24 26 
Great Amer. Ind. 1 pia 7 8 
Great American. 5 1.00 14 16 
EIBMOVOP 2é0cc0s 10 1.60 24 26 
EIAPMODIA ..0 000% 10 50 14 15 
Hartford Fire... 10 2.00 42%5 431% 
Hartford St. B.. 10 1.60 46 48 
Raome, Ne Xo .css 5 1.00 16% 17% 
Home F. & M.. 10 2.00 24 28 
Ins Co. of N. A.. 10 2.00 35 38 
Maryland Cas. .. 2 ae 2% 3 
Mass. Bonding... 25 10 12 
National Cas. .. 10 sigue 54 6% 
National Fire .. 10 2.00 42%, 43% 
National Liberty. 2 10 4% 5% 
National Union... 20 os 54 59 
New Amst. Cas. 5 1.20 10 11 
New Brunswick. 10 1.00 14 15 
North River 2.50 .60 14 15 
N. W. National... 25 5.00 85 90 
Occidental ..... 10 eee 15 18 
Pacific Mutual... 10 2.00 23 25 
Phoenix, Conn... 10 2.00 54 56 
Prov. Wash. ... 10 80 20 21 
Sprefild. F. & M, 25 4.50 78 80 


St. Paul F. & M. 25 6.00 117 120 


On BACO sicuce 100 - 350 380 
SORVOIOT 200% 006 100 16.00 370 380 
Do. GBI O i conse .20 27 28 
U. S. Fid. & G.. 2 A 3% 4 
Westchester .... 2.501.00 18 19 








cluded by reading the code and com- 
menting upon certain sections. 
Resolutions passed included a recom- 
mendation for a larger appropriation 
for the state insurance department and 
a promise that the association use its 
influence to this end; authority for the 
officers of the organization to make the 
convention a two-day affair, should they 
deem such a step advisable hereafter, 
and the adoption of the code of fair 
practices, as presented by Commis- 
sioner Smith, with a few suggested 
amendments, the provision on rates and 
underwriting rules being changed to: 
“The rates, rules, regulations, rating 
plans and coverages published and/or 
permitted by a majority of companies 
operating in Utah shall be considered 
standard for all lines of insurance, ex- 
cluding only life, accident, health, ma- 
rine, malpractice, annuities, and work- 
men’s compensation. No agent, solici- 
tor, broker, or branch office may write, 
issue, solicit, negotiate or effect any 
contract of indemnity or insurance, 
other than those classifications herein- 
above excluded, based upon or involv- 
ing any deviation from said rates, rules, 
regulations, rating plans, and coverages. 


Can’t Deviate from Rate Books 


“No agent, solicitor, broker, or branch 
office may write, issue, solicit, negotiate, 
or effect any contract of life, accident, 
health, marine, malpractice, and annui- 
ties, based upon or involving any devi- 
ation from the rates, rules, and regula- 
tions contained in the rate books and 
manuals regularly furnished by the re- 
spective companies and/or associations 
writing such contracts, or any contract 
of workmen’s compensation insurance 
based upon or involving any deviation 
from the rates, rules and regulations 
on file in the office of the Mountain 
States Compensation Rating Bureau.” 

Governor Blood is to hold a hearing 
on the code. 

At the banquet on the evening pre- 
ceding the convention, Walter Cox, 
Ensign-Kenning Company, Salt Lake 
City, was toastmaster. 
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Massachusetts Agents Name 
C. K. Steele New President 


OPPOSE 60-DAY LOSS RULE 


Annual Meeting in Boston Devoted 
Mainly to Discussion of Major Prob- 


iems of the Day—Attendance Small 


NEW OFFICERS ELECTED 
President, C. K. Steele, Gloucester. 
Vice-president, C. C. Parker, Worces- 

ter. 


Secretary - treasurer, F. A. Norton, 
Salem. 
National Councillor—Fred R. Smith, 


Haverhill. 

Regional vice-presidents—W. E. Bragg, 
Pittsfield; N. A. Brainard, Springfield; 
G. L. Briggs, Amesbury; E. J. Cole, Fall 
River; H. F. Fessenden, Lowell; H. A. 
Gallup, North Adams; R. B. Greenwood, 
Winchendon; F. R. Knox, Holyoke; W. P. 
MePherson, Worcester; R. K. Noble, 
Northampton; W. S. Shaw, Brockton; 
R. T. Sisson, Lynn; F. R. Smith, Haver- 
hill; F. G. Thateher, Hyannis; P. J. 
Woodcome, Fitchburg. 


BOSTON, Nov. 1—The  § annuai 
meeting here of the Massachusetts As- 
sociation of Insurance Agents resolved 
itself largely into a general discussion 
conference on problems of the day. 
Less than 30 members showed up for 
the opening session, out of a tocal mera- 
bership of 286, although this number 
Was increased to around 75 later, with 
about 100 present for the banquet. 

The association went on record as ap- 
proving the NRA. A communication 
from the National Association of Insur- 
ance Agents was read, asking that the 
Massachusetts organization later ap- 
point a special cods committee of three 
members to cooperate in enforcement 
of the code for agencs. 

With President George L. Briggs of 
Amesbury presiding, reports were heard 
in the morning. Warren S. Shaw stated 
no adverse legislation hed been passed. 
H. W. Bates of Worcester criticised the 
companies for their branch office atti- 
tude. 

Dreher on Selling Methods 


Ray C. Dreher, advertising manager 
Boston and Old Colony, spoke in tne 
afternoon on selling methods. R. T. 
Sissons conducted a discussion on forms 
and manuals and niade a plea for 
greater simplicity and conciseness. The 
compensation manual was criticized as 
too complex. 

Fred &. Smith of Haverhill criticised 
selling letters of mutuais calling atten- 
tion to dividends on automobile lrabslity 
policies and A. E. Fairbanks of Wor- 
cester discussed mutual competition. 
Lawrence Fuller of Lynn advocated 
newspaper advertising to meet mutyal 
competition. W. S. Shaw of Brockton 
criticised the practice of overhead wirit- 
ing by Boston general agents. UD. J. 
Moran of Lynn believed stronger iocal 
boards would help solve many of the 
problems. 

Oppose 60-day Loss Rule 


It was voted that the National Board 
be asked to abolish the 60-day rue for 
loss payments. 

Representatives of various insurance 
organizations were guests at the ban- 
quet, including Secretary Ralph Sweet- 
land and President C. H. Senter of the 
New England Insurance Exchange; A. 
B. Gile, former president New Hamp- 
shire association; J. L. Whitlock, presi- 
dent Insurance Federation of Massa- 
chusetts; Deputy Commissioner E, S. 
Cogswell. John W. Downs of the fe:- 
eration, Attorney General J. E. War- 
ner and Col, Frederick Hickman of the 
National association executive com- 
mittee. 

Col. Hickman discussed National as- 
sociation problems and the agents’ code. 
Attorney General Warner referred to 
the socialistic trends of the times and 
Mr. Downs talked of a new plan for 


Practical Application of 
Uniform Definition Shown 





CHANGES THAT ARE NECESSARY 





How the Marine Agreement Affects 
More or Less Common Trans- 
actions of Insurance 


Although the principal practical effect 
of the uniform definition of marine 
writing powers, as sanctioned by the Na- 
tional Convention of Insurance Commis- 
sioners, and as expressed in rulings by 
a number of insurance commissioners, is 
the outlawing of the so-called household- 
ers’ comprehensive policy, the rulings 
also have a bearing on certain other 
more or less common insurance trans- 
actions. 

Aside irom the householders’ compre- 
hensive policy, the rulings prohibit the 
issuance of furriers’ customers certifi- 
cates, when the property is not in the 
custody of the furrier. That is, the cov- 
erage must revert to a bona fide bailee’s 
policy. 

Domicile Endorsement 

Then the domicile endorsement on the 
personal effects floater is prohibited. 
Silverware can only be written ex-domi- 
cile, which practically bars the marine 
companies from that line. Exclusively 
household musical instruments, not cus- 
tomarily moved from the premises such 
as pianos and organs may not be writ- 
ten under a marine form. Physicians 
and surgeons instrument policies may 
not cover equipment that is installed in 
the offices of the physicians and sur- 
geons and is not customarily moved 
from the premises. 

One question that puzzles marine peo- 
ple, under these rulings, is whether fur- 
riers may continue to issue certificates 
to the next anniversary from date of is- 
sue. The rulings permit outstanding 
policies to continue in force to the next 
anniversary from date of issue on either 
term or open policies or contracts. The 
question is whether that applies to the 
master policy issued to furriers, under 
which the furrier issues certificates to 
customers while the insured articles are 
out of his custody; that is, whether the 
furrier may continue to issue these cer- 
tificates until his master policy is modi- 
fied at the anniversary date. Most of the 
companies interpret the rulings to mean 
that furriers certificates may not be is- 
sued after the date upon which the un- 
form definition becomes effective in the 
various states. 


Pearl Not Licensed, Agents 
Get Louisville Bridge Line 


LOUISVILLE, Nov. 1—The Louis- 
ville bridge commission has awarded 
contracts for $1,613,000 of marine cov- 
erage on the Louisville municipal bridge 
to 14 Louisville agencies. 

At a previous meeting the contract 
had been awarded to the Pearl Assur- 
ance of England, provided it could qual- 
ify under the Kentucky laws and enter 
the state. After the company had been 
given a reasonable length of time m 
which to secure admittance, its low bid 
was sidetracked and the business placed 
with agencies representing Inland Ma- 
rine Underwriters’ Association com- 
panies. ; 

Tom West, secretary of the bridge 
commission, said the proposition of the 
Pearl was a rate of 20 cents a hundred, 
with the possibility of a 3-year rate at 
214 times the one-year rate. The bust 
ness was awarded on a one-year rate 
of 26% cents, with 1 per cent loss de 
ductible. 
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having employers, labor and insurance 
carriers contribute jointly to compensa 
tion costs as a means toward taking 
care of occupational disease claims. 
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: Officials Approve 
s. E. U. A. Action on Tornado 





H. O. L. C. REQUEST IS DENIED 





Rule Continued Requiring Minimum of 
50 Percent Coinsurance Clause on 
All Florida Policies 





NEW YORK, Nov. 1.—Flat refusal 
of the executive committee of the South- 
eastern Underwriters Association to 
modify in any degree its rules govern- 
ing the writing of tornado business, be- 
cause of the request for proposals sent 
all companies by J. R. Stockton, man- 
ager of the Florida agency of the Home 
Owners Loan Corporation, was fully 
expected by company officials and meets 
their complete approval. 

While the Southern Tornado Insur- 
ance Association is still maintained in 
skeleton form, it has been inactive for 
along time. Full jurisdiction over both 
the tornado and hail line was assumed 
by the S. E. U. A. The rules of the 
latter organization applicable to tornado 
business in Florida stipulate that the 
minimum coinsurance clause usable be 
50 percent, and that the rates charge- 
able for the indemnity, which are con- 
siderably higher than those demanded in 
other territory where the hazard is less 
severe, be predicated on use of such 
clause. 

Provisions as to Deductible 


Where a higher coinsurance clause is 
adopted, recognition is, of course, 
granted in the rate. In the east and 
west coast counties, the $100 deductible 
clause must be attached to each con- 
tract. Elsewhere in the state only the 
$50 clause is required. 

The hurricane season in Florida 
usually begins in May, increasing in fre- 
quency and intensity until August, 
when the peak of destructiveness is 
reached, following which the likelihood 
of storms decreases. All danger is con- 
sidered at an end by mid-October. 

The record of tornado covers in Flor- 
ida in the past decade has not been such 
as to induce companies to consider writ- 
ing the business at any deviation from 
present rules and rates, the feeling being 
that any office attempting so to do 
would pay dearly for its hardihood. 


General Agents at Conference 


The American Association of Insur- 
ance General Agents was represented 
at the big code conference in New York 
by Herbert Cobb Stebbins of Denver, 
Langdon C. Quin of Atlanta and J. 
Gilbert Leigh of Little Rock. 

2 


Woods Richardson, newspaperman, has 
bought the interest of Hardin Powell in 
Powell & Powell, Glasgow, Ky., and is 
associated with Charles Powell under 
the name of Richardson & Powell. 





WANTED: 

Special Agent living near Columbus or 
Cincinnati with good following in Central 
and Southern Ohio to plant good nonaffili- 
ated fire company in that territory upon 
commission and contingent basis. Give past 
field experience. 

Address Box X-94, The National Under- 
writer. 














Audits Investigations 
FERGUSON, SERLING, 
DANIELS & PORTER 
ACCOUNTANTS AND ACTUARIES 
102 Maiden Lane, New Yerk, Mt Y. 
Organization Management 
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Send 9 cents in stamps for sample copy 


The Accident g Health Review 


only exclusive accident and health 
paper published, 

Address your inquiry to A-1946 

Insurance Exchange, Chicago 
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Chicago Commerce Group’s 
Plan Found Not in Violation 





JURISDICTION IS LACKING 





I. M. U. A. Committee Hears Osborn & 
Lange, National Union Representatives, 
Approves Shippers “Collective” Form 





The Inland Marine Underwriters As- 
sociation has declared the form of policy 
used in the Chicago Association of 
Commerce shippers’ protective plan not 
in violation of the recent ruling of the 
executive committee forbidding the 
writing of blanket, excess or master 
truck cargo policies when these would 
result in discouraging the sale of indi- 
vidual insurance. 

The ruling forbidding such forms is 
understood to have resulted directly 
from placing the Chicago Association 
of Commerce policy. Companies in the 
east became much exercised, seeing in 
the sale of this form a threat to the 
sale of individual shippers’ specific and 
excess insurance on cargo. 


Hearing Held in New York 


The National Union, which wrote the 
Chicago policy, had been cited to make 
corrections quickly and comply with 
the prohibition. It is understood that 
representatives of the company and of 
Osborn & Lange, Chicago agency 
which handled the risk, appeared before 
the motor truck cargo committee of 
the I. M. U. A. to argue their case and 
also filed a brief in an effort to prove 
that the Chicago policy was not in 
violation of the new ruling. This hear- 
ing was held in New York a week ago. 

The committee is said to have discov- 
ered that it did not have jurisdiction 
over such a form as used in the Chi- 
cago Association of Commerce plan. 
The committee does have jurisdiction 
over truckmen’s insurance but not over 
shippers’ transportation forms. There 
is a transportation committee of the 
I. M. U. A., which crganization how- 
ever has taken only minor jurisdiction 
over such risks, to the extent of stip- 
ulating the minimum premium pcrmis- 
sible under each transportation policy 
and laying down some commission re- 
strictions. 


Committee Had No Jurisdiction 


It was presented to the moter truck 
cargo committee that the Chicago 
policy was not a blanket, excess or 
master contract but a “collective” ship- 
pers form no different from the regular 
approved individual form save that 
many assureds were brought together 
and named in the one policy. It was 
explained this was purely a means of 
saving policy writing and bookkeeping 
cost, but that if there were any ob- 
jections to it individual policies would 
be issued. 

Under the method now being em- 
ployed on this contract the individual 
shippers under the plan do not get a 
certificate or policy. As each shipper 
is added to the policy as an assured, a 
copy of the endorsement is sent to the 
shipper. This is in effect a policy and 
evidence of the contract. An individual 
shipper may cancel, upon which the 
necessary endorsement is added to the 
policy. Each shipper pays an individual 
premium based upon the gross trans- 
portation charges which he pays. 

This arrangement, devised by Osborn 
& Lange, appears to be a new idea in 
truck cargo insurance. 

The contract merely guarantees that 
cargo policies of truckmen, who belong 
to the Association of Commerce, are 
in force and provides if such policies 
are not in force, in event of loss, the 
shipper may collect what would have 
been paid had the truckmen’s policy 
been in force. It also applies to con- 
necting lines of truckmen who are mem- 








es 





bers of the association. 














COPYRIGHT 1932 BY INS CO. OF NORTH AMERCA 


The North America national ad- 
vertising this month points out a 
significant truth—that possession of 
property cannot be complete while 


“subject to' fire and other? hazards. 


As a remedy, it suggests a stock in- 
surance policy, obtained through 
a North America Agent. 


See the North America full page 
advertisement in The Literary 
Digest, November 4th. 


WE 00 OUR Part 


Insurance Company of 


North America 
PHILADELPHIA 


and its affiliated companies write prac- 
tically every form of insurance except life 
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Mississippi Agents, Field 
Men Hold Fellowship Meet 





DISCUSS COMMON PROBLEMS 





Utmost Harmony Shown at Gathering 
—Developments Inimical to Interest 
of Agents Taken Up 





JACKSON, MISS., Nov. 1.—The ut- 
most harmony prevailed at the good fel- 
lowship meeting of Mississippi local 
agents and field men here Monday. 
While Edward Yerger, Jr., special agent 
Home of New York, called the meeting 
to order, the proceedings were so in- 
formal that he and J. S. Williams III, 
manager Mississippi Association of In- 
surance Agents, actually presided 
jointly, 

Tliere was no set program. However, 
among the topics discussed, the inroads 
of mutual insurance consumed more 
time than any other thing. Mr. Wil- 
liams described a plan of combating mu- 
tual and reciprocal insurance successfully 
used at Pine Bluff, Ark. All merchants 
in the town were circularized by em- 
Pployes of the local agents. None of 
the agents signed the letter. As the em- 
ployes represented considerable buying 
strength, the merchants were easily won 
over. 

Protest Bank Superintendent’s Action 


A, J. Haltiwanger, representing the 
Pacific and Bankers & Shippers, told of 
a visit made by a committee of agents 
to J. S. Love, Mississippi banking sup- 
erintendent, who is charged with liquid- 
ating banks, and who insists that fire in- 
surance on banks in liquidation be car- 
ried in a reciprocal of which he was a 
member of the board. He denied that 
connection, but published statements of 
the reciprocal revealed that he did hold 


this office. _ After his attention was 
called to this fact, he had his special 
agent, L. E. Brown, substituted. <A 


new committee was authorized to take 
up this matter with Mr. Love. 

Another committee was authorized to 
take up with government officials the 
matter of insuring cotton held by the 
Cotton Growers Cooperative Associa- 
tion through local agents. This line has 
been absolutely lost to the southern 
agents for several years. Mr. Williams 
will name both committees later in the 
week. 


Home Loan Bank Requirements 


“he local agents and field men are 
also going to discuss with Senator Har- 
rison of Mississippi, chairman of the 
senate finance committee, the govern- 
ment’s requirements as to insurance on 
property mortgaged to the Home Loan 
Bank. It was asserted that the Missis- 
sippi branch of that organization has re- 
quired over-insurance in some instances, 
and where conscientious agents were 
unwilling to write the insurance, certain 
companies had written it over their 
heads. 

Both agents and field men feel that it 
will be to their advantage for the com- 
panies to abandon the 60-day limit for 
loss payments. 

Others taking a prominent part in the 
discussion were Thomas Spengler, spe- 
cial agent North America; W. G. Sours, 
state agent North British group; Shelby 
Pickett, local agent at Hattiesburg and 
member of the Mississippi insurance 
commission, and Eugene Reber, local 
agent at Fayette, Miss. 


Merger Approval Voted 


Approval of the proposal to merge 
the American Colony, American Mer- 
chant Marine and Colonial States Fire 
under the title of the American Colony 
has been voted by stockholders of the 
three companies. The deal must now 
receive the approval of the New York 
department, which conducting an 
examination of the companies. 
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Underwriters Handbook 
of Wisconsin Is Issued 








The Underwriters’ Handbook of Wis- 
consin for 1933 has just come from the 
press of THE NATIONAL UNDERWRITER. 
It contains the up-to-date list of insur- 
ance agents in the state, showing com- 
panies represented by each agency and 
is the only reference book of its kind 
issued for Wisconsin. Besides the 
agency information there is given a 
complete list of companies operating in 
Wisconsin together with their field 
forces. Statistical information showing 
fire and life insurance for the past six 
years and casualty insurance for the 
past two years classified as to lines is 
included. Separate lists are given of 
life insurance general agents and man- 
agers, fire insurance field men and cas- 
ualty managers. 

Much other miscellaneous information 
as classification of towns for fire pro- 
tection, lists of insurance attorneys, ad- 
justers, resume of the insurance laws, 
etc. is included. This is a very com- 
plete compilation on Wisconsin insur- 
ance-wise. 


R. A. Napier & Co., Chicago, 
Celebrates Its 40th Year 





R. A. Napier & Co., Chicago general 


agency, will celebrate its 40th anni- 
versary on Nov. 3. In 1893 Mr. 
Napier and Hugo Dalmar formed the 
partnership of Napier & Dalmar, an 


agency dissolved in 1900. Mr. Napier 
continued as R. A. Napier & Co., G. 
R. Bowman being admitted to partner- 
ship in 1901. In 1913 the business was 
incorporated, with R. A. Napier as 
president, G. R. Bowman as vice-presi- 
dent, R. H. Napier, treasurer, and M. 
L. Gore, secretary. In 1924, when R. 
H. Napier died, Mr. Napier’s son Rich- 
ard entered the business and was made 
treasurer, succeeding his grandfather. 

George Miller is manager of the fire 
department and Harry Liebrock man- 
ager casualty department, both having 
been with the organization many years. 
Several employes have been with the 
organization over a quarter century. 
The agency always has enioyed a most 
favorable reputation and has consist- 
ently made money for its companies. 
Since incorporation of the agency in 
1913, it has produced a net profit of 
over $1,000,000 for the companies. 

A number of the offic- brokers have 
been with the agency since the incep- 
tion and several of the second genera- 
tion now are doing business with the 


agency. <A _ life department recently 
was organized, with R. T. Shea as 
manager. 


R. G. Richards Reappointed 


R. G. Richards, agency secretary At- 
lantic Life, has been reappointed chair- 
man of the frontier safety committee of 
the Insurance Advertising Conference. 
The committee’s task is to keep track 
of unfair articles, cartoons or broadcasts 
reflecting on insurance or agents and to 
secure corrections if possible. The Life 
Advertisers Association, just recently 
organized, provided for the same com- 
mittee and accepted Mr. Richards as 
joint chairman, acting in behalf of both 
organizations. 


NRA Code Bureau Topic 


The NRA code question was among 
the subjects discussed at the semi-annual 
meeting of the Western Insurance Bu- 
reau at French Lick, Ind. Most of the 
members expressed opposition to the 
idea of opening up the insurance code 
question anew, inasmuch as insurance 
codes have already been signed. The 
proposed agents’ code was criticised, 
among other reasons because it did not 
distinguish between casualty and fire 
operations. 





Demand Companies Retire 
From the Appraisal Risks 


PEORIA AGENTS SEND LETTER 





Declare That the Heated Issue Will Be 
Brought Up at Rockford 
Meeting 


J. E. Martin, president Peoria, IIl., 
Insurance Agents Association, has sent 
a letter to about 100 agents in the state 
urging their attendance at the meeting 
of the Illinois Association of Insurance 
Agents at Rockford next Tuesday. Mr. 
Martin stresses the fact that at this 
meeting the issue of company appraisals 
will be vigorously brought to the atten- 
tion of the meeting. He said, “Your 
support is needed if the American 
agency system is to survive. It would, 
of course, be regrettable if an agent 
ignores the vital principle that is in- 
volved and permits the lure of 5 percent 
overhead brokerage, which is now ap- 
parently being offered to some agents, 
to influence his mind or action.’” 


Wants Companies to Retire 


President Martin recalls the meeting 
held in Peoria Aug. 15 to discuss the 
subject saying that it was a surprise to 
all that so many attended and he states 
that the local agents were aroused in 
support of a just cause. While the 
Peoria Insurance Agents Association 
feels that the action of the Western 
Underwriters Association at its semi- 
annual meeting, disapproving of the 
appraisal practice, was a_ step for- 
ward, the victory, it is claimed, is only 
partially complete. President Martin 
says that a company having put into 
effect the appraisal plan for securing 
business should be compelled to retire 
from all risks obtained in this manner. 
He says in the letter, “Unless the com- 
panies responsible for the practice retire 
at once from the risks obtained in the 
manner in question the interests of the 
local agency system have not been sup- 
ported or recognized nor will harmony 
be restored.” 


Want Code Action Postponed 

KANSAS CITY, MO., Nov. 1—In 
a joint meeting, the Insurance Agents’ 
Association and the Casualty & Surety 
Underwriters Association moved to 
have Frank Wilbur, chairman, wire the 
National Association of _ Insurance 
Agents to “defer action on the fair prac- 
tices code until companies take action 
or companies and agents take joint ac- 
tion on such a code.” 


American Union’s Capital Increase 

The American Union of New York 
has called a special meeting of stock- 
holders to vote on proposed capital in- 
crease from $500,000 to $1,000,000 for 
Nov. 15. The company is controlled by 
the Scottish Union & National. It is 
proposed to take the increase half from 
surplus and half to be paid by stock- 
holders. The stock is entirely owned 
by the Scottish Union except directors’ 
qualifying shares. 


McCain Tells Policy 


HARTFORD, Nov. 1.—W. Ross 
McCain, recently elected president of 
the Aetna Fire group, states it will be 
his policy to maintain, with the support 
of the officers, managers, special 
agents, local agents and employes, the 
best . traditions of the companies, to 
preserve the honesty and integrity of 
their operations and to increase their 
efficiency and usefulness. In addition 
to the Aetna, companies in the group 
are the World Fire & Marine, Piedmont 
Fire and Century Indemnity. 


Pacific Board Meeting 
The semi-annual meeting of the Pa- 
cific Board will be held at Del Monte, 
Nov. 9. 
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Arkansas Rate Increases 
Become Effective Nov. 1 





LITTLE ROCK, Nov. 1.—Increas-- 
in fire insurance rates in Arkansas on 
certain classes of riskg go into effect 


Nov. 2, 


following the filing of a new 


schedule of rates at the office of Com- 


missioner Gentry. 


The new rates are 


from 5 to 25 percent higher than before, 
Figures compiled in the Arkansas de- 


partment show i 
the state was 79 


n 1932 the loss ratio in 
.81 nercent, without in- 


cluding 37 percent for exnenses of op- 


eration. 


Net premiums were $5,735,951, 


with $4,577,903 in losses paid. 
Under the Arkansas law, companies 


are allowed a p 


rofit of 5 percent, and 


the commissioner is authorized to re- 
duce rates to bring earnings within that 


percentage, whe 
companies show 


n reports filed by the 
earnines of more than 


5 percent for the last five years. 
The new rates do not apply to mu- 


tuals writing res 


tricted classes of insur- 


ance, but do ann'-- to general mutual 
companies subscribing to the service of 
the Arkansas Fire Prevention Bureau. 





Magrath Sees Need to End 
Speculation, Manipulation 


Collaboration 
in the insurance 





by the sound elements 
busniess with supervis- 


ing officials in the drafting of desirable 


amendments to 
curb reckless s 
ulation through 
subsidiaries was 


the insurance laws to 
peculation and manip- 
holding companies and 
recommended by J. J. 


Magrath, chief of the rating bureau of 
the New York department, in a lecture 


before the fire 


insurance class of the 


Insurance Society of New York. The 
laws, however, should not obstruct free 


and intelligent i 


nvestment of funds for 


protection of policyholders. 
Compares NRA, Rating Laws 


Mr. Magrath 


compared the price fix- 


ing features of the NRA and the prin- 
ciples of the insurance rating laws. He 


said the federal 
to general bus 
have long been 


government is applying 
iness principles which 
recognized as sound for 


the insurance business. 


Capital and surplus 
intended | 
losses of the business. 
tended to stabilize comp7*~ 


are not 


being available 


fur‘: he said, 
to absorb normal 
They are n- 
existence, 
for catastrophe losses 


and providing against shrinkage in as- 


sets. Those fu 
provide against 
establishment o 


nds may be needed to 
errors in judgment im 
f the tariff rate level. 





Study Problem of Writing 
Trucks That Carry Liquor 


The problem 


of writing truck cargo 


insurance for truckmen who transport 


liquor after rep 
ment, is attracti 


rine people today. 


whether these 


subject of attack by hi-jackers. 


eal of the 18th amend- 
ng the attention of ma- 
The big question 1s 
shipments will be the 
At pres- 


ent, most marine companies incorporate 
a warranty in their forms that narcotics, 
tobacco and liquor will not be were. 
ported. Tobacco is included because 0 
the fact that hi-jackers have preyed on 


tobacco shipments, sin 
modity which can easily 


since that is a com- 
be disposed of. 


The marine people will probably = 
hesitate to write insurance covering $ 1p 
ments of liquor from ship to car am 


from car to warehouse, 


but they will be 


timid about providing coverage on liquor 
transported in trucks until there 1s yea 
definite indication of whether hi-jackers 


will prey upon 


R. L. Whit 


R. L. Whitehouse, i 
naw, Mich., for the Underwriters 


justing, is berea 
father, Thomas 
town, O. 


such shipments. 


chouse Is Bereaved 


manager at ar 
ved by the death of his 
Whitehouse, in Youngs 
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Three More States Approve 
Commissioners’ Marine Rule 


ILLINOIS, IOWA, INDIANA ACT 


Require All Marine Policies in Those 
States to Conform to Uni- 
form Definition 


Insurance Director Palmer of Illinois 
has issued a ruling that after Nov. 1, 
all marine policies in that state must 
be issued in accordance with the uniform 
definition of marine writing powers 
which has been endorsed by the Na- 
tional Convention of Insurance Com- 
missioners. The most important feature 
of that definition is the prohibition of 
the writing of the so-called householder’s 
comprehensive policy. 

Commissioner Clark of Iowa has ruled 
that after Oct. 30 marine forms must 
be in compliance with the uniform defini- 
tion of marine writing powers. Ap- 
proval of all policy forms now on file 
which are contrary to the interpretation 
is withdrawn but outstanding policies 
may be continued in force until the 
normal expiration date of annual poli- 
cies or the next anniversary dating from 
the inception of the coverage on open 
term policies. 

The furriers and/or fur storers’ poli- 
cies, modified to harmonize with a ruling 
of the department of March 1, 1932, are 
in effect personal fur floaters as defined 
in the nation-wide interpretation and 
may be continued to be issued. 

The Indiana department has adopted 
the commissioners’ definition and inter- 
pretation of marine writing puwers ef- 
fective Nov. 1. Outstanding policies are 
permitted to run to their anniversaries 
if issued for a term of one yeur and to 
the next anniversary from date of issue 
on either term or open policies. 


I. U. B. Doesn’t Deviate from 
Manufacturing Plant Rule 


John R. Dumont, manager Interstate 
Underwriters Board, has written to THE 
NATIONAL UNDERWRITER, stating that the 
I. U. B. does not knowingly permit in- 
cluding coverage at manufacturing 
plants, which during the depression 
have been largely converted into ware- 
houses. An article last week stated that 
such plants were being brought into the 

J. B. by brokers and the practice 
was causing disturbance. 

The I. U. B. rules, Mr. Dumont 
states, do not permit including coverage 
at manufacturing plants, other than in 
permitted, seasonal risks. 

“In every instance,” he states, “we 
specifically request information from the 
local rating bureau as to whether or 
not there is any manufacturing in the 
premises for which we ask the specific 
rate. If it is rated by the local bureau 
as manufacturing, we always exclude 
such location in our rate computation 
and also require the same exclusion in 
the form. 

“This has been our rule since the in- 
ception of the I. U. B. and we have not 
deviated from this at any time.” 


Lilly Tells of New System 
of Billing for Adjustments 





George W. Lilly, general manager 
Fire Companies Adjustment Bureau, 
addressed a gathering in Chicago Tues- 
day evening of company managers, loss 
Superintendents and heads of adjust- 
ment bureaus, explaining a new and 
simplified system of computing and bill- 
ing tor services, which the Fire Com- 
panies Adjustment Bureau is introduc- 
ing. The explanation was made pre- 
viously at similar meetings in New York 
and Hartford. 

B. K. Clapp of Atlanta, general man- 
ager southern division Fire Companies 











Late Happenings in 
Pacific Northwest Field 








Persons who insure in companies not 
licensed to do business in Washington 
are taking chances of ever being able to 
collect on a policy according to Com- 
missioner Sullivan. Many are _ being 
solicited through the mails by compa- 
nies whose headquarters are in some 
other state, that have no representative 
in the state and who have no license to 
do business in the state. 

% 8 + 

The Pierce County Insurance Agents’ 
Association of Tacoma has notified mem- 
bers that conference automobile insur- 
ance rates have been equalized with non- 
conference rates, and that it is well for 
legitimate agents to give some considera- 
tion to matters of competition among 
themselves. Reports are current that 
some agents are attempting to twist 
policies of conference companies issued 
prior to the effective date of the new 
filings. 

*x* * * 

Approval of the appointment of the 
Ss. G. Thompson-Elwell general agency 
at Seattle for the Occidental and Occi- 
dental Indemnity has been granted by 
Pacific Board. The appointment covers 
Oregon, Washington and Idaho. 

* * * 

Grover Evans, formerly special agent 
in Washington for the Commercial 
Union, now a resident of American Falls 
in southern Idaho, announces his early 
marriage to Miss Irene Havens who is 
in the fire insurance department of El- 
mendorf-Anthony, Spokane local agency. 

* * * 

Lloyd Spencer, widely known adver- 
tising and publicity expert will be the 
principal speaker on Nov. 6 at the meet- 
ing of Accident & Health Club of Seattle. 

* * * 

James A. Beha, general manager and 
counsel for National Bureau of Casualty 
& Surety Underwriters, will hold a num- 
ber of Seattle meetings during Novem- 
ber with automobile casualty under- 
writers, which will conclude his ex. 
tended coast tour. 

* ¢ * 

W. N. Gaither, well-known Seattle 
agent for some 25 years past, has joined 
the E. A. Stout & Company general 
agency. 

* * * 

S. S. Pierce, formerly of the local firm 
of Brock & Pierce of Seattle, has opened 
his own local agency in Seattle. He was 
formerly Washington deputy insurance 
commissioner. 

* * * 

Commemorating 25 successive years of 
representation, the Northern of New 
York presented to Evart Lamping of 
Seattle, president, of Lamping & Com- 
pany, general agents, an inscribed gold 
medal. 

* * * 

Evart Lamping was re-elected presi- 
dent of the General Agents Association 
of Pacific Northwest. Other officers 
named are A. A. Naef of Seeley & Co., 
vice-president; A. W. Whalley, John A. 
Whalley & Co., secretary. Members of 
the executive committee are Evart Lamp- 
ing, Aubrey Naef, John C. McCollister 
of McCollister & Campbell, and R. R. 
Groninger of Groninger & Company. 

* * * 

“Insurance Chronicle,” is the name of 
a new Pacific northwest insurance 
monthly to be published by Livingston 
Greenwood of Seattle. 








Adjustment Bureau, attended the meet- 
ing and helped Mr. Lilly in the explana- 
tion of the new setup. 

Although the result will be simplifica- 
tion in the billing system, the method 
of arriving at the formula is exceed- 
ingly complicated and has been in proc- 
ess of creation for nearly a year. It 
will go into effect Jan. 1, 1934 in the 
four departments of the bureau. In es- 
sence, the system distributes the operat- 


Why This Agent 
Likes to Deal with a 


Mid -Western 
Company 


"| like to deal with middle-western companies, because my 
business is situated in a middle-western city. 


"I like to be able occasionally to drop in on my Insurance 
Carriers—see and talk to their officials—have the personal contact 
which | might otherwise not have. 


“| have found my neighboring Companies give the very 
highest character of service—have excellent financial stability— 
and go out of their way to help me." 


What this agent says of middle-western companies is true of 
The Kansas City Fire & Marine Insurance Company as well as other 
companies located in the Middle-West. We are here on the 
ground. Our investments and interests center on this middle- 
western field. We are near enough to have our agents pay us 
personal visits. Knowing our agents’ requirements from actual 
agency experience, our entire personnel is trained to give personal 
service and responsible assistance to all agents. 





KANSAS CITY FIRE & MARINE 
INSURANCE COMPANY 


Home Office: Branch Office: 


Federal Reserve Bank Bldg. Insurance Exchange 
Kansas City, Mo. Chicago, Illinois 

















FRANK J. BUCHER, President WM. F. KRAMER, Secretary 


Organized 1865 
THE 


Reliable Fire Insurance Co. 
DAYTON, OHIO 


Surplus to Policyholders $988,081 


An independent Ohio Company with a record of more than 
68 years of honorable dealing with Agents and Assureds 














ing expense over the territory into the | 


number of losses handled of various 
classes, making more or less of an equal 
distribution of the operating cost to 
losses of various sizes. 
is followed. That is a $100 loss is one 
unit, $200 loss is one and one-eighth 
unit, but odd fractional amounts are 
used as the losses increase. The unit 
is increased for out-of-town losses. 


The unit basis | 


ATWELL, VOGEL & STERLING, Inc. 


PAYROLL AUDITS 


INSPECTIONS 


116 John St., New York 
369 Pine S*., San Francisco 


330 So. Wells St., Chicag 
1002 Plymouth Bidg., Minneapolis 











Send 9 cents in stamps for sample copy of 


THE ACCIDENT & HEALTH REVIEW 


The only exclusive accident and health paper published. 
Address your inquiry to A-1946, Insurance Exchange, Chicago 
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to Colorado Springs. 
Fergus Takes Large Field| Atlas Enters General Agency | other field men. 





Returns to Fidelity & Guaranty Fire, 
Traveling Wisconsin, Minnesota, the 
Dakotas and Upper Michigan 





Thomas M. Fergus has returned to 
the Fidelity & Guaranty Fire of Balti- 
more, taking charge of Wisconsin, Min- 
nesota, the two Dakotas and the upper 
peninsula of Michigan, succeeding W. Ls 
Hatcher of Milwaukee, who resigned 
last week. Mr. Fergus was formerly 
field man for the company in Minne- 
sota and the two Dakotas, but the Fi- 
delity & Guaranty Fire desiring to com- 
bine the territory retained Mr. Hatcher, 
‘and Mr. Fergus retired in the spring. 
Mr. Fergus will have his headquarters 
in Milwaukee. 

He took the Northwestern University 
fire insurance course, he being spon- 
sored by the western department of the 
Sun. He worked in the office of that 
company and later was sent into the 
Ohio field. He then became identified 
with the marine insurance firm of W. 
H. McGee & Co., traveling out of Chi- 
cago, and later was identified with a 
local agency in Detroit. His brother, 
E. B. Fergus, is manager of the Wichita 
branch office of the Kansas Inspection 
Bureau. 


Kentucky Annual Meeting Set 


The Kentucky Fire Underwriters As- 
sociation will hold its annual meeting 
Nov. 28 in Louisville. There will be a 
balance reporting meeting Nov. 13 and 
another in December, but only one gen- 
eral meeting until January. 

*, A. Gantert, president Fidelity & 
Guaranty Fire, will speak at the annual 
meeting. Either Charles F. Thomas, 
manager Western Underwriters Associ- 
ation, Chicago, or H. W. Chesley, as- 
sistant secretary, will also be present 
for a talk. L. G. Meeks, state agent 
Fidelity & Guaranty Fire, will preside. 





Cox Quits Field Club Post 
O. D. Cox, Missouri state agent of 


the American of Newark, who recently 
was elected secretary of the Missouri 
Fire Underwriters’ Association, has re- 
signed, due to the press of business. The 
will be filled this week at a 








E. L. Wurst of Minneapolis Takes on 
That Company and Albany—Land- 
ers Resigns as Special Agent 





W. T. Landers has resigned as spe- 
cial agent in Minnesota for the Atlas 
and Albany and those companies have 


been placed on a general agency basis 
in that state. The E. L, Wurst general 
agency of Minneapolis, which also rep- 
resents the County Fire, American Un- 
ion and British General, has taken on 
the Albany and Atlas. Mr, Wurst tra- 
veled in Minnesota for the Great 
American until this spring when he 
started his own general agency. 

Mr. Landers had traveled the Minne- 
sota field about six years for the Atlas, 


previously having been in Iowa and 
Nebraska for the same company. 
Earlier he was connected with the 


Royal in Minnesota and Iowa. 


C. R. Willcoxon With Home 


C. R. Willcoxon of Atlanta has been 
appointed special agent of the Home of 
New York to work with Carl Rams- 
peck, state agent in Georgia. Mr. Will- 
coxon will represent also the Franklin 
Fire, Georgia Home, National Liberty 
and Baltimore American. He is a grad- 
uate of the University of the South and 
for a number of years was with the 
general agency of A. F. Irby & Co. of 
Atlanta, traveling in Georgia and Ala- 
bama. The past two years he has been 
with the Southeastern Underwriters As- 
sociation. 





Illinois Committees Named 


C. W. Ohlsen, most loyal gander of 
the Illinois Blue Goose, has appointed 
his standing committees for the year. 
The chairmen of the committees are: 
A. R. Miller, finance; F. J. Breen, fel- 
lowship; A. T. Ahlin, membership; J. T. 
Harding, initiation; John Chickering, 
entertainment; T. R. Weddell, publicity; 
W. J. Sonnen, insurance; D. J. Har- 
rigan, greetings; A. J. Meyer, visiting, 
C. J. Lingenfelder, memorial, and J. E 
Mattimore, relief. 


W. H. Miller Goes to Oklahoma 
W. H. Miller, Jr., of Rockford, IIL, 








Oklahoma City to be state agent of the 
Franklin, Concordia and 
Mechanics, succeeding John 
who recently resigned to go 
The Illinois work 
of Mr. Miller will be taken over by the 





Thurman Deputy M. L. G. G. 


Cad P. Thurman, Kentucky state 
agent for the Continental, has been ap- 
pointed deputy most loyal grand gander 
of the Blue Goose for Kentucky, Ten- 
nessee and Alabama. 





D. R. Simmons Has Charge 


D. R. Simmons of Detroit, Wayne 
county manager of the Firemen’s group, 
will now take over the supervision of 
the National-Ben Franklin and Key- 
stone Underwriters in the county, fol- 
lowing the death of Edward Bliven. 
This will put the entire Firemen’s group 
in Mr. Simmons’ charge in the county. 





Kansas Blue Goose Luncheon 


About 30 members attended the Kan- 
sas Blue Goose luncheon in Topeka, 
Monday. George Danley of the Kansas 
Inspection Bureau was in charge of the 
meeting. H. O. McIntosh of the Han- 
over will preside next week. 





Roberts With Atlas 


George W. Roberts for many years a 
local agent at Rockland, Me., has joined 
the Atlas Assurance as special agent 
for the northern New England states. 





Brown San Francisco Speaker 


A. M. Brown, Jr.. of Edward Brown 
& Sons, who is also a supervisor of the 
city and county of San Francisco, spoke 
before the San Francisco Blue Goose 
Monday on civic affairs, 





FIELD NOTES 











. The Indiana Blue Goose is planning a 
‘Harvest Home” dinner dance in Indian- 
apolis, Nov. 20. 

A duck dinner will be held Nov. 3 by 
the Oakland puddle of the San Francisco 
Blue Goose. 

Fire Chief E. P. Welch of Columbus 
will address the Ohio Blue Goose at its 
luncheon Nov. 6. 

Vincennes, Ind., will be inspected by 
the Indiana Fire Prevention Association 
Nov. 9. R. E. Vernor, Western Actuarial 
Bureau, will talk. 

Thirty-five members of the Wisconsin 
Women of the Blue Goose attended the 
October meeting. Hostesses were Mmes. 

















COMPANY NEWS | 


Deal with R. F. C. Is Sought 


New G. & R. Owners Want Recon. 
struction Corporation to Take Pre. 
ferred Stock, Write Off Loan 











Mystery surrounds the plans of the 
Tri-Continental Corporation, which re- 
cently purchased a considerable block 
of Globe & Rutgers stock from E, ¢ 
Jameson, president of the G. & R. Ap. 
parently efforts are being exerted by the 
Tri-Continental people to induce the Re- 
construction Finance Corporation to 
purchase preferred stock in the G. & R, 
write off the loan or part of it to that 
company and release the collateral 
which is held. Conferences have been 
held with Jesse Jones, head of the RFC, 
who is reported to have demanded that 
the request be submitted in more formal 
fashion. 

Since the appointment of Superintend- 
ent Van Schaick of New York as reha- 
bilitator for the G. & R. last March, 
no claims for losses or return premiums 
have been paid, nor will they be until 
either the G. & R. is released to its 
stockholders or a receiver is named. In 
the event the company is liquidated, 
creditors could not expect to be paid 
anything for at least two years. 


About $7,000,000 


To date loss claims approximating $2,- 
500,000 have been adjusted. In all, the 
losses are estimated at $7,000,000 and 
claims for return premiums will likely 
prove to be an equal amount, although 
much depends upon whether cancella- 
tion is to be on a short rate or pro rata 

asis. This question has not been set- 
tled and court action may be required 
to dispose of it. The rehabilitator has 
paid adjusters for their services and will 
continue to do so as long as he remains 
in office. In addition, he pays the sala- 
ries of the department staff and such 
employes of the G. & R. as have been 
retained to assist in handling its affairs. 

The aggregate liabilities of the G. & 
R. are approximately $26,000,000, this 
including the $10,000,000 loan from the 
Reconstruction Finance Corporation. 


Losses 





Company Notes 
The Lumber Mutual Fire of Boston has 
been licensed in Colorado. 


State of Pennsylvania has de- 
clared its quarterly dividend of 2 per- 
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SPRINKLED RISK MEETING 

Inasmuch as a meeting of the West- 
ern Sprinkled Risk Association was held 
at Chicago during the W eek of the meet- 
ing there of the National Association 
of Insurance Agents, a meeting of the 
sprinkled risk association was not held 
in connection with the semi-annual con- 
yention of the Western Insurance Bu- 
reat at French Lick, Ind. Usually the 
sprinkled risk association and the bureau 
have their meetings together. E. S. 
Inglis and R. R. Wilde of Corroon & 
Reynolds and J. L. Leffson of the Mer- 
chants of New York, attended the Chi- 
cago meeting in addition to the W. I. B. 
people. ee i 
SALVAGE BUREAU TITLE CHANGED 


The title of the Central Salvage Bu- 
reau in Chicago has been changed to 
the Central Automobile Service Bureau. 
This organization was set up by the in- 
surance Companies as a central station 
for rehabilitating recovered automobiles, 
giving underlying estimates on repairs, 
preserving parts of automobiles which 
are beyond repair and using those parts 
in the rehabilitation of other automo- 
biles. 

* * * 
REPORT EXCESS COMMISSIONS 


A rash of excess commission allow- 
ances appears to have broken out in 
Cook county, according to a number of 
well informed field men. Several com- 
panies, it was stated, are allowing 35 
percent on fire business more or less in- 
discriminately, and at least one general 
agent was reported to be paying that 
much commission, trusting entirely to 
his contingent to show him an income 
on such business. Conditions are re- 
ported not to be quite so bad as in the 
boom days of 1927-’29 but there is 
nevertheless a decided growth in this 
practice. One office, it is reported, is 
paying the excess 10 percent in cash 
monthly, apparently so that the amount 
may be segregated and put under some 
such classification as “miscellaneous” or 
“entertainment” in the books. 

* * * 
LADD-BOSQUETTE NUPTIALS 


Miss Lorraine M. Ladd, daughter of 
Arthur L. Ladd, head of Arthur L. 
Ladd & Co. of Chicago, adjusters for the 
companies, will be married Thanksgiv- 
ing Day, Nov. 30, to J. P. Bosquette, 
an adjuster in the Ladd office. The 
ceremony will take place at 9:30 a. m. 
at St. Laurence church and following 
there will be a reception and dinner. 
Miss Ladd for three years has been 
employed by Dr. F. W. Baylor, indus- 
trial surgeon of Chicago. 

* * * 
WORLD FAIR RESULTS 


Although the Chicago world fair is 
to be kept open until Nov. 11, instead 
of Oct. 31, as originally planned, the 
operations of the World Fair Under- 
writing Organization are not being 
modified. As of Nov. 1, coverage pro- 
vided by the pool dropped from 40 to 
20 percent, according to schedule, that 
being about the salvage value of the 
insured property. The world fair offi- 











New President | 

















L. D. STITT 


The Chicago Insurance Agents Asso- 
ciation has elected L. D. Stitt, head of 
Starkweather & Shepley, as its president. 
He is a native of Wabash, Ind. He 
started in the real estate and insurance 
business as a local agent in 1902. He 
became superintendent of the automobile 
department of the Great American first 
in New York City and then in Chicago. 
He then joined Marsh & McLennan in 
Chicago, serving for six years, being in 
charge of the placing department. He 
connected with Starkweather & Shepley 
in 1928 and has made a name for him- 
self as the head of that agency. 








cials did not raise the question of caus- 
ing greater coverage to be provided dur- 
ing the first 11 days of November. On 
Dec. 1, according to schedule, the cover- 
age will drop to 5 percent. 

There has been considerable agita- 
tion in favor of reopening the fair next 
year. If that is done, an entirely new 
underwriting plan will have to be de- 
vised. The. companies would hesitate to 
carry the tornado hazard through the 
winter. As it was, during the summer, 
the amount of premiums allocated by the 
companies for the tornado hazard was 
eaten up in losses. There was a storm 
in June that did considerable damage 
and another just a week or two ago. 
The fire insurance losses were negligible 
and the companies will show a good 
profit on the world fair business. Total 
premiums amounted to more than $125,- 
000. 

* * * 
FIND MANY RETAIN $1 CHARGE 


Special agents, agents and_ brokers 
have experienced a great deal of mis- 
understanding in their efforts to explain 
the $1 service charge on all policies with 
premium of $15 or less, to assureds and 
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* 40TH ANNIVERSARY YEAR 


Tomorrow, November 3, we celebrate our For- 
tieth Year of continuous business operation. 














LESS FROTH 


“If you butter the inside of the pail,” so old timers say, 
“you'll get less froth.” 
and frills. 


Let's dispose of the froth and frills in fire insurance and get 


No one likes to pay for froth, bubbles 


down to fundamentals. The non-essential extras, the free-this 

and free-thats add not a whit to the value of the insurance. 
Lest we forget, insurance fundamentals are these: Loss-pay 

ing record and ability, financial soundness, and the character of 


the management. 


Putting our cards on the table, we've published a little book- 
let, “Through the Years,” that's yours for the asking. Sans froth 
and hot air, it gives short sketches about each company, finan- 
cial statements, lists of investments, and a few of the convic- 
tions that guide the executives who head these companies 


Send for your free copy now |! 
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HOME OFFICE 
223 W. Jackson Blvd., Chicago, 


Illinois 


A STOCK AUTOMOBILE 
COMPANY 


Under same management for the past 
years. 

Organized in 1914 as Motor Vehicle 

Underwriters. Organized as Motor 

Vehicle Casualty Company in 1930. 
























hard feelings’ often have resulted. The 
purpose of the charge, of course, is to 
put the small business on sound basis, 
since the small amount of commission 
often is entirely absorbed by the policy 
writing cost. Only policy-writing agents 
are supposed under the plan to retain 
the dollar charge. Special agents, how- 
ever, have found that many nonpolicy- 
writing agents refuse to remit this 
amount collected. The specials hardly 
feel justified in disrupting valuable con- 
nections of long standing by demanding 
that these small sums be paid. The mat- 
ter has been put up to the Chicago 
Board but as yet nothing conclusive has 
come forth. 

x * * 


FARM OUTLOOK IS BRIGHTER 


Farm superintendents in charge of 
central western territory express the 
view that conditions in the agricultural 
districts have improved when compared 
with those of a year ago. There has 
been an increase in the price of farm 
products and there seems to be more 
hope in the land. This has made it 
easier for farmers to pay their insurance 
premiums. 


k *K ox 


JOINS CRAMSIE, LAADT & CO. 


James J. Liston, well known for many 
years in the Cook county field, has gone 
with Cramsie, Laadt & Co., Insurance 
Exchange, Chicago, as special agent. He 
has been with Engelhard-Krogman & 
Co., as special agent since 1925 and 
prior to that was with S. F. Trobaugh. 

a ae 
TUTTLE ON COAST 


C. R. Tuttle, western manager North 
America, is on a business trip to Cali- 
fornia. 

2 * 


MUTUALS MUST PAY TAX 


The Illinois supreme court has dis- 
missed the complaint of the mutual fire 
companies against the premium tax lev- 
ied under section 30 of the law of 1869. 
This was the same tax which the stock 
companies fought out in the famous 
Hanover case. 

The complaining companies, the Mich- 
igan Millers Mutual and the Central 
Manufacturers Mutual, sought to re- 
strain the treasurer of Cook county from 
collecting the tax from them. Their 
argument was that under the act of 
1915, mutual companies qualifying under 
that act were taken out from the con- 
trol of the fire, marine and inland navi- 
gation act of 1869, so that section 30 
(tax section) of the act of 1869 no longer 
applied to mutual companies. The real 
objection of the complaining mutuals 
was to paying the tax on the casualty 
end of their automobile business, when 
competing casualty companies are not 
required to pay the premium tax. 

The supreme court holds that the 
complainants are subject to section 30 of 
the act of 1869, and further holds that 
companies subject to that act must make 
returns upon the net receipts of their 
respective agencies and are subject to a 
tax under section 30, regardless of the 
sources from which such receipts were 
derived. The court admits the inequality 
between mutual fire companies qualify- 
ing under the act of 1915, which have to 
pay a tax on all premiums, including 
casualty, and on the other hand purely 
casualty companies which are not sub- 
ject to tax at all. However, it holds 
that the inequality is not such as to 
make the law unconstitutional. It is 
further held that in computing the net 
receipts for taxation, foreign insurance 
companies coming under the provisions 
of section 30 are not entitled to deduct 
any of the operating expenses of the 
head office, but are only entitled to de- 
duct from the gross receipts the oper- 
ating expenses of the local agency in 
the state. 

. koe 


BROKERS’ ANNUAL MEETING 


Greatly increased interest and in- 
fluence in the Insurance Brokers Asso- 
ciation of Illinois was evidenced at the 
annual meeting held in Chicago. A 

















great miany activities were reported by 
committee chairmen. The association 
is one of the leading factors in the “Na- 
tional Federation of Insurance Brokers” 
soon to be organized. 

The Chicago association, it was re- 
ported by President A. S. Schwartz, is 
not satisfied with operation of the brok- 
ers qualification law of Illinois. He 
said it has not eliminated enough un- 
qualified brokers; many unwarranted 
licenses have been issued. The associa- 
tion will appropriate a sum to investi- 
gate new and old brokers’ license ap- 
plications. Gail Reed, legislative chair- 
man, reported the directors’ decision to 
ask for a law making mandatory writ- 
ten examinations for brokers licenses, 
and also for a qualifying board of brok- 
ers. E. E. Mack, chairman of a com- 
mittee to investigate the proposal in 
Cook county to impose a $1 service 
charge on all casualty policies with pre- 
mium $15 or less, similar to that now 
in effect on fire policies, said the direc- 
tors are strongly opposed to this. Peter 
Angsten, chairman Illinois industrial 
commission, and a member of the brok- 
ers association, said he was thoroughly 
in accord with everything the associa- 
tion was trying to do. He especially 
favored organizing a national associa- 
tion now. He explained changes in pro- 
cedure of the industrial commission, 
which he said had wandered from fun- 
damentals. The cost of compensation 
for employers had become all out of 
proportion to benefits received, he said. 

Operations of unscrupulous ambu- 
lance-chasing attorneys and their run- 









ners have been appreciably checked, he 
said. A set of rules is being prepared 
covering operations of adjusters and at. 
torneys, and, he said, if possible, }j. 
censes will be demanded in order to 
give control over runners. Mr. Ang. 
sten commented on the plan recently jn. 
augurated to handle uninsurable com. 
pensation risks in Illinois. Insurance 
has been secured for some eight em- 
ployers who otherwise would have re. 
mained uncovered and might have de. 
manded state insurance. There were 
47 other employers who stated they 
could not get insurance but found a 
way to get it elsewhere when the I]lj- 
nois plan went in force. The Chicago 
brokers association through a_ special 
committee will investigate the matter of 
the government designating a broker to 
handle insurance on homes under the 
federal home loan plan, President 
Schwartz said. 

Another matter considered was the 
alleged practice relating to real estate 
loans made by a large life insurance 
company, These loans are handled by 
a mortgage loan company which re- 
fuses to accept insurance placed by 
brokers, but places the insurance. The 
brokers have been seeking an agreement 
that in all cases in which the mortgagor 
indicates preference as to a broker and 
insurance, the mortgage company, shall 
accept such insurance. Eight new dj- 
rectors were elected. 

* * * 

Vice-President C. R. Page of the Fire- 
man’s Fund was in Chicago last week, 
being on a trip to the east, 
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PROPOSE MARINE DIVISION 


Steps have been taken to form a ma- 
rine division of the National Fire Pro- 
tection Association. A meeting of about 
50 representatives of steamship compa- 
nies, shipbuilding concerns, port authori- 
ties, marine underwriters and others was 
called by S. D. McComb of the Marine 
Office of America, who has been chair- 
man of the marine committee of the 
N. F. P. A. The chairman was author- 
ized to appoint a committee of three or 
more of those present to prepare a ten- 
tative plan for submission to the direc- 
tors of the N. F. P. A. Addresses were 
made by Sumner Rhoades, president N. 
F. P. A., F. H. Wentworth, managing 
director, and H. E. Newell, an engineer 
for the National Board. 


* * x 
TORNADO ASSOCIATION REELECTS 


Except that H. S. Poole of the Home 
was added to the executive committee, 
all former officers were reelected at the 
annual meeting of the Eastern Tornado 
Association. The continuing officers 
and committee members are: President, 
L. J. Borland, Great American; vice- 
president, L. L. Wiltbank, Commer- 
cial Union; secretary, G. F. Hayden; 
members executive committee, G. A. 
Russell, Hartford; G. F. Neiley, Royal; 
H. C. Klein, New York Underwriters; 
Percy Ling, North British & Mercan- 
tile, and H. S. Poole, Home. 


* * * 
A. C. WILLIS WITH THE PEARL 


Arthur C. Willis, associated with W. 
A. Hanssler, becomes New York City 
manager of the Pearl of London and has 
opened handsome offices on the ground 
floor of 60 John street. Mr. Willis, for- 
merly with the Firemen’s of Newark 
and later with the Fred S. James & Co. 
agency in New York City, went with 
the Importers & Exporters in 1919 and 
organized the brokerage department of 
that company. Later he went to the 
Pacific Coast to reorganize his company’s 
business from a branch office to an 
agency basis and afterward became 
western general agent in Chicago, re- 
turning to New York to become secre- 
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tary. Mr. Hanssler was formerly with 
the National Union of Pittsburgh. 
Officials of the home office of the 
Pearl Assurance at London visiting the 
United States branch in New York are 
E. H. Minnion, manager foreign fire 
and accident department; John Pierce 
and H. Austin, joint managers and 
directors. It is expected they will soon 
receive for approval the report of exam- 
ination by the New York department re- 
cently concluded in the Pearl office 
which is understood to be most favor- 


able. 
* «kok 


ROUALET EXAMINERS’ SPEAKER 


G. A. Roualet of Dun and Bradstreets 
speaks on “Underwriting in Times of 
Depression” at the dinner meeting of 
the Fire Insurance Examiners Associa- 
tion of New York this (Thursday) 
evening. 


* * * 
GOETSCHIUS MADE SECRETARY 


G. A. Goetschius, manager of the au- 
tomobile department of the Northern of 
New York for the past five years, has 
been appointed secretary of the company 
as well. 

x * * 


MINIMUM INFORMATION 


Suggestions as to the minimum in- 
formation that should be supplied hold- 
ers of certificates under master policies 
have been invited from companies by 
the New York department, preparatory 
to a ruling in the matter. It is felt cer- 
tificates should at least contain the ex- 
tent of the coverage furnished, expira- 
tion date of the contract and the pre 
mium charge. Companies are now com- 
pelled to furnish such information under 
master policies in connection with auto- 
mobile fire and theft covers, and the in- 
tent of the department is that like data 
be given holders of certificates of other 
forms of indemnity. 


* * * 


W. F. Flagg has become associated 
with Fred S. James & Co., insurance 
brokers in New York City. He is 4 
graduate of Yale in 1912. For sometime 
he has maintained his own _ brokeragé 
office. 
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Company Managers 
Pledge Cooperation 


(CONTINUED FROM PAGE 5) 
100 years. This is a truly remarkable 
record. On behalf of company officials, 
let me say to you that we will welcome 
your counsel at all times. We have suf- 
jered in this depression just as you have 
suffered, but we look to the future with 
full confidence. Your companies stand 
by and with you.” 
Bell Pledges Cooperation 


“It is a mistake to think that com- 
pany executives do not have the proper 
amount of confidence in and respect for 
their agents,” asserted George H. Bell, 
Chicago, western manager National ot 
Hartford. “There was never a time 
when the companies were more willing 
and anxious to cooperate with you to 
the fullest extent. There has been much 
talk of codes of late. What we really 
need in our business is not a code but 
more mutual cooperation to solve our 
own problems without governmental in- 
terference. i 

“You agents in Michigan think that 
you have been hit very hard by the de- 
pression, but many western states have 
suffered more severely and for a much 
longer period than you have. It has 
just been within the past eight or nine 
months that Michigan has been really 
hit by adverse business conditions. In 
Iowa and the Dakotas there have been 
crop failures for the past three years, 
banks have failed left and right, insur- 
ance was dropped, renewals failed to 
come in and new business could not be 
written except in small volume. The 
agents out there staggered under the 
blow, then realized that their salvation 
lay in taking off their coats, rolling up 
their sleeves and getting to work. To- 
day agency balances are in better shape 
in those states than they were five years 
ago. You in Michigan can and must 
do the same thing.” 


Central West Sets Example 


C. R. Street, Chicago, vice-president 
and western manager of the Great 
American, said the central west has set 
an example for the rest of the country 
to follow in insurance just as in auto- 
mobile production. 

“The first adjustment bureau was es- 
tablished in the west, the first legal de- 
partment was set up in this part of the 
country and the first adoption of the 
graded commission scale and _ other 
similar advances in the business were 
pioneered in the west. You Michigan 
agents have met this situation in a man- 
ner that makes us proud of you. You 
will soon be smiling again. Michigan 
produces the largest premium volume of 
any state in the western department for 
our fleet.” 

E. A. Henne, Chicago, western man- 
ager America Fore, and two former 
Michigan men, W. N. Achenbach, west- 
ern manager Aetna, and A. F. Powrie, 
western manager Fire Association, all of 
Chicago, added optimistic views of the 
future of the business and urged Mich- 
igan agents to forget their troubles and 
get busy hunting up new business. 


Conference Idea Advancing 


George W. Carter, Detroit Insurance 
Agency, chairman of the conference 
committees of the Detroit and Michigan 
associations, asserted that agents are be- 
ginning to “creep” in their conference 
relations with company executives, 
citing as an example the conference be- 
tween a group of agents and W. U. A. 
representatives at the National Associ- 
ation of Insurance Agents convention in 
Chicago, recently, at which all sugges- 
tions offered by the agents were “most 
Sympathetieally received.” For the past 
three years, he pointed out, there have 
been no changes made in fire and theft 
automobile rates before a committee dis- 
cussed the proposed changes with the 
agents, 

Insurance is as near depression proof 
a8 any business in the world,” E. 


Stone of Boston, United States man- 
ager of the Employers Liability and 
spokesman for casualty company offi- 
cials at the meeting, declared. “There 
is no other business where renewals are 
on your desks every morning when you 
reach your office. There is more need 
for sound insurance protection today 
than ever before. The more difficult 
the times, the greater the need for in- 
surance. Businesses must make a profit 
in order to continue, and adequate insur- 
ance coverage provides against a catas- 
trophe that will destroy the possibility 
for making a profit. There is the great- 
est opportunity today to forge ahead 
that the world has ever seen.” 

Every insurance company should 
make an underwriting profit if it is to 
continue on a sound basis, he asserted, 
pointing out that it is difficult today to 
make investments that are secure as to 
principal without regard for interest 
yield. In prosperous times insurance 
companies could absorb an underwrit- 
ing loss because of investment profits, 
but this is becoming more difficult ev- 
ery day. The best thing the agents 
can do for their companies is to make 
sure that the business they send them 
will yield an underwriting profit, he 
said. 

Fire losses arise and are adjusted dur- 
ing the life of the policy, but in many 
cases casualty claims come in many 
years after the accidents out of which 
they grow. For this reason it is neces- 
sary for the agent to make sure that he 
represents sound casualty companies so 
that he is sure a judgment obtained 
many years after the policy may have 
lapsed will be met. It is the duty of 
every agent to “go 50-50” with his com- 
panies by careful selection of risks, he 
concluded. 


Study of the Government’s 
Policy of Gold Purchases 


(CONTINUED FROM PAGE 4) 


the coins will contain the new amount 
of gold, instead of the former amount. 

The dollar is the oldest monetary unit 
in the world. That is, it has remained 
unchanged for the longest period. The 
gold content of the dollar was estab- 
lished by Congress in 1792. After the 
Napoleonic wars both England and 
France had to devalue their coinage. 
Since the world war France has deval- 
ued the franc by 80 percent, instead of 
the 50 percent permitted by our law of 
March 9. That is, instead of 19.3 cents, 
the franc was reduced to 3.86 cents. The 
British pound has sunk a little more 
than the dollar so far. Whether the 
British will devalue like the United 
States and France cannot be foretold. 

Government buying of gold in the 
world market is a perfect means of rais- 
ing prices, so far as they can be raised 
by moderate control of the dollar. The 
administration can buy all the gold in 
the world without risk, because it has 
the power under the devaluation act to 
convert the purchased gold into dollars 
at the highest price paid. The British 
or French governments dare not “fight 
the dollar” by selling gold, because if 
they sell gold they will have to deliver 
it, and might find themselves stripped 
of gold. It is, of course, inconceivable 
that the United States would pay more 
than double for gold, because that is the 
devaluation limit. 


Half a Loaf for Each Side 


The gold purchase plan is half a loaf 
for each side of the monetary contro- 
versy. If the plan can be given any 
significance it means semi-stabilization, 
that is, that gold can go up in price, 
but not down, at least until prices reach 
the promised level. Unless it has that 
meaning it has no more meaning than 
an A. & P. deal in tomato juice. It 
should keep prices moving upward, pro- 
vided the depression factors are not too 
strong. Whether it gives the dollar 
enough stability for business to go ahead 
on remains to be seen. 


made to overcome the depressive influ- 
ence of the supply and demand factors 
in prices remains to be seen. Even the 
upward trend may hurt business. Every 
transaction has both a seller and a buyer. 
The buyer for immediate or early use 
will be spurred to purchase, because 
prices may go up. The seller for imme- 
diate delivery may be satisfied with the 
the price because he can use the money 
right away. But how about long term 
operations, which constitute the main 
bulk of commerce? 


Reluctance to Make Contracts 


A long term contract involves the im- 
mediate beginning of operations, with 
payment at intérvals or at completion. 
The beginning of operations involves 
money of the value prevailing at the in- 
ception of the contract, but as prices 
rise the one performing the contract 
may find himself paying more for ma- 
terials and labor than he calculated on, 
and thus involve himself in a loss, even 
mathematically. Besides that, he may be 
paid in dollars of less value than he used 
to perform the contract. The reluctance 
of surety companies to sign contract 
bonds is a mere counterpart of the re- 
luctance of contractors to enter into long 
term obligations. And this reluctance 
applies to contracts for factory goods 
as well as road or construction contracts. 


Might Differ from Brain Trust 


There is a further check to business 
in the fact that even the semi-stabiliza- 
tion has no assurance of permanence. 
Business operations are undertaken in 
the expectation of a profit. No absolute 
figure for the 1926 price level aimed at 
has been named. Actually prices were 
not “level” in 1926. Which particular 
figure is aimed at? A business operator 
does not aim at a general level. He 
knows pretty exactly what he must get 
for a profit. Suppose the President’s ad- 
visers conclude that prices have gone 
too far, and urge him to sell gold in- 
stead of buying it. Prices would then 
fall and the business operator would find 
himself in a loss merely because his idea 
of 1926 prices was not the same as the 
brain trust’s. 


May Nullify Effects 


There is no encouragement to busi- 
ness in that situation, and therefore the 
law of supply and demand may nullify 
the effect of any moderate operations of 
the government in gold. If the govern- 
ment policies scare business men into 
inactivity, no moderate tinkering with 
the currency can uphold prices. 
_ Thus any measure short of stabiliza- 
tion is in the nature of a “shot in the 
arm” and there must always be the ques- 
tion whether the reaction is not worse 
than the stimulation. There may be a 
hope that the gold policy will give busi- 
ness a kick that will last until the re- 
covery measures ‘have time to save the 
country, but such hope will be shared 
only by those who believe the recovery 
measures are helping instead of destroy- 
ing business. 





Annual Gathering 
in New Hampshire 


(CONTINUED FROM PAGE 5) 


portance of agents considering the com- 
pany's money as a trust fund, just as it 
was so considered by the companies. 

President Rouillard in his annual re- 
port said the officers had taken up with 
the commissioner and representatives of 
certain companies the practice of coun- 
ter-signing of policies by special agents 
and failure to put the same through the 
stamping offices, and the writing of cer- 
tain risks at lower than the manual 
rates. Promises have been secured that 
such practices will stop. 


ing, and President Baird of the Maine 





Whether the money factor can be 





J. W. Cook, past president of the 
Rhode Island association, was a guest 
speaker at the afternoon business meet- 
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Sticking to the Old Road 


INSURANCE SUPERINTENDENT VAN 
Scuaick of New York in talking before 
the GENERAL Brokers AssocraTIon of New 
York City issued a warning to his hear- 
stating that the collapse of com- 

revealed the chief 
their weakness. Disaster 
overtakes company 
ultra-liberality 
show 


ers, 
has 
ot 
eventually 
that adopts a policy 
which 
that it It 
may decide to write at lower rates than 
the traffic will bear, it gives liberal con- 
tracts, pays more commissions than it 
should, allows agents perquisites of an 
unusual nature, etc. While the tide is 
coming in, well and good. Tre agents 
make more money for themselves under 
than they would with 
orthodox, conservatively managed com- 


panies 
sources 
any 
of 
of experience 


long years 


cannot follow successfully. 


such terms an 


pany. But after a while the beach is 
left high and dry and the agent is 
stranded. He is embarrassed because 


he has put good customers in such an 
institution. 

It is high time that agents learn the 
difference between cheap and shoddy in- 
surance on one hand and reliable indem- 
nity the other. If agents have a 
conscientious regard for their policy- 
holders they will not yield to the temp- 
tation of recommending companies that 
are foredoomed to failure because the 
temporary inducements are alluring. 
When a company begins to get gay and 
bid for business terms where no 
profit can be made, its collapse is in- 
evitable. That has been the history of 
every company that has departed far 
from the beaten path. 


on 


on 


Dangerous Advice Is Given 


A MIGHTY dangerous bit of advice is 
given by Cepric ADAMS in a column in 
the “Shopper’s Guide” of Minneapolis, cap- 


tioned “Reporting at Large.” Reporter 
ADAMS says in a series of short and pun- 
gent sentences: “Fan your cigarette 
burns into a blaze or you can’t collect 
your insurance. The insurance com- 
panies have conspired: No flame—no 
pay.” If proof could be produced as 


suggested by Reporter Apams that a 
policyholder had fanned what would be 
a scorch into a blaze and made claim 
on his insurance company, he might find 


Pluggers Are 


THE present conditions in insurance 
have taught everyone that the financial 
wizard, the high pressure salesman, the 
man who made a big noise and had much 
ballyhoo is not the one who has built up a 
business that is standing the test. It is the 


himself in a very embarrassing predica- 
ment. That would be in essence a fraud 
practiced on the company. Insurance 
companies are liable for actual fire 
losses, but not for scorches. The com- 
panies have very rightfully agreed for 
the most part to deny liability where 
these scorch claims are paid and there 
has been no flame. Reporter ADAMS 
might just as well advise his readers to 
start fires throughout the house in order 
to collect insurance as to suggest that 
they create fire losses out of cigarette 
scorches. 


Making Good 


hard working plugger that is having the 
least trouble. He goes on his way, indus- 
trious, service giving, seeking to make the 
most out of his business. He keeps at it 
all the time and is not swayed by noise and 
loud talk. 


Making Good at the Finish 


Many people are good starters but poor 
finishers. They begin some enterprise with 
great zeal and determination but the fire 
burns out. It is not the man in the race 
who makes a spurt at the start that usu- 


ally wins. After all it is the finish that 
counts. It is the completion of what one 
starts out to do. That indeed should be 
well done. Making good at the finish 
should be the objective. 





falo, N. Y., accompanied by Mrs. Street, 
is motoring to Miami, where they will 
spend the winter. They went via Chi- 
cago to visit the world fair. 

Edward Bliven of Detroit, state agent 
for the National Ben Franklin and Key- 
stone Underwriters in Michigan, died 
last week at his home after several 
months illness. H. A. Clark of Chi- 
cago, manager of the western depart- 
ment, attended the funeral services. His 
brother, the late Waite Bliven, was an 
old-time western field man, traveling for 
the American of Philadelphia. He later 
became vice-president of the State of 
Pennsylvania and then western manager 
of the Firemen’s group. His father, the 
late Maj. C. E. Bliven, was western man- 
ager of the American of Philadelphia 
until the department was taken up. Ed- 
ward Bliven was formerly located at 
Chicago as a field man. 


Amos Belsley, veteran local agent at 
Wellington, Kan., has been appointed 
postmaster there. 

Clifford E, Pieper, secretary of the 
Rhode Island, is making a trip through 
the middle west, calling on many 
agents of his company in the territory. 


George Z. Day, vice-president Stand- 
ard Fire Insurance Company ot New 
York and assistant manager of the 
Tokio group, is making a tour of the 
southwest. 

C. M. Whitaker of Providence, R. I., 
inspector of the Eastern Underwriters 
Inspection Bureau and one of the origi- 
nal inspectors of the United Bureau of 
New England in 1892, died the past 
week, aged 65. 

Joseph W. Becker of the Gurney, 
Overturf & Becker agency, Buffalo, has 
been promoted to major in the active 
New York National Guard, command- 
ing a battalion of the 174th regiment at 
Buffalo. 

N. C. Spencer, 66, vice-president of 
the Armstrong-Roth-Cady Co. agency, 
Buffalo, died there the past week. He re- 
tired from active connection with the 
company last May, but continued as an 
advisor to its officials until shortly be- 
fore his death. He had been in insur- 
ance work in a major executive capacity 
for many years, having joined the 
agency in 1890. 


W. Ross McCain, president of the 


Aetna Fire, has been elected a director 
of the Connecticut Mutual Life. 


Harry R. Cunningham, president of 
the Montana Life of Helena, died last 
Friday evening at his home from a heart 
attack. He was formerly insurance 
commissioner of his state and during 
part of that time was secretary of the 
National Convention of Insurance Com- 
missioners. He was elected state 
auditor and insurance commissioner in 
1904 and reelected in 1908. He resigned 
to become vice-president and general 
manager of the Montana Life in Decem- 
ber, 1911. 


J. H. Burger, who resigned a few 
years ago as general agent of the Nor- 
wich Union Fire, died at his home in 
Pasadena at the age of 73. In 1924 he 
celebrated his 50th year in the business. 
He started Dec. 6, 1874, in the home 
office of the old Phenix of Brooklyn, 
when he was 14 years of age. Later he 
went with the New York Underwriters. 
In 1884 he was appointed New England 
special agent of the Lancashire and in 
1887 traveled in the same field for the 








J. H. BURGER 


Norwich Union. He was called to the 
head office and for some time had charge 
of the eastern and southern business. In 
1919 ‘he was appointed western general 
agent. 

J. J. Kennedy, senior adjuster in New 
Orleans for the Fire Companies Ad- 
justment Bureau, is dead as the result 
of heart disease. A native of Memphis, 
Tenn., Mr. Kennedy was reared in Fort 
Smith, Ark., and had been engaged in 
the insurance business in New Orleans 
since 1905. He was a partner in the 
firm of McBryde, Bourne & Kennedy, 
which was absorbed by the Fire Com- 
panies Adjustment Bureau. 

F. F. Kurz, assistant secretary of the 
General of Seattle, is on an extended 
trip to branch offices at San Francisco, 
Los Angeles, Dallas, Oklahoma City, 
Omaha, Kansas City, St. Paul and Chat- 
field, Minn. He will be gone about a 
month or six weeks. 


George D. Markham, head of the W. 
H. Markham & Co. agency, St. Louis, 
who has been confined to his home since 
Oct. 6 with a fractured right ankle suf- 
fered in a fall at his home, is now able 
to get about on crutches. He expects to 
have the cast removed about Nov. 3. 

John J. Reilly, long prominent in In- 
dianapolis insurance circles, died sud- 
denly Saturday night. He formed with 
H. E. Fieber the local agency of Fieber 
& Reilly in 1896. Mr. Fieber died sev- 
eral years ago. Mr. Reilly’s brother, 
W. L. Reilly, is connected with the 
agency. 

Louis Mickelsen, assistant secretary 
Commercial Union, was in Chicago last 
week for the funeral of his older 
brother, H. O. Mickelsen, who was in 
the building business in that city. 


O. W. Doling, Seiene state agent of 
the Liverpoot & London & Globe, is 
again at his work after considerable time 
off on account of illness. Mr. Doling 
is one of the best known field men in 
his state, having been secretary of the 
Kansas Fire Underwriters Association 
from its inception until about a year and 
a half ago. 


McElroy’s Duties Broadened 


KANSAS CITY, MO., Nov. 1—H. 
F. McElroy, Jr., assistant vice-president 
of the Kansas City Fire & Marine, has 
been named director of publicity. He 
will have charge of all advertising an 
will institute and edit a house organ, in 
addition to his present general contact 
work. 








THE NATIONAL UNDERWRITER 


1933 November 2, 1933 


| JOA GNA T201 


me, Furs and Personal 
PR Effects should be 
: covered by our 


special All Risks 


policies. 


A R\PROvED By |THE ACID TEST/OF TIME JD A 
The AMERICA FORE GROUP of Insurance Companies 


THE CONTINENTAL INSURANCE COMPANY NIAGARA FIRE INSURANCE COMPANY 
AMERICAN EAGLE FiRE INSURANCE COMPANY MARYLAND INSURANCE COMPANY OF DELAWARE 


FiDELITY-PHENIX: FIRE INSURANCE COMPANY THE FIDELITY AND CASUALTY COMPANY 


First AMERICAN FirRE INSURANCE COMPANY AMG peggy pny mene 
‘ * FORE 
Eighty Maiden Lane, eae 
INSURANCE 


+ ime retin: 


New York ,N.Y 
COMPANIES ns 


AN pan 




















































































16 


THE 


NATIONAL 





UNDERWRITER 





November 2, 1933 











FIRE INSURANCE NEWS BY STATES 














MIDDLE WESTERN STATES 





Code Discussed at Cleveland 


Principal Topic at Board’s First Fall 
Meeting—Change Made in Com- 


mission Regulations 








CLEVELAND, Nov. 1.—The prin- 
cipal topic of the first fall meeting of 
the Insurance Board of Cleveland was 
the present status of the proposed code 
for insurance agents. H. R. Manchester, 
who attended the Chicago convention 
explained the steps taken by the Na- 
tional Association of Insurance Agents 
representatives and the final decision to 
prepare a code. The matter is now in 
the hands of representatives of both 
agents and companies. Mr. Manchester 
also reported on other convention dis- 
cussions, including the suit of the Fed- 
eral Union against the Ohio department. 
C. O. Ransom, president of the board 
and delegate to the Chicago convention, 
called for opinions on the proposal of a 
code. A lengthy discussion followed. 

W. E. Flickinger discussed the new 
Ohio Association of Insurance Agents, 
Inc., its structure and activities. 

The question of maintaining the 
board’s delinquent service list was taken 
up and members voted to continue it. 
Through this service, members are in- 
formed semi-monthly regarding policies 
cancelled for non-payment of premiums. 

Due to the variety of contracts now 
in effect between companies and agen- 
cies, an amendment to the regulations 
was deemed necessary. Such an amend- 
ment was passed with commission pro- 
visions as follows: “On business with 
non-resident associates, if written under 
the superior classification form, not to 
exceed 10 percent; on all other business 
not to exceed 15 percent.” 


Farm House Is _ Distillery 





Illinois Appellate Court Holds That the 
Hazard of the Risk Was 
Increased 





The Illinois appellate court, 3rd dis- 
trict, in Nunes vs. National Fire of 
Hartford decides a case in favor of the 
company where a farm house insured 
was used for the manufacture of liquor 
in violation of the prohibition act. The 
assured produced proof that no still was 
in operation during the last two weeks 
prior to the fire. An expert testified 
that a farm house insured as such and 
having an equipment of vats in which 
mash was cooked and a cooker in con- 
nection with pipes for the purpose of 
heating the mash, would change the 
classification of the risk and increase 
the hazard. 

The court holds that the testimony of 
the assured did not contradict or ex- 
plain the change in the use of the 
premises which resulted in an increase 
of the hazard. 


Hoover Elected President 


INDIANAPOLIS, Nov. 1.—At the 
annual meeting of the Indianapolis Fire 
Insurance Agents Association these of- 
ficers were elected: President, E. W. 
Hoover; vice-president, C. O. Janus; 
secretary-treasurer, J. W. Stickney; di- 
rectors, M. S. Harlan, A. L. Riggsbee, 
Ivan Hyfield, J. R. Welch, Jr., and Mar- 
vin Curle. Holdover directors are C. 
C. Duck, R. W. Mumford, Wiiliam Sey- 
ler and R. C. Fox. Plans were con- 
sidered for a membership campaign. 








H. B. Constans, St. Paul agent, doing | 
business as Constans, Nolan & Co., has 
filed a voluntary petition in bankruptcy. | 





Illinois Agents’ Convention 





Program Is Announced for the Annual 
Meeting to Be Held in 
Rockford 





Rockwood Hosmer, president Illinois 
Association of Insurance Agents, has 
announced the program for the annual 
meeting to be held Tuesday of next 
week in the Nelson hotel at Rockford. 
The morning session will be executive. 
In the afternoon R. T. Nelson of the 
state insurance department, former sec- 
retary of the Chicago Board, will speak 
on the “Ninety-day Collection Rule.” 
Ralph Miller of Conkling, Price & 
Webb of Chicago will give a talk on 
“Workmen’s Compensation Insurance.” 
Allan I. Wolff of Chicago, president 
National Association of Insurance 
Agents, will speak on the “NRA Code 
of Competitive Practices.” Chief Frank 
@. McAuliffe of the Chicago Fire In- 
surance Patrol will give a talk on “Safe- 
guarding A Century of Progress.” W. 
P. Robertson of the North America will 
present the historical exhibit of early 
American fire fighting apparatus that 
has been arranged by his company. 

There will be a buffet luncheon ten- 
dered at noon bv the western depart- 
ment of the American of Newark. In 
the evening President Hosmer will act 
as toastmaster at the banquet. The 
speakers will be President Ralph Rawl- 
ings of the Monarch Fire of Cleveland; 
Manager W. D. Williams of the Se- 
curity of New Haven; Manager John F. 
Stafford of the Sun, Insurance Director 
Ernest Palmer will be present and speak 
if it is possible for him to do so. Alvin 
S. Keys of Springfield is first vice- 
president and undoubtedly will be ele- 
vated to the presidency. F. J. Budelier 
of Rock Island is second vice-president 
and J. E. Martin of Peoria, third vice- 
president. 


Over-Insurance Is Condemned 


Kennedy Urges Contingent Commission 
at Wisconsin Mutual Meeting—Law 
Professor Reviews Legal Decisions 











MILWAUKEE, Nov. 1.—Contending 
that over-insuring of property tends to 
increase fire losses through arson, espe- 
cially during times of economic depres- 
sion, J. E. Kennedy, deputy Wisconsin 
insurance commissioner, appealed to 
agents and officials attending the an- 
nual convention of Wisconsin State As- 
sociation of Mutual Insurance Com- 
panies here to use intelligence and vigi- 
lance in writing policies. He advised a 
compulsory examination of all persons 
desiring to act as agents for insurance 
firms, before they be permitted to rep- 
resent any company. To avoid a marked 
tendency of some agents to insure prop- 
erty for sums far above their true val- 
ues, with a premium commission top- 
most in their minds, Mr. Kennedy sug- 
gested the placing of agents, at least 
partially, on a contingent basis. 


Three Kinds of Arsonists 


“There are three kinds of arsonists,” 
said Mr. Kennedy. “Fifty percent of 
them commit the crime for profit, 30 
for revenge or to destroy evidence and 
20 simply for a thrill, The boom years 
saw us dealing with the reduction of 
fire hazards arising from physical haz- 
ards. Since the depression the moral 
side of the risks has become an impor- 


' tant factor. 


“Fires of incendiary origin cause 12 
times the amount of damage and loss 








Milwaukee Board Head Is 
Renamed for Third Term 














BEN LEHNBERG 


MILWAUKEE, Nov. 1—Ben A. 
Lehnberg, vice-president Chris. Schroe- 
der & Son Co., was reelected for a third 
term as president of the Milwaukee 
Board of Fire Underwriters at the pust- 
poned annual meeting. L. C. Hilge- 
mann, Leedom, O’Connor & Noyes Co., 
was reelected vice-president. Emil P. 
Hunkel, G. P. H. Hunkel & Son, sec- 
retary, and W. F, Lynch, Blatz-Kasten 
& Co., treasurer. Directors elected are 
Val Gottschalk, Gottschalk & Hargar- 
ten; R. E. Brandenburg, Concordia, and 
J. C. Brown, of Dick & Reutemann Co. 
J. G. Grundel is manager of the board. 
Continuing the practice inaugurated last 
year, the board will hold monthly din- 
ner mectings during the winter, the first 
scheduled for Nov. 8. 


A. 








as an equal number of fires of acciden- 
tal origin because your true arsonist 
sets them where they will do most 
harm. Arson is responsible for more 
than 50 percent of the lives of firemen 
lost in all fires. 

“Tt is regrettable but nevertheless true 
that some of the agents are selling the 
assured all the insurance he will pay 
for with the selfish purpose of obtain- 
ing as much commission as _ possible. 
This may result in revolutionizing the 
methods of writing business and plac- 
ing the agents on a salary or a contin- 
gent basis,” he said. 

In his annual address, President G. 
A. Jacobs said: “Insurance men will 
have to let go of the old methods of 
doing and handling business unless 
they want to lose out.” 


Few Failures in Wisconsin 


“Conditions in our business are 
good,” said T. R. Schmidt, Kewaus- 
kum, secretary-treasurer, “There have 
been only two or three failures in the 
Wisconsin field in the last year. Few 
fire losses have helped to keep our com- 
panies in a good financial condition.” 

Prof. N. P. Feinsinger, University of 
Wisconsin Law School, discussed re- 
cent legal decisions affecting the con- 
duct of fire insurance officials and 
agents. He cited a decision of the su- 
preme court in Wisconsin to the effect 
that an insurance company may be held 
liable for unreasonable delay in dealing 
with an application for insurance and 
said it had been applied to a hail in- 
surance case. So far courts have re- 
fused to apply the doctrine to life insur- 
ance cases and haven’t considered it 
with reference to other fire insurance 





cases. In his discussion on changes jp 
the standard policy, he stated that the 
policy now includes lightning as a risk 
whereas previously it had been subject 
to a special statute, which led to cop. 
siderable confusion. 

“Adjusting the Loss,” was discussed 
by Jos. Schiffler, Schiffler & Co., Mil. 
waukee, and “Activities and Aims oj 
County Agents’ Associations,” by E, }. 
Netzel, president Dodge County Ingyr. 
ance Agents Association, Horicon, Wis, 

The second day’s session was devoted 
entirely to a mutual insurance school 
featuring discussions of an automatic 
cancellation of policies for non-payment 
of premium; the use of coinsurance 
clause in writing policies; and differ. 
ence between open and blanket policies, 
Leaders of the school were J. H. Pleuss, 
secretary Manitowoc Mutual Fire; T, 
E. Stickle, secretary Furniture Dealers 
Mutual Fire; G. H. Kamper, assistant 
secretary Badger Mutual Fire; E. J, 
Seiy, secretary Cream City Mutual 
Fire; J. C. Schulz, secretary Herman 
Mutual; E. A. Karow, DeForest, Wis,; 
J. L. Radtke, Marshfield, Wis., and 
Reuben Knuth, Wrightstown, Wis. 





New Kansas President to 


Conduct “Good Will” Tour 


WICHITA, Nov. 1—Duane T, 
Stover, newly elected president of the 
Kansas _ Association of Insurance 
Agents, in speaking before the Central 
Kansas Field Men’s Club here an- 
nounced that he is going on a two 
weeks’ “good will” tour of the state, 
starting about Nov. 11, for the purpose 
of reviving interest in the state asso- 
ciation. He asked the field men to co- 
operate in bringing all desirable 
agencies into the fold for the mutual 
benefit of the agents and field men. 

Referring to the decision to hold the 
1934 annual meeting of the Kansas as- 
sociation in Wichita, he asked the Wi- 
chita field men to cooperate with the 
convention committee, stating that it 
would be their convention as much as 
the Wichita Insurors. 

Mr. Stover told of the efforts of the 
state association to improve conditions 
in the insurance business, mentioning 
the legislative committee, which is again 
headed by Holmes Meade of Topeka, 
explaining that much detrimental legis- 
lation proposed at the last session of 
the Kansas legislature was killed and 
only 10 percent of the proposed bills 
were enacted into law. He also men- 
tioned the conference committee, of 
which he is a member, and stated that 
it is ready to meet with the field men 
any time to work out perplexing prob- 
lems. 

Mention was also made of resolutions 
adopted at the recent session of the 
Kansas association at Hutchinson. Mr. 
Stover feels that the emergency which 
required the 60-day loss payment period 
is ended and that immediate payment 
should now be made. 








Allow 10% for Insurance 


MILWAUKEE, Nov. 1.—Allowance 
for fire insurance premiums on a basis 
of 10 percent of the tax Dill of land- 
lords renting to families on the county 
outdoor relief department is to be made 
under a new formula for the payments 
of rents which has been approved by the 
state industrial commission. ‘The sys 
tem will standardize rental payments by 
the county, previously based on the 
number of rooms, number of persons 
and the condition of the building. — . 

Effective Jan. 1, the new formula 8 
based on the landlord’s tax bill, plus 10 
percent of the tax bill for insurance, 
plus $3 a month maximum for repalls, 
plus up to 3 percent of the assessed 
valuation of the property for deprecia- 
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Insurance General Agents. 
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GENERAL 


This cooperative goodwill campaign which explains the advantages of 
the General Agency plan is fostered by the General Agents whose names 
are listed. Each of these is a member of the American Association of 
Their duties are purely supervisory. 


The value to agents of placing business 
through General Agencies was never more _ || 
apparent than today. . . . General Agents are | 
always willing and ready to help Local | 
Agents with any insurance problems.... | 
General Agents know their territory by 
being right on the ground and their knowl- 
edge saves Local Agents and their assureds || 
dollars as well as valuable time. . . . Get ac- || 
quainted with your nearest General Agent 
listed below. . . . You will find that contact || 


NTS 


— 








KENTUCKY 





COATES & RAINES, INC. 
LITTLE ROCK, ARK. 








CALIFORNIA 








EDWARD BROWN & SONS 
SAN FRANCISCO, CALIFORNIA 


BRADSHAW & WEIL, 
GEN. AGCY., INC. 


LOUISVILLE, KY. 





MICHIGAN 





A. J. HOLSTEIN GEN. AGCY. 
DETROIT, MICH. 





MISSOURI 











GEORGIA 








HURT & QUIN, INC. 
ATLANTA, GA. 


Territory: 
Georgia, Alabama, Florida, So. Carolina 














A. H. TURNER 
ATLANTA, GEORGIA 








KANSAS 








KANSAS UNDERWRITERS 
WICHITA, KANS. 


Territory: 
Kansas, Missouri, Oklahoma 


J. H. GOOD 
DWIGHT BUILDING 
KANSAS CITY, MISSOURI 


Territory: 
Missouri and Kansas 








M. L. LINTON & COMPANY 
COTTON BELT BLDG. 
ST. LOUIS, MO. 


Territory: Illinois and Missouri 





NEBRASKA 





THE HARRY A. KOCH CO., Ine. 
INSURANCE 
OMAHA 





TEXAS 








CRAVENS, DARGAN & CO. 
HOUSTON, TEX. 


Territory: 
Texas and New Mexico 














These General Agents Do not Compete with Local 


Agents—They Are in Effect Home Offices 
in Their Territory 





tion. At present 8,470 families are hav- 
ing their rent paid by the county with 
a monthly rental bill of $90,815. The 
new plan, providing for fire insurance 
allowance, is expected to aid materially 
in keeping in force or reinstating of fire 
insurance coverage on the dwellings 
rented to the county for relief purposes. 


Joint Meeting on Code 


KANSAS CITY, MO., Nov. 1.—The 
Casualty & Surety Underwriters Asso- 
ciation and the Insurance Agents Asso- 
ciation of Kansas City will hold a joint 
meeting some time this week to discuss 
the code submitted at the Chicago meet- 
ing of the National Association of In- 
surance Agents. Considerable discus- 
sion has been aroused by the proposed 
code. 


May Assess Suspended Assureds 


MADISON, WIS., Nov. 1— Town 
mutuals may legally levy and collect 
assessments on policyholders whose pol- 
icies are suspended because of nonpay- 
ment of one or more previous assess- 
ments, according to an attorney-gener- 
al’s opinion to Commissioner Mortensen. 


Guild Heads Mutual Agents 


W. A. Guild of Dayton has_ been 
chosen president of the Ohio Association 
of Mutual Insurance Agents, recently 
organized and incorporated. C. G. 
Henry, Delaware, is vice-president and 
Russell Davis, Columbus, treasurer. 
Directors, in addition to these three, are 
M. F. Mehling, Cleveland; R. G. Davis, 
Youngstown; J. W. Landis, Dayton; 
W. C. Finney, Newark, and J. C. Neer, 
Urbana. Headquarters will be at 150 
East Broad street, Columbus. 


Jackson County Is Self-Insurer 


JACKSON, MICH., Nov. 1—In spite 
of warnings from several skeptical mem- 
bers who contended the county was in 
no financial condition to abandon the 
protection of private carriers, the board 
of supervisors has adopted a self-insur- 
ance policy for Jackson county and 
decided against renewing any further 
fire and tornado coverage on county 
buildings. Only one structure is to be 
excepted, that being the county poor 
farm. A reserve fund will be set up 
with the money that would normally be 
spent in premiums, the first year’s re- 
serve will be about $4,000. 

The board’s action was criticized sev- 
erely by Harry Boardman, prosecuting 








—— 
attorney, who pointed out that a serioys 
fire during the period when the reserve 
fund is being built up might mean dj. 
aster to the county’s finances. He ¢. 
clared the board had assumed a respop. 
sibility of most serious proportions in 
virtually pledging the county’s resources 
as an insurance fund. 


Consider Omaha Situation 


OMAHA, Nov. 1— Under Pressure 
from fire companies and the threat 9; 
increased rates unless effective mean¢ 
are taken to improve fire-fighting power 
a committee headed by A. W. Gordon, 
chamber of commerce leader, has heey 
named to investigate what can be done 
with the firemen’s pension fund.  Ingyp. 
ance men have shown that the pension 
fund absorbs 15 percent of the citys 
total payroll and 35 percent of the 
money appropriated for the tire depart. 
ment. 

Mr. Gordon says the fund must eithe; 
be abolished or reorganized, with , 
longer term of service before a pensioy 
can attach. He says the fund is prac. 
tically bankrupt. Representatives of the 
firemen suggest that the example oj 
Lincoln be followed. There the fung 
became so burdensome that it was voted 
out of existence, new men getting no 
pension and old ones getting only what 
was originally agreed. The heavy drajt 
of the pension, says Mr. Gordon, means 
running the department short of per- 
sonnel for an indefinite period. 








MIDDLE WEST NOTEs 





G. A. Riehards is 
agency at Clarion, Ia. 
a banker there. 

Miss Ada Smith has purchased th 
George Ruppel agency, Springdale, Ark 
from Mrs. Ruppel. 

S. E. Robb, local agent at Kewane: 
Ill., died at the age of 74 after an illness 
of nearly four months. 

W. D. Luscher, 81, local agent at Os)- 
kosh, Wis., since 1878, who retired sev- 
eral years ago because of failing healt! 
died at his home there last week. 

O. M. Spaid and L. L. Newman have 
formed the Spaid & Newman agency 
Fort Wayne, Ind., with offices in the 
Citizens Trust building. 

W. G. Lueps, 80, local agent at Mani- 
towoc, Wis., for many years, died at his 
home there after failing in health since 
last March when he injured his leg o 
@ slippery sidewalk. 

E. H. Peisall, for the past few years 
with the Metropolitan Life at Fayette- 
ville, Ark., has purchased the interest of 
R. W. Hudgen in the United Insurance 
Agency. 


opening a local 
He was formerly 








EASTERN STATES ACTIVITIES 





Paul W. Colwell Is Reelected 


Rhode Island Association Transacts 
Only Routine Business at Annual 
Meeting With 21 in Attendance 





PROVIDENCE, R. I., Nov. 1—The 
Rhode Island Association of Insurance 
Agents at its annual meeting here trans- 
acted only routine business with a mem- 
bership present of only ‘21. 

Paul A. Colwell of Providence was 

reelected president; George I. Parker, 
Pawtucket, was elected vice-president 
and Earl B. Dane, Providence, secre- 
tary-treasurer. President Colwell re- 
ported on the National Association of 
Insurance Agents convention, 
. The Rhode Island association holds 
its business meeting entirely separate 
from the annual banquet, with the 
larger crowd attending the dinner. 


Excess Commissions Paid 
NEW YORK, Nov. 1—Payment of 


excess commissions on preferred busi- 
ness in sections of New Jersey has at- 
tained such proportions as to cause seri- 
ous concern to members of the Eastern 
Underwriters Association, and supplies 





the basis for an exhaustive study of the 
matter by a special committee. While 
the activity of certain non-affiliated oi- 
fices is offered as the reason for the 
active bidding going on, this is held t 
be merely a pretext. The most aggres 
sive competition, it is alleged, is coming 
from some of the stalwart organization 
companies. 


Litchfield Heads Boston Brokers 


BOSTON, Nov. 1—At the annul 
meeting of the Insurance Brokers As 
sociation of Massachusetts the NRA 
code was approved, resolutions passe 
on the death of J. F. Masters, former 
president, and these officers elected: 
President, E. S. Litchfield; vice-pres 
dents, L. K. Snyder, Collins Graham, 


C. E. Deland, H. D. Broderic, and # 
E. Frost; secretary-treasurer, (eorgt 
M. Neily. 


Elmira Agencies Merge 


The G. W. Perry Co. and Kolb & 
Maxcy. prominent local agencies of > 
mira, N. Y., have been consolidated # 
Perry & Maxcy, effective Dec * 
T. J. Maxcy will’ be president of th 
new company, Charles W. Perry, s& 
retary, and W. E. Murdock, treasutet 
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IN THE SOUTHERN STATES 








Change Kentucky Rate System 





Flat Rates Extended to Dwellings in 
Towns Classification 1-6—Specific 
Rates Eliminated 





LOUISVILLE, Nov. 1.—Under the 

new Kentucky dwelling schedule, which 
hecame effective Oct. 30, flat rates have 
heen extended to dwellings in cities of 
classifications 1-6. Heretofore the bu- 
reat has been inspecting all dwellings in 
towns of these classifications. Under the 
new system, specific rates are eliminated 
and the agent is permitted to apply the 
flat rates, according to the practice 
which has prevailed for some time in un- 
srotected towns. 
’ The old Kentucky system was obso- 
lete and has not been followed in states 
north of the Ohio river. It was particu- 
larly cumbersome in writing new build- 
ings that had not been inspected. The 
new schedule represents a slight reduc- 
tion in rates. 


Foundations and Flues 


The schedule is to be used in deter- 
mining rates on all unrated dwellings, 
apartments, etc., not exposed by mer- 
cantiles, special hazards, churches or 
schools. It does not supersede any spe- 
cifically published rates, and if a mu- 
nicipal tax charge applies in the agent’s 
city, it is to be added to the final rate, 
The new specific rates will not include 
charges for foundations and/or flues. 
Agents will make these charges when 
in order, or fill out the proper clauses. 
As an interpretation of the dwelling 
schedule the standard chimney and flue 
clause will not apply to domestic appli- 
ances using gas for fuel. Agents may 
add the following sentence to the stand- 
ard chimney and flue clause contained in 
the dwelling house schedule: 

“This shall not apply, however, to vent 
pipes from domestic appliances for using 
gas, for fuel.” In due time the uniform 
forms will be revised to include this 
wording. 

The rates obtained under this schedule 
do not affect existing policies. Reduc- 
tions in rates on specifically rated dwell- 
ings will not apply to existing policies 
unless rate publication contains the sym- 
bol R. The flue charge applies to barns, 
garages, and outbuildings, as well as 
dwellings. 


Scope of Mortgage Clause 





Mississippi Supreme Court Upholds the 
Right to Hold Claim Money 
for Unpaid Premium 





The Mississippi supreme court in 
Barry & Brewer vs. Wright decides a 
case where premiums had not been paid 
by a mortgagor and demand was made 
on the mortgagee. Barry & Brewer 
Were imsurance agents and insured a 
store building for John Dahmer. Wright 
had a mortgage on the property. Since 
Dahmer did not pay the premiums at 
the end of 60 days the agents remitted 
tothe company. There was damage by 
fire to the building. Shortly after the 
fire and before the expiration of the 
year the agents for the first time de- 
manded of Wright the payment of the 
Premium, Wright declined to accede. 

The question is whether the mortgage 
clause, Section 5185, code 1930, creates 
: against the mortgagee, to whom 
ro ae been delivered a policy with 
rs y ause attached in his favor, a cove- 
an Pd Pay the premium on the own- 
he etault or whether that clause, as 
wn in the Statute, imports a mere 
ition by which the mortgagee at 
nl age when demand is made of 
oe ry the Premium, may avail him- 
me of the benefits of the clause by the 

yment of the premium demanded or 


; by the payment of that part of the 
premum which is apportionable to the 
amount of the mortgagee’s interest in 
the property. The statute declares, 
“And in case the mortgagor or owner 
shall neglect to pay any premium due 
under this policy the mortgagee or 
trustee shall, on demand, pay the same.” 

The higher court holds that the com- 
pany, at the time of the loss, was en- 
titled to retain the amount arising from 
the loss, and to apply it as a credit on 
the unpaid premium. Since the agents 
stand in the place of the company with 
all the rights the company would have 
had in regard to the premium, it fol- 
lows that they are entitled to recover 
the money arising from the loss, the 
court said. Judgment for Wright is 
therefore reversed. 





Mortgage Clause Is Approved 





Louisiana Commission Acts on Home 
Owners Loan Corporation Applica- 
tion—Local Agent Definition Up 





NEW ORLEANS, Nov. 1—The 
Louisiana insurance commission has ap- 
proved the mortgage clause submitted 
by the Home Owners’ Loan Corpora- 
tion and designed to aid the govern- 
ment in its new home loan program. 
The government cannot obligate itself 
as is done under the ordinary Louisiana 
mortgage clause, which provides that 
the mortgagee is obliged to pay the 
premiums in event the person insured 
fails to do so.. 

The form is not to be used unless the 
agent collects the premium when mak- 
ing delivery of the policy and furnishes 
the Louisiana Rating & Fire Prevention 
3ureau with an affidavit at the time the 
form is sent to the audit department, to 
that effect. 

Chairman R. W. Walmsley presided 
at the last meeting during which there 
was lengthy discussion as to the def- 
nition of a local agent. Charges have 
been made that there have been abuses 
in naming certain local asents as gen- 
eral agents. The matter was taken un- 
der advisement after Harold Mayer of 
Godchaux & Mayer spoke in favor of 
the commission issuing such a defini- 
tion, and Arthur Moreno, attorney for 
several insurance companies, declared 
such a matter is beyond the commis- 
sion’s jurisdiction. Others entering the 
discussion were James Hassinger, presi- 
dent New Orleans Insurance Exchange; 
Ralph Pons, president Louisiana Rating 
& Fire Prevention Bureau; Harry Kauf- 
man and C. B. Gould. Mr. Pons said 
the Louisiana bureau is_ studying 
changes for making rates more equitable 
in view of losses suffered by insurance 
companies and in view of “apparent 
discrimination” in the rates paid by in- 
sureds who have widely different forms 
of hazards. Recommendations will later 
be made to the commission, he said. 

W. W. Young, attorney for the New 
Orleans Insurance Exchange, requested 
further time to study and discuss the 
merits of a proposed change which 
makes it obligatory on local agents to 
show on a policy the relative seniority 
of various mortgages requested as ne- 
cessary information, 





Kentucky Mutuals Meet at 
Newport; Reelect Officers 





NEWPORT, KyY., Nov. 1—The 
Kentucky Mutual & Cooperative Fire 
Insurance Association held its annual 
meeting here with 95 representatives 
of 22 associations present. 

President George Nagel presided. 
Speakers included C. A. Hayes, Louis- 
ville banker, on “What the Federal 
Land Bank Requires in a Farm Mutual 





Policy”; G. B. Senff, Kentucky com- 
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The Company’s 
financial stability 
and reputation for 
fair dealing give a 


proven advantage 
to P. F. & M. Agents. 
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M PHILADELPHIA 
FIRE and MARINE 
INSURANCE COMPANY 


HEAD OFFICE: 1600 Arch Street, Philadelphia 
CHICAGO: 209 W. Jackson Boulevard 
SAN FRANCISCO: 200 Bush St. 
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| INSURANCE ATTORNEYS mM 





A Directory of Responsible Attorneys Specializing in Insurance Law 





CANADA GEORGIA 
Mehr & Home Bryan & Middlebrooks & Carter 
Barristers & Solicitors ATLANTA Candler Building GEORGIA 
wh a Fe my ag a 
Counse Co Middlebrooks © Edward B. Everett, Jr. 
don Bly y a ‘Company Limit Umi, Bussell M. H. Meeks 


United States Casualty Co., Union 
Co. and United States Fidelity & & _s 


Ky 








FIRE, LIFE AND CASUALTY 
Insurance Litigation in the Southern States 


INDIANA 


MASS. (Cont.) 

















DIST. OF COLUMBIA 


ILLINOIS 


GEORGE A. HENRY 
INSURANCE ATTORNEY 
504-5 Meyer-Kiser Bank Bldg. 
Indianapolis, Indiana 


Specially uipped to handle 
Investigati Aa Litigations 








Edward J. Ryan 
293 Bridge Street 
Springfield, Massachusetts 


Adjustments and Investigations 

















HENRY I. QUINN 
Woodward Building 
Washington, D. C. 





Beamish and Edwards 


Merchants National Bank Building 
Aurora, Illinois 
Investigations, Siete, ant and Trial of all 


cases. Representing American, Loy- 
alty Group and others. 


ee a Ward 


Attorneys PF in wr Phases of 

Fire, Marine, Life & Casualty 
by ae tion 

760 Consolidated Bldg. 

"INDIANAPOLIS 


ed 


MICHIGAN 








CLARK C. COULTER 
Penobscot Building 
Detroit, Michigan 

mee Adjustments 
Trial of All Cases 











ALABAMA 








LAW OFFICES OF 
Coleman, Spain, Stewart 
& Davies 
706 to 719 Massey Building 


Insurance Attorney 
Birmingham, Alabama 





Beverly & Klaskin 
166 North La Salle St. 
CHICAGO 
Equipped for Investigations 





Godfrey D. Yaeger 
818-819 Indiana Pythian Bldg. 
Indianapolis, Indiana 




















ARKANSAS 





Sam Frauenthal Ector R. Johnson 


Frauenthal & Johnson 
308 Bankers Trust Building 
Little Rock, Arkansas 





Cassels, Potter & Bentley 
1060 The Rookery 


CHICAGO 


IOWA 


—————_, 


IVIN E. RALPH B. 


KERR, LACEY & SCROGGIE 


Dime Bank Bldg., Detroit, Michigan 


Investigations-Adjustments 
Trial All Cases 














ames B. Ryan Wm. J. Scarborough 
onald L. Ryan C. W. Smith 


Maxwell and Ryan 
Attorneys at Law 

912 Valley National Bank Bldg. 
Des Moines, Iowa 





Brown & Gregg 


608-25 American State Savings Bank Bldg, 
Lansing, Michigan 


Equipped to handle—Claims, Credit Investi- 





gations, Adjustments and Trial of all cases. 




















CALIFORNIA 





Clock, McWhinney & Clock 


630 Jergins Building 
Long Beach, California 


Trial of all cases and all Insurance 
Practice 


Dent, Weichelt & Hampton 
1111 The Rookery Building 
Chicago, IIL 


Special attention to the law relating to all 
classes of Corporate Surety Bonds 


MINNESOTA 














Jesse A. Miller Oliver H. Miller 
Frederic M. Miller J. Earle Miller 


Miller, Miller & Miller 
LAWYERS 


1316-1318 Equitable Building 
Des Moines 


J. FRANK BOYLES 
New York Life Building 
MINNEAPOLIS 

















CONNECTICUT 





D. H. COTTER 
945 Main Street 
Bridgeport, Connecticut 


Home Indemnity, Car & General 
Royal Indemnity 
Investigations, Adjustments and Trial 
of all cases. 


Silber, Isaacs, Silber & Woley 
Attorneys & Counselors 
208 South La Salle Street 
CHICAGO 


Special Attention to the Lom of 
Fire Insurance and Taxction 


KANSAS 

















Edward J. Myers 


36 Pearl Street 
Hartford, Connecticut 


Investigations, Adjustments and trial of all cases 





Higgins & Walter 


500 Morris Bldg. 
Joliet, Iinois 


Investigations, Adjustments and Trial 
of All Cases 





Wertz & Heibsch 
815 Central Building 
Wichita, Kansas 


Life, fire, casualty and surety. Specializing 
in casualty and surety lines with investiga- 
tion facilities. 


Geoffrey P. Mahoney 


Attorney and Counselor 
831 Metropolitan Bank Building 
Minneapolis, Minnesota 
I neestigation and Adjustment of Claims 














KENTUCKY 

















CAMPNER & POUZZNER 


Samuel Campner Louis Godfried 
Daniel Peuzzner Bernard P. Kopkind 


Second National Bank Building 
NEW HAVEN, CONN. 


Edwin V. Champion 
909 Peoria Life Bldg. 
Peoria, Illinois 
Trial of all cases. Investigations and Ad- 
justments. Raprennating Indemnity Ins. Co. 
ef North America, Fireman’s Fund Indem- 
nity Co. and others. 





Woodward, Hamilton & Hobson 
Insurance Attorneys 
615-24 Inter-Southern Bldg. 
Louisville, Ky. 


SEXTON, MORDAUNT, KENNEDY 
& CARROLL 


and |: sent to 
ann annem ee 





Pioneer Building, Security Bldg. 
St. Paul, Minn. Minneapolis 
MISSOURI 











MARYLAND 














Clarence W. Heyl 


Attorney at Law 


Trial of Insurance Cases 


Law Offices 
WALTER L. CLARK 


Walter L. Clark Roszel C. Thomsen 
Clater W. Smith 
1917 Baltimore Trust Building 
Baltimore, Md. 


Clark, Boggs, Cave & Peterson 
Guitar Building, Columbia, Missouri 
Travelers, Fidelity & Casualty, 

Aetna Casual 


and Surety Company 
~~ State Farm Mutual 
adjustments and 


— 








Jenkins & Vance 
500 City Bank Building 
Kansas City, Missouri 








Def counsel equipped for claims and 








Hardware Mutual and others.) 

















Central National Bank Building, Peoria, Ill. investigations. 
DELAWARE MASSACHUSETTS —— 
Nui? Delaware Text Beicioy | || BROWN, HAY & STEPHEN | Phipps, Durgin & Cook || rangworthy, Spencer & Teel 
sWilmington, Delaware 714 First National Bank Building 75 Federal Street 615 Commerce Trust Building 
we"rial cf All Cases, BOSTON 
(Employers Liability, Boston, Liberty Mutual, SPRINGFIELD 


Trial of Insurance Cases 











Kansas City, Mo. 
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MISSOURI (Cont.) 


NEW YORK (Cont.) 





Wilbur C. Schwartz 
1030 Boatmens Bank Bldg. 
St. Louis, Missouri 


Adjustnes Investigation and Trial of all 
eomcesting Land London and Lancashire 
a oo tat" consolidated Indemnity and others. 





Ulysses S. Thomas 
719 White Building 
Buffalo, New York 


Trial of all cases and all Insurance 
Practice. 


OKLAHOMA 


SO. DAKOTA (Cont.) 








934 Bass Building 
Kruse & Edwards 
Enid, Oklahoma 


AH cases both in State and Federal Courts, 
investigations and adjustments. 





Danforth & Davenport 
Geo. J. Danforth Holton Davengort 
Boyce-Greeley Building 
Sioux Falls, S. Dakota 
Trial—Adjustment—Isvestigatios 














NEBRASKA 











Hall, Cline & Williams 
First National Bank Building 
Lincoln, Nebraska 


cially equipped to hendle Investigations, 
Diasment s and —- Litigation of ell 
+ . 


Barker, Perrigo & Bonynge 
115 Broadway 
New York, New York 





Rittenhouse, Webster & 
Rittenhouse 


American National Bank Bidg. 
OKLAHOMA CITY 


TENNESSEE 




















| Shotwell, Monsky, Grodinsky & 


Vance 
Omaha National Bank Building 
OMAHA 
1 Willi Grodinsky 
es. i A= w. Youn Harry B. Cohen 


Recto’ to investigate, adjust and litigate 
insurance matters. 


KATZ & SOMMERICH 


120 Broadway 
New York, New York 


Snyder, Owen & Lybrand 
806 Braniff Building 
Oklahoma City, Oklahoma 


Trabue, Hume & Armistead 


American Trust Building 
NASHVILLE, TENN. 





WASHINGTON 























NEW JERSEY 





Edward C. Waddington 
Frank A. Mathews 


Waddington & Mathews 
5 North Broadway 
Camden, New Jersey 


ROLLAND R. RASQUIN 
17 East 42nd Street 
New York City, N. Y. 


M. C. Rodolf 
213 Public Service Building 
Tulsa, Oklahoma 


Specializing in all phases insurance investi- 
gation and trial. 


ROBERTS, SKEEL — HOLMAN 








WISCONSIN 











PENNSYLVANIA 














COLLINS & CORBIN 


COUNSELLORS AT LAW 

Patrick F, McDevitt 

James J. Langan 

Charles H. Schater 
ohn F. Leon 

Adolph S. Hummel 

Enos A. Pyle 


Clement K. Corbin 
Edward A. Markley 
Howard F. McIntyre 
Robe: 


rt Bain 
Charles W. Broadhurst 
Emory 


James B. 
ig Exchange Place 
Jersey City, N. J. 


JOHN A. MILLENER 
812 Genesee Valley Trust Building 
ROCHESTER, N. Y. 
General Counsel Columbian Protective Assn. 
Sec.-Treas. International Assn. of Ins. 
Counsel. Office equipped to handle investiga- 


tions, adjustments and the trial of insurance 
cases. 


FRANCIS CHAPMAN 


1500 Walnut Street 
Philadelphia, Pennsylvania 
General Counsel 
Pennsylvania ar ad Corporation 


an 
Pennsylvania Indemnity Fire Corporation 


McGillan and Alk 
203 Northern Building 


Green Bay, Wisconsin 
Investigations, Adjustments and trial of all 
cases. 























FRANK J. HIGGINS 
F. HOBART HIGGINS 


Trust Co. of New Jersey Bldg. 
Journal Square 
Jersey City, N. J. 
Frank J. Higgins, formerly President and 
Gen. Counsel Hudson Cas. Ins. Co. 
F. Hobart Higgins, formerly Gen. Claims 
Attorney, Hudson Cas. Ins. Co. 


PAGE, LAY & BAKER 
201 S. A. & K. Building 


Syracuse, New York 
Investigations, Adjustments and trial of all 
cases. 


TUSTIN & WESLEY 


Charles S. Wesley Claude B. Wagoner 
J. Wesley McWilliams George B. Walker 
Randolph W. Childs A. F. Barbieri 
Glenn A. Troutman 
One Thousand 
PACKARD BUILDING 
PHILADELPHIA, PA. 


Investigations, Adjustments, Trial of Cases 


Alfred L. Drury 
Drury Building 5612—7th Avenue 
Kenosha, Wisconsin 
Trial of Insurance Cases 























Samuel M. Hollander 


COUNSELLOR AT LAW 
Lefcourt Newark Building 
Newark, Se 


a eee — Adjustments and 
rial of all Insurance Cases. 





ACKERMAN & LEVET 


John J. Ackerman William B. Levet 
Richard H. Levet Ralph Geilich 


175 Main St. 
White Plains, New York 


Dalzell, Dalzell, McFall & 
Pringle 
450 Fourth Avenue 
Pittsburgh, Pennsylvania 





Hill, Beckwith & Harrington 
Beavers Insurance Building 
Madison, Wisconsin 


Investigations, Adjustments and Trial 
of All Cases 




















STICKEL & STICKEL 
Counsellors at Law 
Lefcourt Newark Bldg. 
Newark, N. J. 





a 


RHODE ISLAND 














NEW YORK 


KNEPPER, WHITE, 
SMITH & DEMPSEY 
44 East Broad Street 
COLUMBUS, OHIO 


Trial Work—I 


Adju ot 
s 





SHERWOOD & CLIFFORD 
1503 Turks Head Building 
Providence, R. I. 


Trials—Investigations—A djustments 








Mason & Priestley 
State Bank of Wisconsin Bldg. 
Madison, Wisconsin 
Specializing in all phases of insurance in- 
vestigations and trial. 








SOUTH CAROLINA 














Carter 


CARTER & CONBOY 


74 Chapel St. Carter Bldg. 
Albany, N. Y. Cohoes, N. Y. 


Trials — Investigations — Adjustments 





JOHN H. McNEAL 
502 Auditorium Bldg. 1367 East Sixth St. 
CLEVELAND 
Phone Main 1928 
Attorney-at-Law 
Facilities for Investigations, Adjustments and 
Trial work over Northern Ohio 











Oavid F. Lee David Levene Edwin F. Verreau 


LEE, LEVENE, VERREAU & McAVOY 


TRIAL LAWS 
S16 Security M 
ggg New YORK 
te a Co Stinetien Siue 








HUNTER A. GIBBES 
1233 Washington St., Columbia, S. C. 
Equipped to handle Claims and Ad- 
justments in Columbia, and in Lex- 
ington, Sumter, Kershaw and Rich- 
land Counties, S. C. 





SOUTH DAKOTA 











WM. A. FINN 
ATTORNEY AT LAW 


General Insurance, Casualty & Surety Prac- 
tice. Exceptional — *- Investigations 
over entire State of 


628 Nicholas Bldg. TOLEDO 





BAILEY & VOORHEES 

Charles O. 

Jehn H. Voorhees 
Theodore M. 











JAMES E. COLEMAN 
1434 Bankers Building 
Milwaukee 








WOLFE & HART 


First Wisconsin Nat. Bank Bldg. 
Milwaukee, Wisconsin 
Special attention to the Law ef Fire insurance 
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Eliminate the long hours on the 
Take to the air. . . . Fly 
with speed and comfort. 


road! 


The Bowen way brushes the cob- 
webs of ordinary travel away 
from you and lives in this mod- 


ern age. 


Turn your non-productive travel- 
ing time to profit. . . . Air travel 
when compared to costs of ordi- 
nary travel is less expensive and 
leaves you fresh and fit for busi- 


ness or pleasure. 


Fort Worth—Dallas—Houston 
San Antonio—Oklahoma City 


BOWEN 











LOW RATES 


You can always find 
comfortable rooms- 
hosprtable service 
and excellent inex- 
pensive cuisine.... 


FROM FOUR DOLLARS 
A DAY 


MARK HOPKINS 


THE FAIRMONT 
HOTELS 


OVERLOOKING SAN FRANCISCO 


four minutes from 
Shops and Theatres. 
Gorage » building 


“score rine NR 





missioner, “Some Timely Advice to the 


Farm Mutuals”; Prof. C. J. Bradley, 
University of Kentucky, “Increased 
Taxation”; Henry Maher, assistant 


state fire marshal, Frankfort, and J. W. 


Meuver, attorney for the Campbell 
County Farm Mutual. 
Officers were reelected as follows: 


President, George Nagel, Louisville; 
vice-president, J. H. Klette, Covington; 
secretary, G. W. Frank, Louisville; 
treasurer, Louis Giener, Louisville; ex- 
ecutive committeemen, C. E. Hurst, 
Lexington, and John Hindermann, Cov- 
ington. 


Outside Agents Barred 


FRANKFORT, KY., Nov. 1.—In re- 
ply to an inquiry from Mrs. W. L. Win- 
ters of Springfield, Tenn., C. I. Brown, 
deputy insurance commissioner, holds 
that insurance policies for Kentucky 
may be issued only by licensed local 
agents. Mrs. Winters had asked if she 
could solicit insurance business in Ken- 
tucky “and then transport the applicant 
across the state line into Tennessee 
and write his application.” 








Kentucky Deputy Transferred 


FRANKFORT, KY., Nov. 1.—C. I. 
Brown, deputy insurance commissioner, 
has left for Louisville to take over the 
securities division of the insurance de- 
partment. The position was left vacant 
recently by the resignation of Dr. Mil- 
ton Board at the request of Auditor J. 
Dan Talbott. 





Name New Oklahoma Secretary 


TULSA, OKLA., Nov. 1.—George 
McCurdy was named secretary of the 
Oklahoma Association of Insurors to 
succeed R. W. Branch, resigned, at a 
meeting of the executive committee here 
Tuesday. Plans for an intensive mem- 
bership campaign were outlined and J. 
S. Pearce of Tulsa was named to head 
the drive. 


Proud of Savannah’s Record 


C. W. Ehlers of the Southern Rein- 
surance Exchange, Savannah, district 
chairman of the contest committee of 
the National Fire Waste Council for 
Georgia, is justifiably proud of the city’s 
Fire Prevention Week record. Savan- 
nah, a city of approximately 83,000 pop- 
ulation, went through the seven-day 
period with practically no fire loss. Fire 
Chief Monroe reports not a single call 
for the department came from a fire 
within a building. 


Reduction for Florida Hotels 


TALLAHASSEE, FLA., Nov. 1— 
Fire companies are returning about 
$500,000 to hotel owners in the state 
after inspection by the state hotel com- 
mission. Next year the 10 percent— 
which is the amount of this year’s agree- 
ment—will be given in reduction of pre- 
mium rates. State Hotel Commissioner 
J. B. Sullivan says hereafter there will 
be four inspections a year of all hotel 
and apartment house properties, and it is 
expected that this will give a basis for 
many changes in rates, some up and 
some down, no doubt. 








Gentry After “Wildcats” 


LITTLE ROCK, Nov. 1.—Encour- 
aged by the easy flow of money during 
the farm marketing season and the 
public’s disposition to seek bargains, the 
Arkansas department is receiving daily 
complaints regarding activities of agents 
of unlicensed companies and associa- 
tions. Commissioner Gentry is urging 
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Conducts Round Table at 
New Hampshire Gathering 

















Cc. W. VARNEY 


A lively executive session featured the 
New Hampshire Association of Insur- 
ance Agents’ annual meeting. C. W. 
Varney, national councillor and former 
association president, was in the chair. 


that purchasers in dealing with un- 
known agents demand the exhibit of 
Arkansas license. 

“Most of these wildcat companies 
style themselves insurance “associa- 
tions. Some are writing life insurance 
and others fire risks,” Commissioner 
Gentry said. “Some of them, it ap- 
pears, operate under assumed or false 
names so that officers can not overtake 
them. The insuring public should learn 
to seek insurance protection only from 
companies authorized in Arkansas.” 





Lexington Difficulties Settled 


Sam B. Walton, Lexington, Ky., local 
agent, who was recently suspended by 
the Lexington Board for having incor- 
porated his agency in violation of board 
rules, enacted when Mr. Walton was 
president of the board, has made peace 
with the board, having agreed to dis- 
solve his corporation and abide by the 
board rulings. 





All Firemen’s Agencies in Board 


LOUISVILLE, Nov. 1—The Bruce 
Hoblitzel Insurance Agency of Louis- 
ville, representing the Girard Fire & 
Marine, after operating nonboard for 
several years, has been admitted to the 
Louisville Board. This entirely clears 
up the situation as regards the Fire- 
men’s of Newark and affiliated com- 
panies, which are today represented in 
Louisville only by board agencies. 





Southern Notes | 





The Claiborne & Goodin agency of 
Richmond, Va., has taken over the 
Goodridge, Leary & Benson agency. 

Gibson, Moore & Sutton, Richmond, 
Va., have taken over the B. F. Hamilton 
& Co. agency. 

The Norfolk, Va., local board held its 
annual fall outing at the Cavalier coun- 
try club. 

Fire and tornado insurance totaling 
$1,790,854 has been placed through local 
agents on Oklahoma City schools. 

0. H. Maricle of the Curd & Maricle 
agency, Wichita Falls, Tex., died there 
after a brief illness from double pneu- 
monia. He returned a week ago from 
his honeymoon trip. 

W. Evans Fitch of the Fitch, Chad- 
wick & Co. agency, San Antonio, spoke 
before the Rotary Club at Kenedy, Tex., 
on the importance of the reduction of 
fire losses in its relatign to the increase 
in cost for the policyholder. 








News of Pacific 
Coast States 


{ ——} 


Code Is Big California Topic 


Record Attendance Expected at Annual 
Meeting of Agents at Pasa- 
dena Nov. 8-10 














SAN FRANCISCO, Nov. 1—W, 4 
Menn, president California Association 
of Insurance Agents, has issued a state. 
ment to all members urging their at. 
tendance at the convention in Pasadena 
Noy. 8-10 because of the importance oj 
the code recently filed by the associa. 
tion with the administrators of the Cali. 
fornia industrial recovery act. Mr. Menp 
says the code on file is not complete 
and that following the convention it js 
planned to submit a clause on unfair 
competition. The convention discussion 
will endeavor to determine exactly the 
practices which are to be declared “yp. 
fair. 

Brokers to Attend 


A delegation from the San Francisco 
Insurance Brokers Exchange will at- 
tend the Pasadena convention to par. 
ticipate in discussions on the proposed 
code and other subjects of mutual in- 
terest to the two groups. The brokers 
group will be headed by Milton Meyer, 
president of the exchange; J. B. Hauer, 
chairman of the conference committee, 
and Arthur Dahl, secretary of the ex. 
change. 

Indications are that this year’s con- 
vention will draw a record attendance, 
according to Frank Colridge, executive 
secretary, who has just returned from 
southern California. Automobile car- 
avans are being formed in various parts 
of the state and it is expected that a 
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very sizable “parade” will wend its . : through reinsurance, themselves and 
- to Pasadena Nov. 7. Will Preside their affiliates included, for one year 


way to 
Want Building Restrictions 


DENVER, Nov. 1—There is consid- 
erable agitation tor building code re- 
strictions here as the result of various 
éres in which the work of firemen was 
complicated by the presence of com- 
hustible materials, such as ground news- 
papers and sawdust for insulating. One 
important fire recently kept the firemen 
on the job five hours, although they 
would have exterminated it in 30 min- 
utes, it was said. 








Postpone Colorado Meeting 


DENVER, Nov. 1.—The annual 
meeting of the Colorado Association of 
Insurance Agents, which had been set 
jor Oct. 28, has been postponed to Nov. 
; The meeting will begin with a 
luncheon, and will be opened by the an- 
nual address of the president. The an- 
nual meeting of directors will precede 
the luncheon. 


Denver Agents Meet 


DENVER, Nov. 1.—An amendment 
to by-laws designed to build up the 
membership of Denver Association of 
Insurance Agents among the represen- 
tatives of association companies was 
considered at the last meeting. Rex 
Kerr, secretary, reported on the national 
convention followed by an open discus- 
sion on the auto accident prevention pro- 
gram and the posters and advertising 
material presented at the Chicago con- 
vention. 


Southern California Is Organized 


LOS ANGELES, Nov. 1.—The ma- 
rine underwriters of Los Angeles held 
a stag banquet at which the Associa- 
tion of Marine Underwriters of South- 
ern California was organized and the 
following officers elected: Harry Wood- 
ruff, Fireman’s Fund, president; B. W. 
Hilbert, Pacific Fire & Marine Agency, 
vice-president, and C. K. Brugman, Cass 
& Johansing, secretary-treasurer. The ex- 
ecutive committee includes, in addition 
to the officers, H. L. Seaton, St. Paul 
Fire & Marine, and C. V. Smith, Great 
American. Meetings will be held each 
month for discussion of current marine 
insurance problems in the southern 
California field. 








New Agents’ Organization 


LOS ANGELES, Nov. 1.—The As- 
sociation Agents Committee of South- 
ern California has been formed to 
handle certain local field conditions that 
are beyond the scope of the California 
Association of Insurance Agents, ac- 
cording to announcement by officers of 
the new organization, which is separate 
and distinct from either the state asso- 




















HERBERT FAIRALL 
Herbert Fairall of Denver, president 


of the Colorado Association of Insur- 
ance Agents, will preside at the annual 
meeting in Colorado Springs Saturday. 
Mr. Fairall conducts his own agency, it 
having been established since 1922. 








ciation or the agents’ organization that 
is being organized by the California In- 
surance Bureau. It is composed of one 
representative from each local board 
throughout the field and directed by the 
following officers: President, C. L. 
Skeen, Burbank; vice-president, T. J. 
Bromley, Pomona, and secretary-treas- 
urer, H. O. Kanthack, Burbank. 





Wrong on Denver Rates 


DENVER, Nov. 1.—Erroneous news- 
paper reports here stated that Denver 
has not had a reduction in fire insur- 
ance rates for more than ten years, 


The average fire and marine rate in 
Colorado in 1922 was 92 cents, while 


in 1932 it was only 64 cents. 


Paul Haid on Coast 
SAN FRANCISCO, Nov. 1—A meet- 


ing of fire general agents and managers 
is being held here this week to hear 
Paul L. Haid, president Insurance Exec- 
utives Association, discuss the aims and 
objects of that body. Mr. Haid arrived 
in San Francisco, Tuesday. He expects 
to return to New York by Nov. 6 in 
order to attend conferences with agents 
looking to the setting up of machinery 
to regulate the business. 











MOTOR INSURANCE NEWS 





Association Imposes Fines 





Penalties Assessed by Automobile Or- 
ganization for Fleet Violations and 
Giving Credit for Special Lock 





_Punitive action has been taken by the 
National Automobile Underwriters As- 
Sociation against eight companies and 
‘wo groups for violation of its rules. 
his is one of the most drastic actions 
which the association has ever taken to 
enforce its rules, 

The London Assurance was fined 
$500 for having required the installation 
of a Special lock on certain makes of 
cars in Chicago and allowing the as- 
sured half the price of the lock. In 
addition to the fine, the London was 
required to conform to the association’s 
tules, to refrain from any participation 
In the purchase price of the lock, 





whether by direct cost sharing, credit 
in the theft rate or by other means. 

The western advisory committee of 
the automobile association recently rec- 
ommended that a credit of 10 percent in 
the theft rate be allowed for the in- 
stallation of a special lock approved by 
the Underwriters Laboratories. 

The other penalties were assessed be- 
cause of failure to report certain fleets 
to the association and failure to bring 
rates into conformity with those of the 
association as of July 1, 1932. The 
North British & Mercantile group was 
fined $500 and the National of Hart- 
ford group $100. The following com- 
panies were each fined $100: Baltimore- 
American, Continental, State of Penn- 
sylvania, Lincoln Fire, National Union 
Fire, Rhode Island and St. Paul F. & M. 

In addition, these institutions were 
ordered to cancel the policies and re- 
main off the risks both directly and 





from Oct. 17. 
Stiffening of Attitude 


Since the imposition of these fines, 
brokers handling fleet business report a 
stiffening of attitude on the part of com- 
panies and that it is impossible to induce 
underwriters to consider any departure 
from strict rule and rate application. 

The action of the directors of the as- 
sociation in determining to enforce the 
rules of the body, regardless of the im- 
portance of the companies in violation, 
has increased respect for the organiza- 
tion. 

As premiums on fleet covers run into 
big figures, keen competition for their 
control exists in the agency and brok- 
erage fields, and every conceivable argu- 
ment is brought to bear upon under- 
writers to trim corners in considering 
schedules. With pressure upon him by 
the production department of his com- 
pany on the one hand, and by the field 
force on the other, the underwriter was 
in anything but an enviable position 
hitherto. The strong stand now taken 
by the governing organization in uphold- 
ing its rules, will doubtless be welcomed 
by the formerly harrassed underwriter, 
for it will remove pressure both from 
above and from below. 





Discounts to Insurers Are 


Banned Under Auto Code 





NEW YORK, Nov 1—Automobile in- 
surance men are interested in the NRA 
code filed by the Automobile Trades 
Association, providing among other 
things that discounts may not be al- 
lowed to anyone on automobile parts. 
Since the custom has prevailed of allow- 
ing discounts to insurance companies, 
usually of 25 percent, the operation of 
the automobile dealers’ code may in- 
crease the cost of repairs to insurance 
companies. 

Although the Automobile Trades As- 
sociation code is intended to prevent in- 
dependent repair shops from granting 
discounts, as well as applying to author- 
ized dealers and distributing agencies, 
there is a possibility that the indepen- 
dent shops will seek to escape from the 
provisions of the code and solicit insur- 
ance company accounts through ageres- 
sive competition with the members of 
the Automobile Trades Association. 








Kane Heads San F rancisco 
Auto Adjusters Association 





SAN FRANCISCO, Nov. 1.—Mau- 
rice I. Kane, superintendent of auto- 
mobile claims for the North British & 
Mercantile, was installed as president 
of the Automobile General Adjusters 
Association of San Francisco at a ban- 
quet Friday evening. A. E. Rucker, 
America Fore, is vice-president. F. L. 
Ingersoll, National Automobile Theft 
Bureau, secretary-treasurer for the 
ninth consecutive term, having held the 
office since formation of the organiza- 
tion. 

Speakers at the meeting included: F. 
J. Stuckey, claims superintendent Fire- 
man’s Fund; W. E. Schoppe, National 
Theft Bureau, most loyal gander of the San 
Francisco Blue Goose; Capt. Bernard 
MacDonald, San Francisco police de- 
partment; K. W. Withers, Fire Com- 
panies Adjustment Bureau; Elmer Bon- 
stin, Pacific National Fire; Cyrus K. 
Drew, editor “Western Underwriter”; 
Hollis McGuire, Commercial Union; 
Harold St. Claire, Chico branch Fire 
Companies Adjustment Bureau, and 
Vice-president Rucker. An_ eloquent 
address was given by T. J. A. Tiede- 
mann of the National Automobile Club, 
affectionately known among adjusters 
as “Nero” Tiedemann. 


Judgment Against Garage Upheld 


In the case of Phoenix Assurance vs. 
Pratt in the Minnesota supreme court, 


is 








(THE Northwestern is a 

strong, dependable com- 
pany writing practically 
every known form of in- 
surance on property. 
Northwestern agents get 
real sales help right when 


they need it most. 


NORTHWESTERN 


Fire & Marine Insurance Company 
John H. Griffin, President 
MINNEAPOLIS, MINNESOTA 




















A CENTURY 


OF PROGRESS 


Plan to stay at the Morrison 
when you visit the World's Fair 


e In the Heart of the Loop 
@ Only *2.50 up with Bath 
@ Bright, Cheerful Rooms 
@ Quick, Friendly Service 
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Claim Service 
Central Office 
Wallace Building Little Rock, Ark. 


327 S. La Salle St., CHICAGO, ILL. 

















CALIFORNIA 





CASUALTY & SURETY 
ADJUSTING AGENCY 
742 So. Hill St., Los Angeles 


Prompt, experienced attention rendered in- 
vestigation and adjustments under all lines 
within So. Calif. Scrupulous attention to 
Tourists. 


Raphael K. Walsh 


Peoria, Illinois 
Adjustments for Companies 


Mutual Blidg., Richmond, Va. 
Prompt and Efficient Service Since 1921 





John D. Garmire, Omaha Jack H. Mack, Scottsb 
Frank A. Sucha, Omaha Fred - —w 
John N. Highes, Omaha Ray W. Hi 








MICHIGAN 








Automobile — Casualty — Compensation 
211 North Orange St. Telephone 9432 
INDIANA 


General Mercantile Association 
Insurance Adjustments and 
Investigations 

Frank H. Rankin, Wm. 

Manager 

1263 First National Bank Building 
Detroit, Michigan Cadillac 3730-1 





OHIO 














DELAWARE 
HART COOPER 


Adjuster for Insurance Companies 
Fire—Automobile—Casualty 
Delaware Trust Building 
WILMINGTON, DELAWARE 








INDIANA ADJUSTMENT CO. 
Automobile and Casualty Adjustments 


Separate Offices at 
INDIANAPOLIS 
FORT WAYNE 
TERRE HAUTE 
EVANSVILLE 


MINNESOTA 


INSURANCE SERVICE | 
of CANTON, INC. 
619-30 se faldce 

K Detwiler, 
* CANTON. OHIO” 

Phone: 5167—after 6 P. M. 3-0 


























DIST. OF COLUMBIA 


NICHOLS COMPANY 
INSURANCE ADJUSTMENTS 





Eugene McIntire 
Adjustment Co., Inc. 
Automobile, Casualty, Compensation and 
Surety Adjustments 
Eight, East Market Street 
INDIANAPOLIS 


J. L. ROLPH & COMPANY 


ie - and Adjustments for 
the Companies Only 


McNAMARA & CO, 


Investigations and Adjustments 


All Casualty Lines—Fidelit 
Fire—Automobile—Fire i al 









































THOMAS T. NORTH 
ADJUSTMENT COMPANY 
Automobile—Fire, Theft, Collision, 
Conversion, Liability, Property Damage 


a 108 Uri Trot Bulg ||| 8 

MINNEAPOLIS, MINNESOTA ae Se te 

WILLIAM H. SEXTON THAYER J 
ADJUSTMENT COMPANY ADJUSTMENTS 


General Adjusters 
Automobile, Casualty, Inland Marine 
801 New York Life Building 
Telephone Atlantic 2037 Minneapolis, Minn 








R. M. THAYER 
Investigations and Adjustments 
All Lg nd Lines 
Representing Companies Only 
706 Keith Bidg. | 
CHerry 8398 . “CHeny on 
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PRICE SHOEMAKER & CO., 
ADJUSTERS 


Adjustments of all claims, all lines, for the 
companies, specializing in Automobile and 
Casualty. 


CORBY BUILDING ST. JOSEPH, MO. 


Thayer’s Underwriters Survey Co, 
(Incorporated 
502-3-4-5-6 Finance Bldg. 
A. Thayer, Pres. 
750 Prospect Ave. Cleveland 
ciate adjusters for the Companies in every 
ind of insurance loss. 32 years’ experience 
qualifies us. 
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BARBER & TADLOCK 
General Adjusters 
Fire, Automobile, Casualty, Burglary 


Members Kansas City Bar 
215-217 New York Life Bldg., Kansas City, Mo. 


HUNT, COUGHLIN & OGIER 
Attorneys-At- Law 


General Adjusti 
wyTrial’ Work 


seme > a E. Broad St. 
columbus, Ohio 




















Douglas W. Rodda 


BENJAMIN F. LEVINSON 
General Adjuster—Attorney 

















Representing Companies Only—All Lines Inland Marine, Burglary 
Woodward Fa ah Working. . Cc. — ‘_' Les Valentine, Mgr. 
Mutual B ic. mond, a. Lincoln 
Title Bldg., Baltimore, Md. INDIANAPOLIS — 
Prompt and Efficient Service Since 1921 Head Office: 175 W. Jackson Blvd., Chicago 
IOWA 
ILLINOIS 
Ray B. Dunley 
Cc. G. EBERTH & CO. Adtestion Ge 
ADJUSTERS PR go me ines 
All Branches Anywhere in Iowa 
Fire, Automobile—Casualty—Marine 72 Southern Surety Bldg. Phone 4-6436 
Suite a — Wells St. DES MOINES, IOWA 
CHICA 
THOMAS T. NORTH 
ADJUSTMENT COMPANY 
Established Automobile—Fire, Theft, Collision, 
GREENE, “tata 
Howard I. Kopl, Mgr. 
WHITNEY & American Bank Bldgs Kenwood 1410 
ADJUSTMENTS. Head Office: 175 W. Jackson Blvd., Chicago 
178 W. Jackson B CHICAGO 
KANSAS 
ARTHUR L. LADD & CO. | | BRITTON ADJUSTING AGCY. 


CLAIM D 
SERVICE TO INSURANCE E COMPANIES 
Automobile, Fire, Theft, Collision, Liability, 
Property Damage, Workmen’s Compensation, 


Frank L. Britton, Manager 


Adjusters of All Kinds of Insurance Claims 
Room 220 Insurance Building 


TOPEKA, KANSAS 
Office Phone 25094 Residence Phone 21550 


Dwight Bldg. 1004 Baltimore Avenue 
Kansas City, Mo. Fire, Automobile, Casualty, Burglary 
Phone Victor 1896 E. . 
Courtesy—Service ietieaseaaine ii: 
BERT E. 


STRUBINGER 


CLAIM DEPARTMENT 
CHEMICAL BLDG., ST. — 
Automobile & Casualty 
Branch: 207 Holland Bldg., “Sprineheld, Mo. 
220 N. Fountain St., Cape G jrardeau, Mo. 





CARL W. LORTZ 


Adjusting 
51-54 Ohio Bldg. & Loan Bldg. 22 E. Gay & 
COLUMBUS 
Trial Work—Investigations—A’ 
Specializing in All Casualty Lines 


Office: Maim 3572 Residence: Evergreen (si! 
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Ramsey Adjustment Service 
CHATTANOOGA 


Fire, Tornado and Inland Marine... Public 
jability . . . Property Damage ... Ast 
bile Fire, Theft and Collision. . 


. Serving 
Tennessee, North Georgia and North Alabama, 














VIRGINIA 





~ | Old Dominion Adjustment Bureau, Inc. 
Adjusters for Insurance Companies 
All Lines 
1001 State-Planters Bank Bldg. 
Richmond, Virginia 
828 Royster Building 
Norfolk, Virginia 





WISCONSIN 























All 
— 
whe NURNBERG ADJUSTMENT CO. 
) General Adjusters 
: Fire, Windstorm, Hail, Automobile, C: Ity, 
nts and Inland Marine 
Jarety Underwriters Exchange Bldg. 
“ft MILWAUKEE is 
i . Broad Pho D. 5620 
“. ie r0e BRANCH OFFICES os 
BELOIT ANTIGO 
JOSEPH RICE & CO. 
INVESTIGATIONS & ADJUSTMENT 
ALL CASUALTY LINES 
A. M. Mgr., Milwaukee Branch 
ec ce i Office 
@i Guaranty Bldg. 966 Ins. Exch. Bldg. 
+ Phone: Daly 0664 Phone: Harrison 8666 
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the Phoenix paid an insured for the 
destruction of his automobile in a road 
test, and took subrogation against the 
garage which destroyed the car in test- 
ing it on the road after making repairs. 
The Minnesota supreme court affirmed 
the judgment against the garage and in 
favor of the Phoenix Assurance. 


Auto Tornado Rates Up 


DENVER, Nov. 1—Effective Nov. 
15, an increase in automobile tornado 
rate for the mountain territory from 10 
cents to 25 cents has been approved by 
the board of the National Automobile 
Underwriters Association. The loss ra- 
tio has been excessive. 


Conference Setup 
Is Code Solution 


(CONTINUED FROM PAGE 3) 


to time. They 
chinery. 

The tribunal that is desired by the 
agents would function somewhat like the 
organizations that are set up under sev- 
eral of the industrial codes. Seemingly 
the agents have not arrived at any spe- 
cific proposal in this direction. Many 
people in the business were of the opin- 
ion that at the gatherings of the con- 
ference committees, the members would 
proceed immediately to tackle some of 
the controversial points. However, the 
agents regard these impending confer- 
ences as more or less organization meet- 
ings for the establishment of a tribunal. 

The agents say they have not pledged 
the companies that they would not file 
a code or that they would defer filing. 
Section 7 of the proposed code was re- 
vised so as to apply exclusively to pro- 
ducers. There is the implication that if 
the companies do not approach the job 
of setting up a tribunal or institute 
whole-heartedly, the agents may proceed 
to file the amended code. However, for 
the time being, the question of filing a 
code is held in abeyance. 


Statement by Bennett 


want some real ma- 


In advising members of the National 
Association of Insurance Agents of de- 
velopments in the code situation Secre- 
tary Bennett will say in the “American 
Agency Bulletin” that as a result of the 
conferences, during the past week, “Na- 
tional association executive committee 
believes that a tremendously construc- 
tive piece of work has been started, look- 
ing toward establishment of machinery 
within the insurance business which will 
carry out the purposes of the proposed 
code of fair competition at home, so to 
speak, without recourse to Washington.” 

He states “the atmosphere is clearer 
now than it ‘has been in many a day.” 
Admitting that there are many obstacles 
to be overcome, as he senses the tem- 
per of the conference, there is a deter- 
mination to overcome them such as 
never has been witnessed in the insur- 
ance business before. 

Members of the National association 
were determined that a code be filed with 
the national recovery administration, 
and at the annual convention in Chicago 
last month, directed its preparation by 
the executive committee. To quote 
Secretary Bennett: “The present ad- 
ministration of the National association 
has dedicated itself to the filing of a 
code of fair competition, and to pressing 
its acceptance to the limit.” 

Business Is Interested 


The code prepared by Mr. Bennett 
and submitted at the Chicago gathering 
supplied a basis for consideration, and 
was not intended to be final. Serious 
objection to certain of its provisions 
having been voiced by comnany execu- 
tives, Article VII of the base code was 
revised at a conference of the code com- 
mittee of the National association held 
in New York after the general meeting 
of managers and agents, and in its 
amended form appears elsewhere in this 
issue. 

The preparation of a code, applicable 
to the agents only, and the intended 





setting up within the business itself ma- 
chinery for controlling competitive con- 
ditions and the elimination of unfair 
methods will be watched with intense 
interest. 

That the joint conference of fire, 
marine and casualty company executives 
together with representative general 
agents, both fire and casualty and in- 
dependent brokers reached an agree- 
ment that promises fruitful result, is 
due in large measure to the persuasive 
and logical address of V/. E. Harring- 
ton of Atlanta, past president of the 
National association, who chanced to 
be in New York at the time on personal 
business and was induced to attend the 
sessions, Early in the proceedings when 
the agents had made clear their inten- 
tion of submitting a code, and the com- 
pany officials had set forth the reasons 
why they could not associate in such 
effort, the gathering seemed to have 
reached an impasse and Chairman 
Wolff had his gavel poised waiting a 
motion to adjourn. 

Appreciating the seriousness of the 
situation Mr. Harrington made a pas- 
sionate plea for constructive action of 
some sort, declaring that were “final ad- 
journment to be taken at this hour, it 
would be a tragedy.” Asserting that 
the question at issue was one of the 
most serious with which the insurance 
fraternity had been confronted for 
years, if at any time in its entire history, 
he said it was unthinkable that the best 
minds in company and agency circles 
should meet, and confess their inability 
to suggest the solution of problems 
common to both. If unwilling to take 
part in the preparation of a code, he 
submitted it might be wholly possible 
to set up machinery within the ranks 
that would accomplish all that was de- 
signed to be secured through the me- 
dium of a code. 


Suggestion Welcomed 


This suggestion struck a responsive 
chord in the meeting, President Bissell 
saying the proposal had possibilities. 
Other company people fell into line, 
the upshot being a decision to set up 
conference machinery. 

At the code conference, one of the 
factors that made negotiations difficult 
was that the executive committee of the 
National Association of Insurance 
Agents is under definite instructions to 
file a code. Several times during the 
conversations, the agents’ representa- 
tives told the company people that a 
code must be filed. 


Should Limit Code 


The company people told the agents 
that a code for producers should only 
touch on those points which pertained 
exclusively to producers, that they 
should not undertake to file a code 
which would dictate to the companies. 
Although there is little reason to be- 
lieve that the government would ap- 
prove a code filed by agents which dic- 
tated to the companies or attempted 
to govern the practices of mutuals and 
reciprocals, companies, general agents, 
mutuals and reciprocals would imme- 
diately proceed to file amendments and 
criticism and the authorities would 
probably call a hearing. Many people 
in the business fear that such a hearing 
would be disastrous. Grievances and 
differences would be aired and the in- 
surance business would be thrown into 
turmoil. What attitude the government 
might take would be unpredictable. It 
would cause much bad blood and would 
certainly bring insurance into the pur- 
view of federal authorities. 

The mutuals would be on hand if 
their interests were touched. That is a 
factor to be reckoned with. The mu- 
tuals are strong politically and it is in- 
conceivable that the federal government 
would cripple them. There would be 
little chance of a code being drawn ex- 
clusively from the point of view of the 
welfare of the American agency system. 

Some of the agency leaders express 
resentment that the companies did not 
confer with a committee of agents on 
the code prior to the Chicago meeting 





of the National Association of Insur- 
ance Agents. The agency people state 
that the companies were informed that 
a code had been drafted and would be 
introduced at Chicago. They say that 
companies did not offer to confer at 
that time. 

Whatever its effect-has been in the 
direction of creating employment, the 
NRA has resulted in stirring up bitter 
animosities. The capital and labor is- 
sue was fanned into heat and new feel- 
ing has been aroused as between city 
dwellers and farmers and old sores be- 
tween competitors have been opened. 
Many people in the insurance business 
regret that a by-product of the NRA 
has been the stirring up and crystalliz- 
ing of old differences in the insurance 
business. They believe it is all unneces- 
sary. The NRA is primarily interested 
in creating employment and preventing 
the exploitation of labor. To protect 
the employer, whose overhead is thus 
increased, the matter of unfair compe- 
tition comes up. The principal item of 
unfair competition, which is aimed at, 
is price cutting, made possible by the 
grinding down of labor. 

The NRA has not increased the over- 
head of insurance companies or agencies 
to a burdensome extent. As compared 
with other industries, the increase in 
overhead is trivial. Since the question 
of unfair competition flows from the 
labor problem, those who oppose the 
code for insurance, say there is no basic 
justification for seeking to govern untair 
competition in the insurance business. 

The decision of the agents to file a 
code was undoubtedly an effective tacti- 
cal measure in negotiations with com- 
panies, if nothing else. It gave the 
agents something of a whip hand and 
caused the companies to come to the 
agents. Back of everyone’s mind is the 
question whether the companies are sin- 
cere in their announced intention of tack- 
ling some of the controversial problems 
immediately or whether they see in the 
conference machinery opportunity mere- 
ly for side tracking the code. 


Assureds Protest 
Fine Arts Order 


(CONTINUED FROM PAGE 3) 


companies and the rule of a vear ago 
adopted, effective Nov. 1, 1933, to per- 
mit time for the change. This rule does 
away with the large volume of three 
year business put in force. 

All Appeals Are Denied 


Men in the field appealed time and 


Many agents and brokers consider 
that the rule threatens not only their 
fine arts business, but much else. Fine 
arts is an all-risk coverage which has 
strong appeal among persons of af- 
fluence. Premiums are large. The risks 
as a rule are fine moral hazards. 

The three and five year term policies 
had an especial appeal, since wealthy 
persons with art collections could with 
payment of one premium dispose of the 
hazard for a term of years. The de- 
mand upon such assureds to surrender 
their policies for rewriting on annual 
basis has caused much disgruntlement. 

Many assureds carrying three or five 
year term household fire and contents 
policies in the same company as their 
fine arts contracts have asked pointedly 
why the rule is applied in one case and 
not in the other. Producers, lacking 
reasonable explanation, merely say it is 
the rule. f F 

The I. M. U. A. so far refuses to 
assent to the 90-day deferment and prob- 
ably will remain firm. 


L. A. Wight, founder and senior mem- 
ber of the New York City marine insur- 
ance brokerage firm of L. A. Wight & 
Co., died at his home in Montclair, N. J., 
Oct. 26. Prior to entering the brokerage 
line he was identified with the British & 
Foreign for a number of years. 
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Palmer Extends 
Time for Lloyds 


London Underwriters Permitted 
Until Jan. 1 to Set Up 
$250,000 Fund 


REACH UNDERSTANDING 


Representatives from England Said to 
Be Agreeable to Demand in 
License Negotiations 


An extension of time has been granted 
the underwriters at London Lloyds by 
Insurance Director Palmer of Illinois to 
Jan. 1 to meet his demand for deposit 
in Illinois of $250,000 securities or other 
collateral acceptable to the department 
as a guarantee of insurance placed by 
Lloyds on Illinois policyholders. 

This was the result of a hearing at 
Springfield, Ill, Oct. 27, at which Har- 
vey Bowring of C. T. Bowring & Co., 
Ltd., of London, one of the agents for 
the underwriters at Lloyds; J. S. Lord, 


Illinois sole attorney-in-fact for the 
Lloyds underwriters, and others ap- 
peared. 


Declared Time Was Short 


It was argued by them that the time 
permitted by Mr. Palmer for making the 
financial arrangement which he de- 
manded was extremely brief and it was 
impossible for the underwriters to work 
out any arrangement for a deposit fund 
so quickly. 

The English laws regarding operations 
of insurance companies present a diffi- 
culty, it was said. The underwriters at 
Lloyds are required to maintain a large 
deposit in England, and these funds can- 
not be released there, nor can any part 
be taken out and sent to another coun- 
try. It would be necessary for the un- 
derwriters to subscribe additional funds 
for deposit in Illinois and this would 
require time to arrange. 

The conclusion of the hearing was a 
definite understanding and a promise of 
the Lloyds’ representatives to work out 
an arrangement satisfactory to Mr. Pal- 
mer by Jan. 1. 

One possible solution advanced was 
that gross premiums on all Illinois busi- 
hess written by London Lloyds be re- 
tained on deposit in the state until the 
$250,000 fund could be built up. 

It was made plain by Lloyds’ repre- 
sentatives that there was no argument 
over the sum demanded. There was no 
disposition to haggle over the deposit 
requirement or attempt to reduce it. 





Wall With Dodson & Co. 


Ph B. Wall, at one time superinten- 
tnt of agents for the Central Surety 
7 Kansas City, and the past year Bos- 
— representative of that company, has 
Sone with Bruce Dodson & Co. He 


WwW " pay 
a with the Dodson office some years 
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Scans Future Outlook in 


Casualty and Surety Field 


Must Reject Accommodation 


Lines, Stay Out of Non- 
Profit Territory 


By J.C. HEYER 


Vice-President, Commercial Casualty 
and Metropolitan Casualty 


No one familiar with the underwriting 
results of casualty-surety companies dur- 
ing the past four years can find a great 
amount of comfort when taking into 
consideration the country-wide experi- 
ence during this period of all under- 
writers engaged in multiple line opera- 
tions. 

Suppose we glance over the develop- 
ments for this period as compiled by 
the National Bureau of Casualty & 
Surety Underwriters, which includes 
country-wide results under all classifica- 
tions of stock companies entered in New 
York state: 





Total Net Loss from 
Year Earned Prems. Underwriting 
i are $ 623,287,736 $ 13,618,247 
tt. , See 642,631,243 41,548,348 
to a 610,633,234 56,294,180 
BRCM cece 529,802,776 31,013,639 
Totals... $2,406,354,989 $142,474,414 


Underwriting loss of $142,474,414, or 
5.9 percent. 


Loss Is Analyzed 


Let us analyze this huge loss, in order 
to learn just what classes of business 
were responsible for the disastrous re- 
sult: 

Workmen’s compensation coverage 
holds first place, with the following ex- 
perience: 





Total Net Loss from 

rear Earned Prems. Underwriting 
See $ 147,337,972 $ 16,503,750 
| Se 143,196,030 18,269,748 
si 1 Ree 121,552,232 23,262,132 
ee 93,148,532 16,972,585 
Totals... $ 505,234,766 $ 75,008,215 


This class produced 20.9 percent of 
the total earned premiums and caused 
52.6 percent of the total loss from un- 
derwriting. 


Surety Four Year Results 


Surety bond business took a nose dive 
in 1929 and fell deep into the loss col- 
umn for the three years following. The 
surety bond experience for the four year 
period referred to was a close second to 
compensation, with the following results: 





Total Net Loss from 
Year Earned Prems. Underwriting 
0 ee $ 51,636,460 $ 1,917,375 
ae 51,243,293 11,981,965 
Bethecéens 45,523,471 24,071,194 
(|. ee 35,384,008 18,689,013 
Totals ... $ 183,787,232 $ 56,659,547 


The surety business produced 7.7 per- 
cent of the total earned premiums and 
caused 39.8 percent of the total loss from 
underwriting. 

Automobile Experience 


Automobile insurance (liability, prop- 
erty damage and collision) made a turn 
in the right direction during 1932. How- 





ever, these coverages over the four year 








Reelected President 


of Insurance Institute 














J. V. BARRY 


Vice-president J. V. Barry of the Life 
Extension Institute of New York, a 
former vice-president of the Metropoli- 
tan Life in charge of its public relations 
department, and at one time insurance 
commissioner of Michigan, was reelected 
president of the Insurance Institute of 
America, the educational body. 








period contributed substantially to the 
total loss from underwriting: 
Net Loss or 





Total Gain from Undrwtg. 
Year Earned Prems. Loss Gain 
1929 $212,210,689 $ 3,228,317 ........ 
1930 231,292,430 11,237,867 ........ 
1931 237,211,894 Geeeeee <séenees 
1932 pil ¢ > o( Sree 5,062,698 
Totals $895,737,182 $23,753,829 $5,062,698 


Net loss from underwriting $18,691,- 
131. The automobile business produced 
37.2 percent of the total earned premi- 
ums and caused 13.1 percent of the total 
loss from underwriting. 

Accident, health and fidelity lines are 
found in the red during the four year 
period, and while the percentage loss 
from underwriting is excessive in rela- 
tion to their respective earned premiums, 
the aggregate underwriting loss sus- 
tained in these classes in comparison 
serves little purpose in locating the prin- 
cipal loss factors. 

Examination discloses that compensa- 
tion, surety and automobile produced 
65.8 percent of the total earned premi- 
ums and caused loss of 105.5 percent. 

With this picture before us, we can 
understand the importance of caution on 
the part of underwriters in accepting fu- 
ture liability under these classes. 

Many elements have caused compen- 
sation underwriters untold grief. The 

(CONTINUED ON PAGE 30) 
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Unethical Methods 
Still Big Problem 


Cut-throat 


Practices Reach Peak 
During Period of National 
Depression 


RUINING “CREAM” LINES 


Undue Emphasis Placed on Low Cost 
Makes Quality Insurance Less 
Sought by Public 


Competition keener than any ever be- 
fore experieneed has arisen during the 
depression and is rampant. Progres- 
sively, one formerly profitable casualty 
coverage after another has been made 
profitless, or positively unprofitable by 
misclassification, rate cuts, excess com- 
missions. Finally, owners’, landlords’ 
and tenants’ public liability, the best line 
now pushed by casualty companies, is 
showing definite indications of the vul- 
turelike practices and there is a threat 
to the last remaining “cream” remain- 
ing in the business. 

This is the characterization of the 
casualty business today made by a 
skilled underwriter. This man main- 
tains a “morgue” which contains infor- 
mation and data on unethical, cut-throat 
practices of competitor companies and 
agencies in specific cases. Much of the 
data is documentary. 

Reduced finances of individuals and 
businesses have placed emphasis on price 
rather than quality. There has been 
great pressure on insurance men to make 
low quotations on insurance. 


Plate Glass Is Cited 


Plate glass business once was one of 
the outstanding “cream” lines. It prom- 
ised a sure profit for most companies. 
Then the 50-50 policy appeared and the 
bars were down. Loss ratios rose to 
96 and 100 percent for some companies. 
About a year ago the National Bureau 
of Casualty & Surety Underwriters, 
New York, ruled that members should 
no longer write the 50-50 form. But 
that did not end the sale of this con- 
tract. 


Fictitious Automobile Fleets 


The 50-50 prohibition still is in force 
in the National Bureau, but there are 
said to be at least three National Bu- 
reau companies which are writing 50-50 
on a wide scale. 

Fictitious automobile fleets are taking 
more and more individual owner risk 
away from brokers and agents and lump- 
ing them in a wholesale form of writing 
that any underwriter in his sane mind 
will admit does not give any better ex- 
perience than individually, but is placed 
at much lower rate. 

Fictitious auto fleets have been 
frowned upon by state insurance depart- 
ments. No one can be found who will 
defend them, or even admit he has writ 
ten such a risk, but they are being writ- 

(CONTINUED ON LAST PAGE) 
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Texas Launches Second Bank 


Deposit Guarantee Program 





SEVEN DIRECTORS APPOINTED 





New Organization Is for State Banks 
Not Eligible to Join Federal 
System 





AUSTIN, TEX., Nov. 1.—Seven di- 
rectors of the Texas Bank Deposit In- 
surance Company to guarantee state 
bank deposits have been named. They 
are: Banking Commissioner E. C. 
Brand (ex-otficio), M. C. Driscoll, 
Houston; T. H. Heard, Heidenheimer; 
C. S. E. Holland, Houston; C. A. Fisk, 
Amarillo, J. Q. McAdams, Winters, and 
Dan Lydick, Fort Worth. These serve 
until Jan. 1, when the member banks 
elect five directors with terms of from 
one to five years each and upon one 
expiration annually terms will be for 
five years. 


Supplements Federal Measure 


State bank and trust companies not 
eligible to join the federal system of 
bank guaranty will constitute the mem- 
bership of the Texas bank deposit or- 
ganization. Texas’ first bank guaranty 
law was enacted in 1909 and repealed in 
February, 1927, when the fund was 
heavily involved. 

A bank guaranty insurance fund is to 
be accumulated through collection of 
5 percent of the capital stock of all state 
bank and trust companies and a grad- 
uated assessment on the loans, renewals 
and extensions. When the surplus has 
reached $25,000,000 there shall be no 
further assessments or collections. 


Full Machinery Provided 


Full machinery is provided to organ- 
ize the insurance or guaranty fund and 
a scale of protection to policyholders 
prescribed. The directors are called 
upon to meet at once and begin func- 
tioning. 


Joining Fidelity & Casualty 





Clark Hungerford Is Leaving the 
National Bureau of Casualty & 


Surety Underwriters 





Clark Hungerford, who has been con- 
nected with the National Bureau of Cas- 
ualty & Surety Underwriters for the 
past two years, latterly as assistant in 
the automobile department, has resigned 
to associate with the Fidelity & Casu- 
alty. For a time he will operate in the 
agency department under the direction 
of Agency Superintendent M. J. 
O’Brien, following which, it is under- 
stood, he will be transferred to the 
branch office at Albany. Mr. Hunger- 
ford’s connection with casualty under- 
writing followed immediately his gradu- 
ation from the Wharton School of 
Finance and Commerce of the Univer- 
sity of Pennsylvania in 1931, when he 
joined the staff of the National Bureau. 





Loans in September to 
Insurers Are Reported 








WASHINGTON, D. C., Nov. 1— 
Only two loans to insurance companies, 
one of $500,000 to the Maryland Cas- 
ualty, the other of $45,000 to the Iowa 
National Fire, were authorized by the 
Reconstruction Finance Corporation in 
September, according to its monthly 
report. Both loans were 4% percent in- 
terest. No part of the loan to the Iowa 
National was disbursed up to Sept. 30. 

At the close of the month the R. F. 
C. had outstanding insurance loans to- 
taling $67,794,590 disbursed, and $7,108,- 
137 not yet disbursed. During Septem- 
repaid loans 


ber insurance companies 
amounting to $982,576. 











NEWS OF THE COMPANIES 





Figures of Central Surety 





Nine Months Operations Show That a 
Profit Has Been Made 
This Year 





The Central Surety of Kansas City 
reports a profit of $68,719 for the third 
quarter, which was double that of the 
second quarter. Of the third quarter 
profit $36,857 was from underwriting 
and $31,862 in investments. The oper- 
ating profit for the first nine months 
was $30,146. A year ago there was an 
operating deficit of more than $100,000 
for the same period. 

The net premiums for the first nine 
months were $2,491,160, increase $488,299 
over the same period a year ago. The 
third quarter premiums increased $273,- 
278 over a year ago. The assets as of 
Oct. 1, were $4,540,036, increase $123,- 
799 over the June 30 statement. The 
premium reserve increased $29,947 and 
the loss reserves $122,927. The surplus 
as of Oct. 1 was $1,505,350. 


Illinois National Casualty Figures 


The Illinois National Casualty of 
Springfield, Ill., resulting from the merger 
of the original Illinois National Cas- 
ualty and the United States Underwrit- 
ers of Jacksonville now shows following 
the consolidation, capital $200,000, con- 
tingency reserve $25,000, premium re- 





nois National Casualty received 55 per- 
cent of the new stock and stockholders 
of the United States Underwriters, 45 
percent. 


Celebrates 15th Anniversary 


The Merchants Mutual Casualty of 
Buffalo celebrated its 15th anniversary 
with a convention and banquet. Speak- 
ers included President Owen B. Augs- 
purger, C. W. Brown, executive vice- 
president; F. P. Tucker, secretary Co- 
operative Fire Underwriters Association 
of New York, and G. H. Jamison, li- 
censor New York insurance department. 
More than 500 agents and employes at- 
tended. 


Employers Reinsurance Earnings 


The Employers Reinsurance reported 
net earnings of $460,646 for the first 
nine months of which $231,280 was from 
underwriting and $229,366 from invest- 
ments. This was equivalent to $3.07 a 
share. Last year the net earnings were 
$523,540 for the same period. Its cash 
on hand on Oct. 1 amounted to $791,478. 
The directors declared the regular quar- 
terly dividend of 40 cents a share. 





Casualty Company Notes 

The Builders & Manufacturers Mutual 
of Chicago has been admitted to Colo- 
rado. S. R. Fraser, Denver, will be gen- 
eral agent. 

The Oct. 1 statement of the American 
Surety shows capital $7,500,000, surplus 
$1,005,521, contingency reserve $3,734,- 








serve $283,802, assets $755,122, net | 335° premium reserve $5,802,332, assets 
surplus $52,894. Stockholders of the Illi- | $26,010,318. 
FIDELITY AND SURETY NEWS 





Liquor Bond Business Good 


Dealers Value Retailing Privilege and 
Are Careful Not to Violate 
Any Regulations 








NEW YORK, Nov. 1.—Under Con- 
necticut law, all persons authorized to 
sell beer must furnish $1,000 bond. 
Surety companies supplying the indem- 
nity receive as collateral in many cases 
savings bank deposit accounts, holding 
the pass book and certificate empower- 
ing them so to do, until the bond ex- 
pires or default thereunder occurs. 

The business is considered desirable 
by underwriters, nor is it anticipated 
that the risk will be increased in the 
altogether likely event of early repeal 
of the national prohibition statute. Li- 
quor dealers in the state value the re- 
tailing privilege they hold and are car: 
ful to refrain from any act likely to 
result in its withdrawal. 





To Extend Excise Organization 


NEW YORK, Nov. 1.—Though no 
decision in the matter has yet been 
reached, it is held probable that the 
jurisdiction of the Excise Bond Under- 
writers, an organization formed last 
May to write bonds required of dealers 
in legal alcoholic beverages in this state, 
will be extended to include New Jersey 
as well. The operation of the associa- 
tion, of which Joel Rathbone, formerly 
vice-chairman of the National Surety is 
manager, has been thoroughly satisfac- 
tory, and in the minds of surety officials 
generally no good reason exists why its 
field should not be increased. 





Reduce Saginaw Bonds 


SAGINAW, MICH., Nov. 1—Saginaw 
county board of supervisors during the 
past week approved a reduction of ap- 
proximately 50 percent in the bond cov- 
erage of county officers. This action 
was taken at the recommendation of 





the special insurance committee that has 
been investigating county insurance for 
some time. It was decided to continue 
this committee’s activities until Jan. 1 
when a final report will be made. 

An opinion was asked of the prose- 
cutor relative to a proposal that certain 
sums be set aside for use of the sher- 
iff’s department in paying premiums for 
bonds purchased personally by deputies. 
The Saginaw city attorney, a member of 
the board, questioned whether the depu- 
ties could be held liable personally for 
official acts in line of duty. 





Consider Judiciary Bond Change 


LOS ANGELES, Nov. 1.—The 
Surety Underwriters Association of 
Southern California devoted its last 


meeting to discussion of a recent change 
in joint control agreements on judiciary 
bonds by the Los Angeles Clearing 
House Association, whereby the surety 
company’s approval for withdrawals 
was made not mandatory. M. F. Doyle, 
Pacific Indemnity; W. J. Bennett, Fi- 
delity & Casualty, and J. K. Johnson, 
Aetna Casualty, were appointed to con- 
fer with the clearing house on the sub- 
ject. 





Receiver Wins Suit 


The Alabama supreme court has up- 
held judgment against the National 
Surety under a fidelity bond issued to 
the now defunct Citizens Life of Hunts- 
ville, Ala. The suit was brought by 
Frank Julian as receiver. The loss was 
caused by the dishonesty of three offi- 
cers of the Citizens Life. 


E. D. Livingston Bereaved 


E. D. Livingston, president of the 
Seaboard Surety of Ne-~ York, has the 
svmpathy of the fraternity in the sud- 
den death of his wife. Mrs. Living- 
ston was well known to representatives 
of the company, having acted as host- 





ess at the agency gathering at Asbury 
| Park a month ago. 








Send New Constitution of Aq 


Conference to All Member, 





SIGNIFICANT CHANGES Mapp 





President Putnam Points Out Benefiy 
Derived From Return to First 
Principles 





Copies of the new constitution ang 
by-laws adopted at the annual Meeting 
of the Insurance Advertising Confer. 
ence in Briarcliff were mailed to men. 
Under provisions of 
the new constitution, the conference r. 
turns to its original status before adop. 
tion of the consttution at Toronto typ 
years ago, which provided for separate 
officers for the life group and fire anj 


bers this week. 


casualty group. 


Officers hereafter will be elected t 
serve the conference as a whole, 3. 
though members of the different grows 
are free to hold meetings at any time 
The meeting of the life group will tak 
place in New York this year, as it has 
for many years in the past, during the 
week of the annual meeting of the As. 
sociation of Life Insurance Presidents 

Changes Put in Effect 

Changes in effect are: Officers may 
be permitted to succeed themselyes: 
there will be no nominating committee. 
nominations to be made from the floor: 
voting membership will be but one for 
each company, although companies may 
have more than one individual listed a 
members of the conference. 

The object of the constitution js to 
return to the first principles and remove 


all evidence of class lines. 


Hereatter 


there will be no separate officers for 
the different groups. i 
general open meetings, except in the 
case of those held by the executive com- 


mittee. 


One of the important innovations js | 
may 


that officers 


Manager 


Sessions will be 


succeed themselves, 
In the case of some offices it seems de- 
sirable for efficiency and economy that 
it be considered unnecessary to make a 
change in these offices each year, ac- 
cording to President 


publicity 


H. H. Putnam, 
department John 


Hancock Mutual Life. 

Provision for a nominating commit 
tee has been taken out, and nominations 
vill be made from the floor, thus giving 
opportunity for free discussion and ex 
pression of opinion on the officers to be 


elected by members present at the 
meetings. 
Another important change is that 


voting membership hereafter is to be 
but one for each company, although 
companies may have more than one in 


dividual 
conference. 
this 


listed as a I 
Mr. Putnam considers that 
is an excellent provision and 4 


member of the 


source of strength to the conference. 








He however, 


program. A 


Pittsburgh Agent Has 
Big Weekly Record 


Last week Paul Aten, Conti- 
nental Casualty at 
personally wrote 110 comme! 
accident and health applications. 
This may establish a new coun- 
try-wide record for number of 
commercial accident and _ health 
applications written by one pfo- 
ducer in any one week. 
teresting feature of this accom 
plishment is that Mr. Aten 1s pr 
marily a casualty and surety pro- 
ducer, specalizing in large lines. 
became convin 
that accident and health was 4 
very necessary part of his agency 
concerted drive 
among his many clients whom he 
had never approached for acc 
dent and health 
sulted in this unusual record. 





Pittsburgh, 


The in- 


insurance Tf 
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Mails Are Barred 
to Six Companies 
Canada Insurance 


- Takes Action 
Unlicensed Companies 


Department 
Against 


TRIMS. SAILS OF OTHERS 


Superintendent Finlayson Declares That 
Those Operating in a Regular 
Way Are Harmed 


The Canadian insurance department 
has withdrawn the privilege of using the 
mails in the Dominion to six United 
States companies not licensed there. 
They have been carrying on aggressive 
mail order campaigns in Canada. The 
companies affected are the American 
Travelers of Indianapolis, Burbank Mu- 
tual Life & Benefit of Los Angeles, 
Postal Life & Casualty of Kansas City, 
Prudence Mutual Benefit of Jersey City, 
Sterling Casualty of Chicago and Union 
Mutual Life of Des Moines. 


Other Companies Are Trimmed 


Superintendent Finlayson states nine 
other companies that have been active in 
Canada including the Travelers Health 
of Omaha and the Ministers Casualty 
Union of Minneapolis have been forbid- 
den to write further business in the Do- 
minion. In these cases, however, special 
arrangements have been made to permit 
them to use the postal service in order 
to keep in touch with old policyholders. 
The Travelers Health, according to Mr. 
Finlayson, is considering applying for 
admission to Canada. Other companies 
which are allowed to use the mails in 
order to contact with old policyholders 
but are forbidden to write any new busi- 
ness are the Commercial Travelers Bos- 
ton Benefit of Boston, Commercial Trav- 
elers Eastern Accident of Boston, Com- 
mercial Travelers Mutual Accident of 
Utica, N. Y., Connecticut Commercial 
Travelers Mutual Accident of New 
Haven, Illinois Traveling Men’s Health 
of Chicago, Iowa State Traveling Men’s 
of Des Moines. 

Superintendent Finlayson states that 
after an investigation he found that all 
these companies have been carrying on 
an extensive mail campaign to the detri- 
ment of the licensed companies. Hence 
he is taking drastic measures to curtail 
their Canadian activities and if possible 
force them out entirely. 


AVERILL ISSUES LIST 


SALEM, ORE., Nov. 1.—Naming 
specifically 14 benefit societies and as- 
sessment organizations which are solicit- 
ing business in Oregon but are not li- 
censed in this state, Commissioner Aver- 
ill has issued a warning to prospective 
buyers. 

_The companies listed by Commis- 
sioner Averill are: Postal Life & Cas- 
walty, Kansas City; National Aid So- 
ciety, Springfield, Ill.; National Protec- 
tive Insurance Association, Kansas City; 
Western Pacific Health Association, 
San Francisco; Capital Mutual Benefit 
Association, Denver; Sterling Associa- 
tion, Beverly Hills, Cal.; National Se- 
curity Association, Beverly Hills; Na- 
tional Accident Society, Springfield, IIl.; 
New Deal Burial Association, Dallas, 
Lex.; Economic Mutual Life Associa- 
tion, Los Angeles; Capital States Bene- 
fit Association, Willow Hill, Ill.; Amer- 
ican Aid Association, South Bend, Ind.; 
All-American Association, Hollywood, 
Cal.; Policyholders Life Insurance Asso- 
ciation, Los Angeles. 








Compensation Rate Changes 
Sought in Several States 





MAINLY IN SOUTHERN AREA 





Louisiana, District of Columbia, Mary- 
land, Georgia and Texas Among 
Territories Affected 





NEW YORK, Nov. 1.—Changes in 
workmen’s compensation rates in a num- 
ber of states have recently been made 
or official sanction for them asked. The 
regional committee of the National 
Council on Compensation Insurance 
promulgated new tariffs for Louisiana 
and the District of Columbia, both ef- 
fective as of Dec. 31. In the District 
the revised rates call for an over-all 
increase of 1% percent, while the new 
rates for Louisiana average 4.8 percent 
higher. 

Revised filings have also been made 
for Maryland and Georgia. In the for- 
mer state the change simply means a re- 
arrangement of risk classification, with- 
out change in the average figure. In 
Georgia, however, an over-all increase of 
26 percent is sought. No date has been 
set for the application of the new tar- 
iffs, although it is hoped they will be 
made effective in the near future. In 
Texas a hearing on the schedule filed 
some time ago will be held at Austin 
Nov. 16. The increase of 16% percent 
sought is made necessary mainly be- 
cause of losses on general contracting 
lines. 


Seth Leeper Has Resigned 


Seth Leeper of Chattanooga has re- 
signed from the Provident Life & Acci- 
dent of that city. He had been con- 
nected with it for more than 11 years, 
having assisted in the life, accident, 
health and claim departments, doing 
adjusting work for the last six years. 


Oregon Truck Compromise 


SALEM, ORE., Nov. 1—Public 
Utilities Commissioner Thomas’ com- 
promise with the Oregon truck men on 
enforcement of the 1933 truck and bus 
act includes waiving insurance require- 
ments of the law. Insurance for public 
liability and property damage by com- 
mercial vehicles will be carried only on 
initiative of the operators as a result 
of the agreement. Victims of collisions 
with such vehicles will have no recourse 
except through the courts, if insurance 
is not carried. 


Manzelmann on West Coast 


George F. Manzelmann, vice-president 
and agency director of North American 
Accident, was the guest at a banquet 
and business conference of its agents 
from all parts of Washington, called by 
G. C. Fuller, general agent, Spokane, 
Wash. Among the out-of-state guests 
was J. B. T. Martin, district agent. A 
similar conference will be held at Hel- 
ena, Mont. 





Automobile Fleet Ruling 
Is Announced in Indiana 











_INDIANAPOLIS, Nov. 1—Commis- 
sioner H. E, McClain of Indiana has 
made the following ruling on automobile 
fleet insurance: “Fleet insurance shall 
be designated as a contract or policy 
covering five or more automobiles 
and/or trucks, owned by an individual, 
partnership or corporation and used 
chiefly in the business of such indi- 
vidual, partnership or corporation and 
no privately owned automobiles and/or 
trucks shall be included in such fleet 
policies at fleet rates unless such auto- 
mobiles and/or trucks owned by em- 
ployes of such person, firm or corpora- 





Launch Iowa Federation; 
J. Dillard Hall Is Head 








J. DILLARD HALL 


DES MOINES, Nov. 1.—Organiza- 
tion of the Iowa Insurance Federation 
makes this state the 34th to affiliate with 
the national group. 

Heading the Iowa federation is J. 
Dillard Hall, manager United States Fi- 
delity Guaranty, Des Moines. Other 
officers include: L. J. Dougherty, presi- 
dent Guaranty Life, Davenport; J 
Bunten, Chester E. Ford, F. R. Korns, 
H. B. Loranz, State Automobile; H. E. 
Rex, Iowa State Traveling Men’s, and 
C. S. Vance, Iowa National Fire, all of 
Des Moines, vice-presidents; John W. 
Gunn, Employers Mutual Casualty, Des 
Moines, secretary-treasurer; Roy E. 
Curray, president Inter-Ocean Reinsur- 
ance; C. J. Schrup, president Dubuque 
Fire & Marine; John A. Gunn, H. B. 
Carson, R. M. Evans, H. J. Green, W. 
H. Harrison, G. A. Holland, F. H. 
Noble, H. J. Rowe, W. A. Rutledge, J. 
A. Spargur, H. F. Storjohann, M. C. 
Waterman, Thomas Watters, Jr., and 
F. C. Hendricks, all of Des Moines, di- 
rectors. 

Speakers at the organization meeting 
here included John T. Hutchinson, sec- 
retary Insurance Federation of Amer- 
ica; F. T. B. Martin, Omaha, president 
of the Nebraska federation and former 
national president, and Frank E. Hel- 
vey, Lincoln, field secretary of the Ne- 
braska organization. F. H. Noble, Des 
Moines, acted as temporary chairman. 


Strengthen Two Companies 
Western & Southern Life Adds $500,000 
Each to Its Casualty and 
Fire Affiliates 





CINCINNATI, Nov. 1—The West- 
ern & Southern Life has paid $1,000,000 
into the surpluses of its two subsidiary 
companies, the Western & Southern 
Indemnity and the Western & Southern 
Fire, $500,000 each. This contribution 
was not needed for the statements of 
the two companies remain substantially 
as they were on Jan. 1. Adding the 
new amounts gives the Western & 
Southern Indemnity $3,298,000 assets, 
$500,000 capital and $1,476,000 net sur- 
plus; the fire company $1,075,000 assets, 
250,000 capital and $753,000 net surplus. 
The companies plan to expand their 
business gradually and conservatively. 
Although other companies are showing 
losses in business this year both West- 
ern & Southern companies are showing 
gains in premium income. 











tion are actually and primarily used in 


the business of such person, firm or 
corporation and the operating expenses 
of which shall be borne by said person, 
firm or corporation.” 





Pedestrians Have 
Extra Mortality 


Travelers Finds in Study Hazard 
for Man on Foot Is 
Doubled 


WINTER MONTHS RISKY 


Dangerous to Walk on Highways, Cross 
Streets, Survey of Traffic Acci- 
dents Discloses 


The chance of injuries proving fatal 
when a pedestrian is hit by an automo- 
bile is more than 100 percent greater 
than to an occupant of a car injured 
in an automobile collision, and nearly 
50 percent greater than from injury 
suffered in all other personal injury 
automobile accdents combined, it is 
shown in a study made by the Travelers. 
Although automobile-pedestrian collision 
accidents number nearly 8 percent less 
than personal-injury collisions between 
automobiles, deaths from automobile-pe- 
destrian collision accidents are nearly 
96 percent greater. 


Winter Months Are Worse 


The first and last quarters of the year 
are most hazardous for pedestrians, the 
rate of pedestrian death per accident 
being 25 percent greater in those pe- 
riods. 

When an elderly person is struck by 
an automobile the probability of death 
is much greater than for younger per- 
sons. The rate of death per person in- 
jured among pedestrians 65 years of age 
and over is 265 percent worse than the 
average for all ages. In the ages up 
to 14, summer months are shown to be 
especially dangerous, while among pe- 
destrians over 15, winter months are 
more hazardous. 

The most dangerous thing which a 
pedestrian can do in motor vehicle traf- 
fic is to walk along country highways. 
The rate of death among pedestrians in 
such accidents is approximately three 
and a half times as great as the aver- 
age for all pedestrian accidents. Data 
for New York State show that the rate 
of pedestrian death per accident along 
rural highways during dusk and dark- 
ness is nearly 48 percent worse than 
during daylight. 


Crossing Street Dangerous 


The safest place for a pedestrian to 
cross the street is at an intersection with 
the signal. The rate of death for pedes- 
trians crossing an intersection against 
a signal is nearly half again as great 
as crossing with the signal. The rate 
in crossing diagonally is twice as great,, 
and in crossing between intersections 
the rate is one and a half times as great. 

Automobile-pedestran collision acci- 
dents constituted only 38 percent otf 
all personal-injury automobile accidents 
last year, yet deaths from mishaps in- 
volving pedestrians were nearly 47 per- 
cent of all motor vehicle fatalities. 
Throughout the country last year 
around 13,500 persons were killed in 
more than 280,000 automobile-pedestrian 
accidents. 


Invalidates Insurance 


The New Jersey supreme court up- 
holds the provision of an automobile 
liability policy invalidating the insurance 
if the automobile is used for transporta- 
tion of passengers for hire. It holds the 
provision of the policy is in the nature 
of a condition subsequent, a compliance 
with which is essential to the right of 
recovery under the contract. Neilson vs. 
American Mutual Liability. 
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principal factor confronting companies, 
however, has been and I fear will con- 
tinue to be inability to secure adequate 
premiums for the liability assumed. 

The prospect of increasing rate levels 
to the point of producing adequate pre- 
miums appears to be hopeless, because 
of interference on the part of those hold- 
ing or seeking political office in their 
desire to win public support in order to 
further their selfish ambitions. 

Much has been published within the 
past year or two to the effect that un- 
controllable circumstances brought about 
by the depression are responsible for the 
huge losses sustained by the underwrit- 
ers. I am willing to admit that this is 
true, but only to the degree of increas- 
ing the already established underwriting 
losses suffered in years prior to the col- 
lapse of industry. 

Losses in Good Years 


Proof of this is found in the under- 
writing results during 1926, 1927 and 
1928, listed below: 


Total Net Loss from 
Year Earned Prems. Underwriting 
Lo ere: $ 136,137,191 $ 11,675,092 
3 ae 141,130,955 10,478,896 
TORS v2.00 00 139,911,961 8,078,904 
Totals $ 417,180,107 $ 30,232,892 


For this period the companies sus- 
tained a loss from underwriting of 7.2 
percent, while during the four year span 
trom 1929 to 1932, inclusive, the loss 
from underwriting amounted to 14.8 per- 
cent. 

By this method of comparison we 
reach but one conclusion—compensation 
business has been, and still is, wnprofit- 
able as a class. More grief developed 
because of the unfortunate circumstances 
created by reason of the breakdown of 
general business. 

Compensation needs _ revolutionary 
treatment to cure its chronic disease as 
a breeder of loss, if the companies pur- 
pose to continue assuming liability under 
this class. 

May Force Retirement 


Past experience does not warrant ex- 
posing invested capital to the loss that 
is certain to result from active partici- 
pation in such a dangerous field, and 
unless great relief finds its way to the 
companies now writing compensation 
the business will sink into such chaos as 
to force underwriters to retire completely 
as a measure of safety. 

Companies have struggled with this 
issue in an effort to satisfy demands of 
agents and brokers for years, only to 
awaken to the pain and suffering of loss 
of surplus. Invested capital has marched 
shoulder to shoulder, trusting that forces 
under able leadership might conquer the 
influences that apparently oppose pro- 
tection of every reasonable safeguard to 
its existence. 

The reserve profit in other lines of 
business is no longer found to offset 
losses under compensation, so the situa- 
tion becomes more serious. How long 
can invested capital stand up under this 
drain on surplus? 


Surety Bond Business 


Surety bond business is unlike casu- 
alty in that it deals with credit, guaran- 
tees faithful performance, and repay- 
ment upon demand of designated moneys 
deposited, as well as many other forms 
of guarantees. 

The very nature of the fundamental 
principles of this business makes it 
highly sympathetic with economic con- 
ditions, and this proved conclusively to 
be the case, as shown by the losses in- 
curred during the period of this review. 

Companies, in their eagerness to build 
volume, let the underwriting bars down, 
with the result of spreading upon their 
books an increase in premium income 
under this class of approximately 65 
percent from the close of 1923 to the end 
of 1929. 

Optimism, judgment, led 


not good 





this forward surety premium movement 
into a pitfall well known to all seasoned 
underwriters, but, blinded by the rays 
of optimism, the majority marked time 
with the volume band and failed to heed 
the shadows of good judgment, with the 
result of a drop of $56,659,547 down the 
pitfall of loss from underwriting. 

The banking business was also on a 
merry frolic, all tuned up, seeking glory 
with growing pains, and when old man 
depression tossed that bomb which ex- 
ploded right in the heart of our economic 
structure they dropped by the wayside 
so fast one could not believe it to be 
true. 

Credit can be underwritten with every 
degree of safety, but not on the basis 
of volume. The surety bond business 
is a very profitable line when underwrit- 
ten with the exactness that the exposure 
demands. 

Improvement in 1932 


It is only proper to give due credit to 
the automobile business. While as a line 
it has not, during the past ten years, 
delivered an underwriting profit, we 
must admit that the recent economic dis- 
turbances contributed a strong part in 
increasing loss. 

The sad years of 1930 and 1931 are 
behind us, and the only reason one can 
find peace of mind in connection with 
this business is that those two years 
were exceptions to the average. 

The unusually unfortunate loss can 
possibly best be ascribed to inadequate 
rate levels, claim minded public, higher 
verdicts, and fraudulent claims. These 
pitiful conditions have shown great 
change for improvement, which is evi- 
denced by the profit of $5,062,698 for the 
year 1932. 

I believe it is reasonable to expect a 
fair return from the automobile classes 
provided sound judgment is exercised 
in the underwriting of this business. 


Rewards of Conservatism 


The future outlook for the casualty- 
surety business is indeed most encour- 
aging, from the standpoint of profit or 
fair return on invested capital, and I am 
convinced that well managed, conserva- 
tive minded operators will have no need 
for red ink in their final experience 
schedules. 

However, no company can hope to 
run business off their books at a profit 
if it permits desire for volume to out- 
weigh common sense. 

I see no glory in directing attention 
to a great premium volume on which a 
Icss results. On the other hand, I do 
find satisfaction in being able to make 
reference to the fact that an underwrit- 
ing profit resulted on the business trans- 
acted. 

Possibly the greatest loss factor to 
overcome is that well known weakness 
on the part of so many underwriters to 
accept questionable risks as an accom- 
modation to agents and brokers. 

Many companies are still extending 
their facilities under certain classes of 
business in non-profit territories, trust- 
ing solely to luck as to the outcome of 
experience on these lines. 


Must Act Courageously 


These two loss factors—accommoda- 
tion on questionable risks and extension 
of facilities in non-profit territories— 
must be treated with determination and 
courage of conviction, if one intends to 
conserve the stockholders’ interests. 
Such a program offers little encourage- 
ment insofar as premium volume is con- 
cerned, but such common sense prac- 
tices hold great encouragement for in- 
vested capital. 

There is a silver lining for those com- 
panies that recognize indisputable facts 
surrounding the casualty-surety business, 
which from past experience do not even 
make the question debatable as to what 
treatment is wise. Companies that adopt 
a sane underwriting program with teeth 





will head for the city of Profittown, 
while the others will continue to follow 
the road of grief to Lossville. 

I believe it only reasonable to expect 
all companies engaging in compensation 
to curtail their writings, and personally, 
it would not surprise me to learn of 
many retiring completely from the field, 
because they have no desire to continue 
acting as bankers for this social experi- 
ment. 

Rates charged do not adequately com- 
pensate companies for awards under 
compensation laws, and as both rates 
and benefits are in a large measure con- 
trolled by public officials who are sym- 
pathetic with public opinion, the chances 
of making the line attractive to the com- 
panies appear to be hopeless. 

No Prospect of Relief 


Some companies, because of fear oi 
losing premium income not only in this 
class but others, will struggle with this 
intolerable issue, alibiing loss in surplus 
by attributing it to competition. While 
I have the greatest respect possible for 
all classes of producers, because, in the 
final analysis, their success means com- 
pany prosperity when measured with 
equal fairness to both, I am unable to 
see how it is possible for companies to 
continue in a line of business of such 
magnitude that year after year develops 
millions in underwriting loss, particu- 
larly as there is no prospect for relief 
in sight. 

During the past three years, 1930, 1931 
and 1932, stock companies have sustained 
an underwriting loss of approximately 17 
percent on compensation business of 
$358,000,000, or $60,860,000. 

These same companies spread on their 
books premiums in other lines of $1,- 
325,000,000, on which no profit was real- 
ized. As a point of illustration, however, 
suppose we assume that a profit of 2.5 
percent was reasonable to expect, which 
would have. produced a profit in dollars 
amounting to $33,125,000. 

The answer is obvious: For the privi- 
lege of writing $358,000,000 in compen- 
sation the companies lost $60,860,000 in 
order to make $33,125,000, or damaged 
surplus to the extent of $27,735,000. How 
long can the public expect the stock- 
holders to permit this result to go by 
without protest? 

All engaged in casualty management 
fully appreciate the incurable state in 
which we find this class of coverage, but 
few seem willing to submit to the opera- 
tion necessary to remove the disease. 


Situation Growing Worse 


News items and editorials have been 
published by the score on the importance 
of bringing some relief to companies in 
connection with compensation, but to no 
avail, and recent insurance reports would 
indicate that the situation is growing 
worse rather than showing improvement. 

Under present conditions one cannot 
point with criticism at a company refus- 
ing to accept compensation business, be- 
cause of the vast damage this line has 
and is causing. 

Unlike compensation, the surety bond 
business has much to offer companies 
in the nature of future profits, but only 
provided underwriters learn to say no 
to submissions where there is the least 
question of doubt as to the case under 
consideration. 

No company should undertake adven- 
ture into the bonding field without equip- 
ping itself with highly trained crew of 
experts whose experience makes it pos- 
sible to locate all the dangerous pitfalls, 
because they are deep and breeders of 
numerous huge losses. 


Can’t Be Taken for Granted 


Nothing in connection with this busi- 
ness can be taken for granted; every 
underwriting step must be tested, and 
soundings of each must touch bottom. 
The bonding business, by reason of its 
very nature, can have no accommodation 
considerations; each submission must 
stand or fall on its own merits. 

Surety bond business is not insurance 
in any sense; it deals purely with credit 
and demands the same technical treat- 
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Dies from Shock 

















F. B. ALLDREDGE 


F. B. Alldredge, well known Des 
Moines casualty man, died at Kokomo, 
Ind., from shock following a fire in the 
residence where he was a guest. He 
was vice-president of the Lion Bonding 
of Omaha, which retired from business 
in 1921, and for many years had been 
active in the business in Des Moines. 4 
son, Dallas E. Alldredge, is now in the 
insurance business there. 








ment that a_ successful hard-boiled 
banker gives a substantial loan. 

The scope of opportunities in the 
bonding field is indeed great, and the 
future outlook for this branch of our 
business offers greater profit than any 
form of coverage underwritten by cas- 
ualty-surety companies today, if handled 
wisely. 

Underwriting authority must be re- 
stricted to those well seasoned with long 
and rich experience; such power cannot 
be vested in individuals who lack the 
courage of their convictions; only those 
possessing strength of mind are qualified 
to serve a company in underwriting ca- 
pacities. 

Increasing the Rates 


The rate-making organizations for 
automobile insurance have accomplished 
more in bringing rate levels in balance 
with experience than rating bodies for 
some of the other classes, and as a re- 
sult this class stepped out of the loss 
column in 1932. 

Upon referring to the underwriting re- 
sults for the year 1932 you will note a 
profit of $5,062,698. Tihis figure broken 
down as to class of coverage shows the 


following: 

Class Profit Loss 
Ns SCC ee 4,900,595 
Property damage ..$9,192,964 =... 
Collision ...cecccoee 770,327 sa eeese 
TEE PRONE vswiet dees Saeueers 5,062,698 

$9,963,291 $9,963,291 


It is reasonable to assume that the 
rate revision made during 1932 will re- 
flect a more even distribution over these 
three classes. 

The sacrifices made by companits 
during 1929, 1930 and 1931 were severe, 
but the present loss trend certainly offers 
a very hopeful picture for the future. 
The outlook is most encouraging, Pre 
vided companies maintain a firm position 
on the rate question and refuse to be- 
come alarmed by the dangerous competr 
tive practices of a few cut-rate oper 
ators. 5 : 

The insurance graveyard is full o 
companies that strayed from the beaten 
path via such short cuts as excess con 
missions, cut rates and other unsound 
practices. No company can afford te 
contract for more than the traffic wil 
bear, and it goes without saying that 
those who fail to operate with a '" 
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amount of intelligence will pass along 
to rest with the others. 
Management, as well as agents and 
brokers, have in the past overlooked the 
reatest of all dividend paying lines by 
neglecting to concentrate their efforts on 
these miscellaneous coverages. The rea- 
son for their failure to till this fertile 
feld is their greed for premium income 
on a quantity rather than a quality scale. 
Field men have been encouraged to 
believe that premium income in their 
territories measures their value to many 
companies, and having this thought in 
mind they have centered all forces on 
the developments of classes most popu- 
iar with agents and brokers, such | as 
automobile, compensation, employers’ li- 
ability, and surety. 
go and brokers have gained the 
impression, by reason of the attitude of 
feld men, that their commission income 
is largely dependent upon large risks 
and forms of coverage that offer the 
least possible sales resistance. 


Results Are Set Forth 


It is unfortunate that this view has 
been permitted to grow to the extent of 
its present day proportions, because facts 
prove it to be grossly false. Field men 
are measured by the underwriting profit 
yardstick in their respective territories, 
not volume. Agents’ and brokers’ com- 
mission income should be built on 
classes of business on which they enjoy 
renewals rather than on target lines or 
classes of business subject to attack by 
the masses. 

Few engaged in the insurance business 
fully appreciate the golden opportunities 
at hand in the miscellaneous lines, and 
in order that you may visualize the 
greatness of the possibilities in connec- 
tion with this business, I am listing be- 
low earned premiums and underwriting 
results for these classes during 1929, 
1930, 1931 and 1932: 





Total Net Gain from 

Year Earned Prems. Underwriting 
Se ccese $ 98,423,549 $ 9,855,455 
1980... 000% 98,355,900 5,318,841 
1931 ° 92,460,316 3,785,307 
ae 83,092,309 2,128,611 
Totals ... $ 372,332,074 $ 21,088,214 
Here we find sunshine. A profit of 


5.6 percent. 

This business is sold, not bought, and 
building income from this source re- 
quires hard work on the part of field 
men and producers, but the reward in 
renewal commission income because of 
its permanency in favor of the producer 
as well as the quality in the interest of 
invested capital fully justifies the labor. 

Management is rapidly returning to 
conservatism, and it is gratifying to note 
the true spirit of cooperation on the part 
of agents and brokers in this inevitable 
policy for guarantee of safety. 

Volume is suffering a speedy retire- 
ment in favor of quality, which in the 
final analysis will create insurance sta- 
bility, a situation close to the hearts of 
both producer and underwriter. 

Companies have at last come to realize 
the prudence of selecting fields in which 
activities are reasonably interesting as 
an attraction for invested capital. 

The casualty-surety business needs no 
miracle to change its future outlook, be- 
cause every line clearly determines just 
what action must be taken in order to 
sateguard its survival. 

Profit from underwriting appears cer- 
tain for those who are willing to restrict 
operations within selected territories, 
and to decline to write unprofitable 
classes, or to assume liability on ques- 
tionable risks. 

Courage and determination are all that 
needed to keep the casualty-surety 
business on the right side of the ledger. 


is 





Ask Auto Rate Investigation 
BAYONNE, N. J., Nov. 1.—The 
chamber of commerce and the Bay- 
onne Kiwanis club have requested Gov- 
enor Moore and the New Jersey legis- 
ig to have the automobile liability 
sigh hvestigated in Hudson county, on 
mle grounds that the rates are exces- 
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W ORKMEN’S COMPENSATION 





Wisconsin’s Pool Is Deplored 


Piepenbrink of New Amsterdam Cas- 
ualty Comments on Perplexing Com- 
pensation Situation—Talks Pointedly 


E. A. Piepenbrink of Milwaukee, gen- 
eral agent of the New Amsterdam Cas- 
ualty, commented pointedly on the com- 
pensation insurance situation in Wiscon- 
sin at the meeting of the Wisconsin 
Association of Insurance Agents in 
Fond du Lac last week. He opened his 
remarks by saying, “What are you going 
to do with compensation insurance after 
you sell it? The situation is indeed 
perplexing because the companies are 
determined to write as little as possible.” 
He intimated that a number of large 
multiple line stock companies are con- 
sidering withdrawing from Wisconsin 
on compensation because of the situa- 
tion there. Compensation insurance 
costs in Wisconsin are higher than in 
any other state except New York. Be- 
cause of the compensation insurance 
pool in Wisconsin a number of agents 
will tender a risk to three companies 
and when it has been rejected by the 
three companies it will immediately go 
into the pool. 


Gotten to Be a Habit 


Mr. Piepenbrink said: “This has got- 
ten to be such a habit with Wisconsin 
agents that I venture to say that in a 
very short time there will be a million 
dollars in premiums in the pool in this 
state.” 
of the pool in Wisconsin and asked the 
pointed question: “Will it stop at com- 
pensation only? 
branch out into other lines with the nat- 
ural result that a good deal of the busi- 
ness in the state will be carried in pools 
instead of being written through agents. 

“The companies have lost plenty of 
money on compensation. Agents ex- 
pect their companies to take their poor 
compensation risks and then turn 
around and give their choice business 
to specialty companies or companies 
paying a little higher commission. Many 
cases that go to the pools should not 
go there at all. With a little bit of 
working around on the part of an 
agent in realigning his business other 
than compensation, many compensation 
risks would be carried by companies if 
the other business on which the com- 
panies could make a profit went along 
with the compensation. 

In directing his remarks to the agents 
he said: “If you are giving your com- 
pany your other casualty lines, then that 
company should carry the compensation 
also.” 


Governor Suspends Wenzel 


BISMARCK, N. D., Nov. 1—For 
“misconduct, malfeasance, crime in of- 
fice, neglect of duty in office and gross 
incompetency,” Governor Langer of 
North Dakota has suspended R. E. 
Wenzel as chairman of the North Da- 
kota workmen’s compensation bureau. 
Mr. Wenzel has indicated he will con- 
test the action in court. 


Law and Medical Practices Up 


NEWARK, Nov. 1.—The preferred 
list of attorneys in compensation cases 
and the number of cases they handled, 
and the number of cases and fees of 
doctors featured the second hearing of 
the New Jersey workmen’s compensa- 
tion commission. The New Jersey de- 
partment of labor presented a tabulation 
showing that attorneys’ fees ranged from 
$3825 to $3,345. 

A. R. Lawrence of the compensation 
rating and inspection bureau gave figures 
on premiums and losses for the various 
member companies. Chairman McBride 
of the commission said it looked like 





He was alarmed at the growth | 


It is very liable to} 





only a matter of time before the state 
would ‘have to establish an insurance 
fund or seek further regulation of cas- 
ualty companies. 

At the hearing it was intimated that 
casualty company men may be called in 
again to testify as to charges that cer- 
tain doctors are earning from $500 to 
$750 a week through fees paid by peti- 
tioners. 


Revise Gold Mining Rates 


SAN FRANCISCO, Nov. 1.—Revi- 
sions in compensation rates for gold 
mining are now being completed in ac- 
cordance with the amendment adopted 
at the last session of the California 
legislature, which requires a segregation 
in rates between surface and under- 
ground workers. These revisions must 
be promulgated by the insurance com- 
missioner before Jan. 1. 


Industrial Disease Board Formed 
TRENTON, Nov. 1.—The New Jer- 


sey commission, organized to inquire 
into with a view to determine a preven- 








tion and control of silicosis and pneu- 
monoconiosis and the compensation of 
those who contract them, has named 
Senator Leroy Loder as chairman and 
F. S. Kellogg as vice-chairman. Because 
of the involved medical aspects of the 
problem it was indicated here that the 
report of the commission to the New 
Jersey legislature would not be ready 
until well after the first of the year. 


Miss Flagg Heads Librarians 


Miss Edith M. Flagg, librarian for 
the Metropolitan Life, was elected 
chairman of the insurance library divi- 
sion of the Special Libraries Associa- 
tion, at the annual meeting in Chicago. 
The vice-chairman is Miss Abbie G. 
Glover, assistant librarian Insurance Li- 
brary of Boston, and secretary is Miss 
Helen M. King, assistant librarian 
Provident Mutual Life. 

The principal speaker at the meet- 
ing of the insurance group was W. H. 
Cameron, managing director National 
Safety Council. 

The insurance group is preparing a 
list of subject headings for use by in- 
surance libraries. Such a record is ex- 
pected to be of value to the company 
library, those contemplating organizing 
such a department or to a company 
maintaining a central filing department. 
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agents’ heads. 
A Stock Company 








@ Experience gained through meeting many and varied conditions removes the 
always dangerous snap-judgments and vacillating practices that bring gray hair to 
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ACCIDENT AND HEALTH FIELD 





To Operate on Agency Basis 





President of Sportsman’s Mutual of 
Washington, D. C., Says Company 
Plans to Seek License in Many States 





President Charles Miner of the 
Sportsman’s Mutual Assurance of 
Washington, D. C., which has been ac- 
tively soliciting accident coverage on 
college and high school football and 
other athletic teams, offering a contract 
particularly suited to athletes, announces 
that it will operate on an agency basis. 

“The company will not organize an 
entirely new agency system,” President 
Miner said. “We prefer wherever possi- 
ble to utilize the services of those al- 
ready in the insurance business and to 
recognize them on a straight commis- 
sion basis of 15 percent, which rate is 
maintained on renewal. We have had 
correspondence with one or more brok- 
ers or agents in practically every state 
in the union. While we accept business 
direct, we prefer that the assured nego- 
tiate the same with us through his regu- 
lar agent or broker.” 

It is stated that the activities of the 
company are national in scope and that 
it will apply for license in the various 
states as soon as it is in position to 
do so. 





Liquidation Is Requested 


Liquidation and dissolution of the 
Underwriters Mutual Life, a Negro as- 
sessment concern of Chicago writing 
life, accident and health, has been re- 
quested by Insurance Director Palmer 
of Illinois. The petition alleges that 
the Underwriters Mutual has assets of 
$46,121 and liabilities of $57,661. As of 
Dec. 31, 1332, the company reported, re- 
ceived from policyholders $57,930, total 
income $62,160, payments to policyhold- 
ers $17,719, other disbursements $34,676, 
admitted assets $55,406, policyholders’ 
reserve $32,336, total liabilities $47,670, 
surplus $7,736, insurance in force $2,- 
160,642. 





New York Club Opens Season 


The Accident & Health Club of New 
York held a Halloween dinner and 
smoker as its first meeting of the sea- 
son. A feature of the entertainment 
was a burlesque of the New York 
mayoralty campaign, with Hugo Henn, 
Indemnity of North America, imperson- 
ating F. H. La Guardia; H. A. Usher, 
Aetna Life, representing Joseph McKee, 
and A. J. Mountrey, Standard Surety, 
in his inimitable style of oratory making 
a hit in the character of Mayor O’Brien. 

The New York club starts the sea- 
son with a membership of over 110 ac- 
cident and health claim, underwriting 





Special Agent Wanted 


The Employers’ Liability Assurance 
Corporation has an opening for a Spe- 
cial Agent to travel the state of Ohio. 
Apply in writing to 


THOMAS E. HANLON 
1804 First National Bank Bldg., 
Cincinnati, Ohio. 








Experienced Casualty Underwriter 


Wanted 
The Employers’ Liability Assurance 
Corporation has an opening in its 
Cincinnati, Ohio, office for a young 
man with underwriting experience in 
all casualty lines. Apply in writing to 
THOMAS E. HANLON 
1804 First National Bank Building 
Cincinnati, Ohio 














and service men. It has just issued a 
new directory, listing the officers and 
members and past presidents and giving 
a brief history of the club. 


Hospital Mutual Organized 

OKLAHOMA CITY, Nov. 1—A 
charter has been applied for by the 
Hospital Mutual, Inc., which wili write 
hospitalization for policyholders on a 
stipulated premium basis. The plan is 
to provide 21 days’ hospitalization for 
policyholders when their condition jus- 
tifies it, to be determined by their phy- 
sician. For this service, an annual pre- 
mium of between $9 and $12 will be 
charged. The provisions of the policy 
exclude rest cure patients. W. P. Da- 
man of Oklahoma City, is president; 
Hugh Watson, Houston, Tex., vice- 
president; P. C. Daman, secretary and 





W. D. Snell, treasurer, both of Okla- 
homa City. The officers and O. K. Mor- 
rell, Oklahoma City, will be directors. 
It will operate as a mutual without 
capital stock. 





Receiver for Commonwealth A. & I. 


The superior court in Indianapolis 
has appointed M. T. Harrell receiver 
for the Commonwealth Accident & In- 
demnity of that city. The appointment 
was made on complaint of the Indiana 
attorney-general, It is an assessment 
accident and health company, which re- 
ported premiums of $2,763 and losses 
$112 in 1932. 





Burford and McKinnon Speak 


LOS ANGELES, Nov. 1.—At the 
last meeting of the Accident & Health 
Managers Club of Los Angeles H. L. 
Burford, vice-president California Agen- 
cies, and A. G, McKinnon, president of 
Unity Mutual Life & Accident of Los 








Angeles, spoke. 
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In a production contest held between 
Jan. 1 and Sept. 30, the Lumbermen’s 
Mutual Casualty of Chicago awarded 48 
trips to the Chicago Century of Prog- 
ress with all expenses paid. The win- 
ners congregated in Chicago for a four- 
day celebration. As a climax to the 
entertainment, they were the guests of 
President James S. Kemper at the 
Union League Club, while the ladies of 
the party were entertained by Mrs. 
Kemper at the Woman’s Athletic Club. 


A. C. Arnold, manager bond depart- 
ment Standard Accident in Chicago, who 
has been laid up at home for several 
weeks, is reported to be recovering 
slowly but probably will not be able to 
return to work for some time yet. 

W. G. Minner and C. A. Barnett, New 
York metropolitan managers for the 
Zurich, were in Chicago a few days 
conferring with United States head of- 
fice officials of that company. 

George R. Wentz, assistant secretary 
of the St. Paul-Mercury Indemnity, has 
been making a business trip on the Pa- 
cific Coast and through the southwest. 
He visited J. R. MacKay, Pacific Coast 
manager at San Francisco, and planned 
to stop off in Texas on his way home. 


B. O. Montgomery of Des Moines, 
head of the Iowa claim department of 
the Fidelity & Casualty, died there fol- 
lowing a three-month illness. <A brain 
tumor caused death. 

L. C. Wilsey, head of the Globe In- 
demnity’s personnel department, spoke 
before the West Hudson, . Ki- 
wanis Club on “Getting on in Business.” 
Mr. Wilsey is president of the New 
Jersey Vocational Guidance Association. 

Charles M. Hebble has become under- 
writer at the head office of the Buckeye 
Union Casualty of Columbus, O. He 
was formerly connected with the Thomas 
Hanlon general agency in a similar ca- 
pacity at Cincinnati. Mr. Hanlon is gen- 
eral agent of the Employers Liability. 
Mr. Hebble is the son of C. R. Hebble, 
editor of the “Fire, Casualty & Surety 
3ulletins” of THE NATIONAL UNDER- 
WRITER. The son is a graduate of Ohio 
State University. 

George L. Schulze, vice-president in 
charge of claims of the American Auto- 
mobile of St. Louis, died from pneumonia 
Sunday night. Funeral services were 
held Wednesday afternoon in St. Louis. 

Mr. Schulze joined the American Au- 
tomobile in 1913 as a claims attorney 
and was elected a vice-president in 1925. 
He graduated from the law school of 


St. Louis University with the highest 
honors in his class and was admitted to 
the Missouri bar. He was engaged in 
the title and abstract business before 
joining the American Automobile. He 
was 48 years of age. 


J. C. Onderdonk, vice-president of the 
Bankers Indemnity, is in Chicago for 
several weeks, keeping an eye on the 
branch office activities of his company 
in that city, in the absence of Manager 
H. G. Magargal, who is taking a vaca- 
tion in Wisconsin. Mr. Magargal has 
not been in good health. 


James B. Kahle, 58, president of the 
Central Casualty, Columbus, O., died 
there after a three days’ illness of heart 
disease. Mr. Kahle was a native of 
Pomeroy, O., and had practiced law in 
Columbus for 31 years. 


The title of actuary has been conferred 
upon A. Z. Skelding by the governing 
committee of the National Council on 
Compensation Insurance. Mr. Skelding 
has been assistant actuary for the past 
four years in charge of the actuarial and 
statistical work. His present appoint- 
ment, General Manager W. F. Roeber 
states, “involves no change in duties, but 
was made in recognition of his demon- 
strated ability.” 


Plan Immediately to Form 
National Brokers Federation 





(CONTINUED FROM PAGE 4) 


executives and agents Oct. 24, President 
Rice of the Insurance Brokers Asso- 
ciation of New York stated bluntly he 
was opposed to the suggested code, 
which failed to recognize the broker as 
a business producer. 


Submitted Code Recently 


The brokers of this city, in conjunc- 
tion with those of Boston and San Fran- 
cisco, submitted a code to the NRA 
some weeks ago, the pledge following 
the lines of that offered by the National 
3oard and the Association of Casualty 
and Surety Executives, dealing merely 
with minimum wages and maximum 
hours of labor. Whatever code which 
the brokers of the country might file, 
Washington advised, would be subject 
to centralized administration, supplying 
thereby an additional reason for the 
creation of a national brokers’ organi- 
zation. 

While there appears no immediate in- 
tention of formulating a code of prac- 
tice by the middle men, if this should 
result it would follow the creation of 





a countrywide association. 





Unethical Methods _ 
Stiil Big Problem 


(CONTINUED FROM PAGE 27) 


ten just as rapidly as certain producers 
can find a pretext upon which to bage 
a claim of “central control.” 

There are certain companies which 
more or less promiscuously offer 20 
50 percent off manual. It appears to 
matter little that some of these com. 
panies show definite signs of impover. 
ished finances; apparently are  treaq. 
ing the same road of volume at any cog 
that has caused the ruin of several well 
known companies in the last year or go, 


Cut-Rate Practices 





There are companies which have q 
reputation for quoting, say, 10 percent 
under any rate offered in competition, 
The underwriter mentioned above has 
tested the matter out by quoting a ruin. 
ous rate that, he said, if accepted, he 
would have had to repudiate; only to 
have the risk taken by one of the cut. 
throat competitors at 10 percent less, 

O. L. & T. formerly showed low logs 
ratio, running from 5 to 20 percent in 
the “good old days.” The ratio is well 
up, averaging 30 to 35 percent, it was 
said, with a rising trend. There stil] js 
profit in the coverage but it is pointed 
toward the red side of the ledger. Manv- 
facturers’ and contractors’ liability coy- 
erages also for the time being are good, 

One underwriter finds payrolls still 
very low in spite of the NRA. Fidelity 
schedules are off on account of unem- 
ployment. Automobile lines are not 
coming in satisfactory volume. There 
evidently still are many cars laid up. 
Motor manufacturers announce advance 
in new car sales, but a large proportion 
of these is trade-ins. 

Compensation Somewhat Better 


To paint the prettier side of the pic- 
ture, however, compensation experience 
for some companies is improved. Pay- 
rolls are sub-normal, but losses have 
improved. One branch office this year 
is running a 50 percent loss ratio on 
earned premium—incurred losses basis. 

This is very largely due to much 
stricter underwriting. At least on this 
coverage the companies have not been 
open handed this year. Many have 
adopted the policy of demanding other 
casualty lines in return for writing the 
compensation. It is one coverage in 
which infrequently does one hear of 
rate cuts. 


Michigan Revokes 26 Licenses 


LANSING, MICH., Nov. 1—While 
the only cases that have so far arisen 
under Michigan’s new motorists’ finan- 
cial responsibility law have been those 
of drunken drivers, the act is creating 
more discussion and its complexities are 
stirring more comment than any statute 
affecting motorists in the history of the 
state. ; 

L. J. Morony, head of the states re 
sponsibility law division, reports that 
the license plates of 26 automobiles have 
been seized so far as the result of 
drunken driving convictions. Under at- 
other law, such motorists lose their 
drivers’ licenses for one year but the 
new act provides further that the caf 
itself may not be used until proof of 
financial responsibility is filed. Thert 
will be no cases arising out of unpaid 
judgments at least until Nov. 17 as the 
law does not become effective in such 
instances until a judgment has gone ut 
paid for 30 days, and the new act became 
effective Oct. 17. 





Reduce School Bus Rates 


RICHMOND, VA., Nov. 1—The 
Car & General has been authorized by 
the Virginia state corporation commis 
sion to file deviations from the automo 
bile manual covering motor vehicle and 
property rates on school buses of 3 
passenger capacity or less, the rates on 
such coverage being reduced. 
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Get FULL MEASURE 
when you purchase your 1934 
Fire and Casualty Charts 


THE IMPROVED 


RGUS camped CHARTS are the most comprehensive 


Show More Companies 








An actual count of companies for which 1932 Five hundred and five (505) extra companies and larger showings for 
statements were shown in the 1933 editions, shows the about 350 additional companies (in the two Argus Charts)—that's why we 
Argus Fire Ciert with aw Conpemess s96ene say ‘most comprehensive." Of course, many of these are small companie: 
ae SS ee oe oe yet in the aggregate they are important and in every territory some are 

For Casu and Sure mpanies, the Argus Ca strong, active and aggressive and agents need to know about them. And 

y Chart has 550 statements; the other chart, 406 there is no extra cost for this additional important information. 

1932) statements. 


RGUS Seagal CHARTS have the simplest arrangement 


"You can find it in 


The Argus Fire Chart has only 
classifications, comparable to nine 


f companies in another fire chart. 


r 
(9) cl 





the ARGUS" 


ree (3) major In the Argus Chart there is only one place to look for a Stock Company 
assiticati ; 


one place for a Mutual Company, etc. Some charts carry many different 


classifications of companies, so many that in one for instance, there are seven 


The Argus Casualty-Surety Chart has five (5 cide ¢ Mai si cay 
élaseificutions. flaw “ot which. are Accident and different places where one type o company might be found if the user 
Health) comparable to eleven (II ificati not familiar with the company as well as with the chart. 

ther casualty nart. 


RGUS casts, CHARTS are improved and enlarged 


Are Issued Early 














Big improvements—additional data—more items from the statements, more 
ratios, more companies, better printing and earlier delivery were features of the 
enlarged Argus Charts for 1933. For instance, five ratios to premiums are shown 
for Stock Fire Companies, instead of three as formerly given. 


More Information at no extra cost! 


Company Executives are invited to write for 
free samples, prices and detailed informati 


To get real “full measure’”’—the most 


yddress 


' ; complete as well as most usable charts 
The National Underwriter Co. aria 
Statistical Dept. 420 E. Fourth St. Jor 1934. 


Cincinnati 


Order ARGUS «...%@°2., CHARTS 













































UNITED STATES FIRE 
INSURANCE COMPANY 
OF NEW YORK 


ORGANIZED 1824 


v v v 
Statement June 30, 1933 
ASSETS 
Ro ee eer eee yy ae $ 1,606,542.80 
Uni ied Stat es Gov't. Bonds . 4,970,466.38 


Other Bonds and Stocks _ 17,840,416.92 
First Mortgages .. 1,495,181.45 
Real Estate ..... 185,346.02 
Premiums in course of collection 1,371,636.81 
Bills Receivable, Not Due 162,472.06 
Interest Accrued ... 70,087.87 
Other Assets . 46,387.76 


$27,748,538.07 


LIABILITIES 
Unearned Premiums ... $ 9,706,749.61 
Losses in Process of Adijus tment 2,005,685.00 
Other Liabilities ... 391,858.78 
*Contingency Reserve .. 3,675,568.30 
Capital ... .$2,000,000.00 
Net Surplus . . 9,968,676.38 
Surplus to Policyholders 11,968,676.38 


$27,748,538.07 























BRITISH AMERICA 
ASSURANCE COMPANY 
TORONTO, CANADA 


INCORPORATED 1833 


- v v 
Statement June 30, 1933 
Assets .$2,478,943.13 
Liabilities .. . 1,130,343.63 
*Contingency Reserve . 264,781.09 
Surplus to Policyholders . 1,083,818.41 



















RICHMOND 
INSURANCE COMPANY 
OF NEW YORK 


ORGANIZED 1907 


7 £9 

Statement June 30, 1933 
Assets .$ 4,490,603.46 
Liabilities ... . 1,563,699.49 
*Contingency Reserve 485,855.50 
Surplus to Policyholders 2,441 ,048.47 





THE NORTH RIVER 
INSURANCE COMPANY 
OF NEW YORK 


ORGANIZED 1822 











WESTCHESTER FIRE. 
INSURANCE COMPANY 





ORGANIZED 1837 
vvwgy 
Statement June 30, 1933 

ASSETS 
Cech was: $ 1,143,805.59 
United Stetes Gov't t. Bonds 1,443, 134.93 
Other Bonds and Stoct 14,529, 755.83 
Pitst Mortgages. ... 0.5.55. 330,110.00 ‘ 
Premiums in course of collection 850,294.00 . 
Bills Receivable, Not Due... 141,771.17 
Accrued Interest 108,399.03 
Other Assets ...... 22,715.84 


$18,569,986.39 













LIABILITIES 
Unearned Premiums ...... 


$ 6,528,847.30 
Losses in Process of Adjustment 


1,774,444.00 


Other Liabilities ..... 624,946.69 

*Contingency Reserve ............. 3,068,488.77 

Capital ..... $1,000,000.00 

Net Surplus .. 5,573,259.63 

Surplus to Policyholders . 6,573,259.63 
———————— 


$18,569,986.39 








vvwyY 
Statement June 30, 1933 
ASSETS 
Cash . $ 965,784.13 
Uni ted St ates Gov't. Bonds . 3,706,035.09 
Other Bonds and Stocks 14,235,802.54 
First Mortgages ... 644,999.00 
PD TRI ix oc cbse checeebe 12,049.36 
Premiums in Course ‘of Collecti ion 862,449.44 
Bills Receivable, Not Due 58,124.35 
Interest Accrued 41,111.18 
Other Assets . 21,323.21 
$20,547,678.30 
LIABILITIES 
Unearned Premiums .. $ 6,190,136.73 
Losses in Process of Adjus nen | ,358,790.00 
Other Liabilities ...... 195,601.96 
*Contingency Reserve ............... 2,872,253.63 
Capital .. $2,000,000.00 
Net Surplus ... . 7,930,895.98 
Surplus to Policyholders . 9,930,895.98 
$20,547,678.30 
* Contingency Reserve represents difference in full 
between Insurance Department values and actual 


market values of securities. 











ALLEMANNIA FIRE 
INSURANCE COMPANY 
PITTSBURGH, PA. 


ORGANIZED 1868 


’ vey 


Statement June 30, 1933 


Assets . .$5,210,206.98 
Liabilities . 1,874,691.51 
*Contingency Reserve 554,699.74 
Surplus to Policyholders 2,780,815.73 


WESTERN 
ASSURANCE COMPANY 
OF TORONTO, CANADA 


INCORPORATED 1851 
* e 9 


Statement June 30, 1933 


Assets ... . . .$4,273,096.94 
ee wet 1 ,893,398.23 
*Contingency Reserve .. 637,066.59 
Surplus to Policyholders. . . 1,742,632.12 






































SOUTHERN FIRE 
INSURANCE COMPANY 
OF DURHAM, N. C. 


INCORPORATED 1923 


; v v v 
Statement June 30, 1933 
rr . .$1,203,755.12 
ee 405,639.45 
tSurplus to Policyholders. . 798,115.67 
+Market values of securities excee — ention values by $21,865.41. 
Ac ‘tual Surplus to Policyholders is $8 819,981.11. 








CRUM & FORSTER 


110 WILLIAM ST. 


Western Dept. 
FREEPORT, ILL. 





Southern Dept. 
ATLANTA, GA. 


MANAGERS 


Pacific Dept. 
SAN FRANCISCO, CAL. 


NEW YORK CITY 


Carolinas Dept. 
DURHAM, N. C. 


Allegheny Dept. 
PITTSBURGH, PA. 
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